OUTHERN ee 


UTOMOTIVE aE 
oJ OURNAL 


CUSTOMER 
SATISFAGTIC 


From coast to coast the word comes in—Nurlizing is the best 
method of sizing pistons known today—and it gives customers 
better overhauls at lower cost! 






$ 








Because with Nurlizing, worn pistons can be accurately and perma- 
nently sized for close, correct fit in cylinders without danger of 
scuffing or scoring. This restored fit means restored power— 
elimination of piston slap—better lubrication of pistons and 
cylinder walls—and the solid satisfaction that keeps your cus- 
tomers coming back to you! 

Get the whole story on Nurlizing profits today! Call your Perfect 
Cirele Distributor, or write The Perfect Circle Corporation, 
Hagerstown, Indiana. 


Only Nurlizing Gives You These Seven Advantages: 
1) Increases piston diameter to lubrication with interrupted 
exact predetermined size surface. 
—~ accurately, perma- 5) Is equally effective on new 
nentty. or used—cast iron or alumi- 


(2) Permits closer fit without num pistons. 
danger of scuffing or scoring. © Enables Doctors of Motors to 


PERFECT CIRCLE =— © siren per son te iene 


ring life. Nurlizing stimulates more 


overhauls—more profits for 
NUR 4] Better piston and cylinder dealers. 


Your Perfect Circle Jobber Has Nurlizing 





SIGNED. SEMLED end DLLWERED 
to your customers ARTORY FRE 


feo* ONLY IF SEALED 


KEE 
‘gen ATWOOD ee! FAN BELTS DURKEE-ATWOOD Py FAN BELTS 


PACKAGE IS UNBROKEN 


- 
GUARANTEED wew [#7 omy iF SEALED 


> ial fresh = ceil pate inet Gn ioe 
pactolY 


’ 3 . / Af =¢104 
eee eee ey eo aa al Ge 
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KEE | 
DURKEE pURKEE pURKEE DUR ry 
ATWOOD aTwooD aTwoop ATwooD ATWOOD Jj 


I ' 
D 
Th automotive industry ng BELT any 
e 








utation for out- 
ed during ts “ 
uality 1S now 
new 


Durkee-Atwood . om 
standing quality Br tq 
sree in the field. 484 ional 
ears 1 e sensatiO , } 
t brings you 
GUARAN” 


at Factoly (eet. 3 Reasons Why You'll do Better 
sunligh | with DURKEE-ATWOOD V-Belts 


is package 

‘ Ths FF adence } a Unmatched Display Value ... the brilliantly colored, 

ediate customer wee gleaming row of Fresh V-Belt packages tell the 

mm ‘. has already pro world you have the cleanest, freshest stock in town! Here’s 

— t sales appeal a V-belt that has showmanship—your customers buy it with 
handising! confidence. 


a ; 
. $ “Si 
inspires . 
reference ” 

ve the greates 

V-belt mere 


7 Interchangeability Listings on Package... complete 
replacement information is printed right on every package. 
For your convenience you'll find a cross-reference listing of 
all popular belts of its type, inside and outside circumfer- 


DURKEE-ATWOOD ences and top width, and car applications by make, model 
and year, as well as car manufacturers’ own belt numbers! 
COMPANY | 


Be Unusual Profit Advantages . . . you buy for less and 
sell for more with Durkee-Atwood Factory Fresh V-Belts. 
The Durkee-Atwood program provides greater profits for 
you—the best reason in the world for putting real emphasis 
on V-belt sales! 


Copyright 1951 Durkee-Atwood Co. 


DURKEE-ATWOOD COMPANY 


Dept. SA6, 215 N.E. 7th St., Minneapolis 13, Minn. 


Gentlemen: Without obligation, I'd like more information about Durkee- Atwood Factory Freeh 
V-Belts and the name and address of your nearest jobber. 


Ce " Firm 
Address_ - a 


DALANGED UND ih 


RUBBER UOe vant = 
ee y 4 Fad 


———— 


PENETRATING Olt 
wore? —_ a y 
PERMATEX PENETRATING OIL ) ge ee 
Instantly penetrates and frees frozen ‘ 
parts. Adheres to metal and lubricates 
even in the presence of water. 


PERMATEX RUBBER LUBRICANT 
Stops the grunts car owners gripe 
about. Will not cause rubber to swell 
or rot. Water will not wash it away. 


PERMATEX KNEE ACTION-JACK- 
SHOCK ABSORBER OIL 


For Lovejoy and Delco type shocks 
and all hycraulic jacks. Works per- When you talk Permatex... 
fectly in summer heat and winter cold. you're talking Quality! 
Non-corrosive, non-creeping and non- 
evcporating. 








ty 


PERMATEX COMPANY, INC., BROOKLYN 35, N.Y. 
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LUBRICATING EQUIPMENT 
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AERO-FL/TE 
PLASTIC VISOR | 
eSantay 


| An entirely new concept in visors...aero-dynamically designed. The 




















Aero Flite Plastic Visor is beautifully contoured to blend with the lines 


of the modern car, yet so universal in appeal and design that it modernizes snow 
older models. Styled by famous automotive designers engineered by rain 
. : . sleet 
op.d ols hae Ghelabtialla ere Mel azeitigel ell ded LUCITE and stainless steel for yvear 
hot sun 
of satisfactory service. Eliminates ‘most infra red and ultra violet ray i # blinding headlights 





the chief causes of eyestrain, glare and driving fatigue. Complete YA 
aN 





ENABLES DRIVER TO SEE TRAFFIC 
LIGHTS IN TRUE COLORS 





unobstructed vision...the ultimate in visors 


























RTH CRAWFORD AVE. g CHICAGO 24, ILLINOIS # TELEPHONE SAcramento 2-29 


eZ, pti AEN tate tA ARO eee 
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PPAS Os vee ee ie 


The KING LINE makes 





because it’s 
complete! 


STARS SONY 


Get One-Stop 
service — get the 
Complete Line — 
get the line 

that has made 
money for others 
for thirty-one 


years. 


PISTONS + PINS + VALVES + BEARINGS » WATER PUMP PARTS + BOLTS 
BUSHINGS + SILENT-U SHACKLES + SLEEVES + WHEEL SUSPENSION PARTS 


“BUILDING FOR THE FUTURE ON A 31-YEAR RECORD” 


KING QUALITY 


SAINT LOUIS 10, MISSOURI 
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1 out of every 3 cars needs an oil change! 


ARE YOU GETTING YOUR SHARE? 


With the Choldun “Oil Merchandiser” you should sell a 
minimum of 3 additional oil changes a day. You should 
sell one flush job with every third oil change. You 
should sell one oil filter with every flush job. 


You 3 oil changes. 
should 1 flush job 
earn: 1 oil filter 


$3.50 a day 

$105.00 in 30 days 

$210.00 in 60 days 
Your PROFIT in 60 days should 
exceed the cost of this unit. 


ray rae 
Cholli & X wy ] 


MANUFACTURING CORP. 


SALES OFFICE: 11 WEST 42 STREET, NEW YORK 18, N.Y. 
EXPORT OFFICE: 238 Main Street, Cambridge 42, Mass 


tte © Philadelphia e Pittsburgh « Atlanta « Detroit ¢ Chicago 
nsas City ¢ Dallas e Denver ¢ Los Angeles ¢ Toronto 
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here’s how 


Oil Merchandiser ready for service everywhere in the station 


; 





FOR POSITIVE BUT GENTLE ACTION! 


A new standard of ride control is 
being set by Gabriel’s new Hydr- 
O-Shox! At all speeds... at all 
driving temperatures, Gabriel's re- 
volutionary new _ ring-controlled 
piston design successfully absorbs 
sharp compression and harsh 
spring rebound. Throughout all 
riding conditions, Hydr-O-Shox 
provide firm action . . . not harsh 


. not soft . . . but positive and 
smooth. Hydr-O-Shox are your an- 
swer to the insistent demand of 
motorists for better riding and 
easier car handling. Stock and sell 
Hydr-O-Shox and customers come 
back smiling. 


THE GABRIEL COMPANY 
Cleveland 3, Ohio 


* Patents referred to 
herein are Gabriel Pa- 
tent Nos. 2,369,007, 
2,394,356, 2,396,227. 
Other Patents Pending. 


ANTENNAS + THERMOSTATS + COIL SPRINGS + FLEXIBLE TUBING + HELPER SPRINGS » METALUME & “CELASTIC” 
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New Life, Vim, Vigor 
and Vitality for Tired 


and Worn Motors 





Read what MOOG #5-560 Piston Ring Sets are doing 
for automobiles in conditions due to deficiencies of Pep 


and Performance. 


A 10-year-old car picks up 
speed: “Il was 
tired, sluggish, 

run down felt 

like I was out of 

gas afraid to 
tackle a hill. I 
Moog’s 5- 

560 Ring Set a 

try. Now I run 

like a striped back ape.” 


vave 


A Texas 49’er is Saved: 
“My boss wore 


—* me down to a 

oe nubbin between 

» E] Paso and Tex- 

arkana. I fell in 

with evil compan- 

ions and started 

smoking and 

drinking oil. Just 

as I was about to 

be traded in, my boss tried Moog’s 

5-560 Ring Set. Today I have 

stopped smoking and drinking. I go 

to church with the family every Sun- 

day and once again am rolling along 
like new.” 


No more coughs for a ’46 auto- 
mobile: “1 had 
developed a bad 
cough and it a 
looked like Den- 
ver for me until I 
trieda set of 
Moog’s 5-560 Full 
Power Rings. To- 
day I’m as 
healthy 
danger of one replacing me either.”’ 


as a horse and there’s no 


A’47 car Says Bye-by to Blow-by: 
‘*For months I 
had a bad case 
of blow-by. Me- 

| chanics all over 
the country had 
checked over me, 
under me, inside 
me and around 
me. Finally an 


old-time mechanic recommended 
Moog’'s 5-560 Piston Ring Set My 
blow-by disappeared overnight, my 


and | 


entered in the Indianapolis Speed- 


strength returned am now 


way trials.”’ 


Fora FULL POWER Motor 
TRY A SET TODAY! 





MOOG 
PISTON RING 
SET No. 


5-560 


for 1940-50 BUICKS 
1940-49 Buick 
40 Special 
50 Super 
1950 Buick 
40 Special 











WM 


MOOG INDUSTRIES INC. 6650 EASTON AVE. ST. LOUIS 14, MO. 
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%¢WireKlad’s two overlapping lay- 
evs of Johns -Manville-developed 
wire mesh fabric eliminate inter- 
nal stresses and give uniform rein- 
forcement throughout the entire 
length of the lining. Rivets seat 


| 


y 


better, don’t tilt, hold tighter, no 
matter where holes are drilled and 
counterbored. Riveted or bonded-on, 
WireKlad gives closer conformity 
to the brake shoe . .. maximum wear 
... uniform, stable friction. 


Johns-Manville 
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did Johns-Manville make 





an {0005 Like hing like this?% .. 


The development of WireKlad is an 
excellent example of what you can con- 
tinue to expect from Johns-Manville’s 
extensive research facilities, and its 
leadership through more than 90 years’ 
experience as the world’s largest manu- 
facturer of asbestos products. 
WIREKLAD —with its revolution- 
ary new wire-reinforcement—takes a 
rightful place among other renowned 
developments pioneered by Johns- 
Manville . . . such as the first molded 
brake lining 
resin-bonded clutch facing . . . the first 
asbestos-metallic brake block. 


the first precision 


As with these, and many other fa- 
mous Johns-Manville ‘‘Firsts’> which 
date back to the early days of the 
automobile, WireKlad marks another 
outstanding contribution to the auto- 
motive field. 

Jobbers and dealers across the coun- 
try have found that there is a Johns- 
Manville friction material to meet every 
requirement of the automotive trade 
for brake and clutch friction products 
that help build volume sales and satis- 
fied customers. 

Throughout the complete Johns- 
Manville Line of Friction Materials 
whether it be Four Star Sets that are 
custom-made for each car, Fleet Tested 

Sets for taxicabs and 
commercial vehicles, 
Molded Brake Blocks 
for heavy duty use on 


trucks and buses, or WireKlad . . . J-M 
Friction Materials are recognized and 
accepted as the standard of safety and 


performance. 


—<And now Johns-Manville offers a complete 


BRAKE SHOE EXCHANGE SERVICE with 
depots strategically located 
throughout fhe country 
The new, expanded Johns-Manville 
Brake Shoe Exchange service offers an 
even greater opportunity to jobbers 
and their dealers to build new sales 
outlets and greater profits! Providing 
a ready source of completely recondi- 
tioned and relined. brake shoes, dealers 
can now offer fast efficient service with- 

out carrying large inventories. 

Under this program you are always 
sure of the best materials applied by 
skilled mechanics under careful inspec- 
tion and ideal factory conditions. This 
new Johns-Manville service is fast, eco- 
nomical . . . insures a better job for 
both riveted-on and bonded-on linings. 


—Johns-Manville supports your selling 
efforts with intensive nation-wide 
customer promotion to your customers 
. week after week! 

In times like these the dependability 
of your sources of supply is more im- 
portant than ever. It will pay you to 
understand the many edvantages the 
Johns-Manville Franchise has to offer. 
Write today for full details. Address: 
Johns- Manville, Box 290, New York 

16, New York. 


J-M 4-Star Sets 


J-M Fleet Tested 


J-M Brake Blocks 


FRICTION MATERIALS 
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“CHUCK” ALLARD, monoger of DALE BODY SHOP, says... 


“The HEIN-WERNER featute of 
PUSH and PULLin one set-up / 
saves much time and labor” 


The Hein-Werner line of hydraulic 
jacks is COMPLETE! It includes Under 
Aale Jacks of 1%, 3, 5, 8, 12, 20, 30, 
50 and 100 tons capacity Bumper 
Lift” Hydraulic Jocks for passenger 
cars Swift-Lift’’ and Service Jocks 


for shop use... Cylinder Sleeve Pullers. 





DALE CHEVROLET COMPANY 


“Deal with Dale’ 


Telephone 6631 


Hein—Werner Corporation 


Waukesha, Wisconsin 


Gentlemen: 


or ease of handlin 
“ work fast and efficien 
ein-Werner Push and Pull hy 


the body 
shop, H 


collision repair equipment : 
using these jacks are ‘e 
Werner feature of Push anc 


The places for 
unlimited. The Hein- 
Pull in one set-u 


\ in 
sure you would be 
coat * as I am concerned I would 


know that as fa 


never operate 4 body sho 
hydraulic jack equipment. 
Very truly yours, , 
rh ce AhlarA 
Le 
Chas. "Chuck" Allard 
Manager, Dale Body Shop 


PUMPING UNIT 


Pulling a hood back in shape is but 
one of dozens of jobs a mechanic 
can do quicker and easier with a 
Hein-Werner “Push and Pull” Hy- 
draulic Jack...It’s a time saver and 
a profit builder. 

This jack really takes the bumps 
out of body and fender work... Easy 


p saves much 


Waukesha, Wiscons 


March 2, 1951 





ng and accomplishing 
tly in our 
draulic JjacK 
is our best bet. 


time and labor 
terested to 


p without Hein-—Werner 





to set up... Pushes and pulls direct 
with few attachments... Pump can- 
not become airbound . . . Operates 
at any angle, and in any position... 
Push or pull with one ram —just 
turn release valve right or left. 
Available in 4, 10, and 20 ton ca- 
pacities, with complete attachments. 


Hak your jobber or write for detacta 
HEIN-WERNER CORPORATION, WAUKESHA, WISCONSIN 
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You can be 
completely 
confident .. 


FITZGERALD “= GASKETS 





says P. J. Fitzgerald 
j SECTION A—A g 

lew > > “2 ‘Nhe vite -002°'-.003°° THICK 

New no longer, but performance-proven, Fitz- — weee RAmeee Onset 
gerald Metallic Aluminum-Fused-Oxide Steel Asbestos oeemenen 
Gaskets* have won world-wide acceptance for their a Ny 
ability to withstand the extreme pressures and heat of porewars 
modern high compression engines under all sorts of 

ope -002°'-.003°° THICK 

conditions for several years now. FUSED ALUMINUM OXIDE 











They're readily available everywhere . . . from 
leading jobbers throughout the United States and 
Canada and are exported to the rest of the world exclu- 
sively by the nation’s largest automobile manufacturer. 

When you install Fitzgeralds . . . as replacements 
or as original equipment . . . you can be sure of a lasting, 
perfect seal. are 
Ee a TS GREASE RETAINERS — CORK GASKETS — FITZ-RITE 
*Service mork registered only — ris ees my came Gnanenens woecues 


° COMPLETE SETS FOR MOTOR REBUILDERS 
President 


THE FITZGERALD MANUFACTURING COMPANY FIT ke D 


Torrington, Connecticut 


SINCE 1906 
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tolerance—zero! 


It is hard to imagine parts be- 
tween which there is no dimen- 


sional tolerance. 


Yet, that is the “fit” we demand at 
the parting-line of Michigan Hi- 
Therm Engine Bearings. The two 
bearing halves must match perfectly 
at every point—with tolerance zero! 


The result is long, trouble-free per- 
formance with highest operating 
efficiency. That’s why service mana- 
gers report customers stay sold 
with Michigan Hi-Therm Bearings. 


Chances are that you are enjoying 
the benefits of this engineering per- 
fection in the car you're driving 
today ! Because Michigan Hi-Therm 
Engine Bearings are the same bear- 
ings used for over 25 years as origi- 
nal equipment in millions of the 


nation’s finest automobiles, 


michigan 
A -Tham 


engine bearings 


DETROIT ALUMINUM AND BRASS CORPORATION © DETROIT 11, MICHIGAN 


Manufacturers of Original Equipment Engine Bearings for 25 Years 
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ASK EM 


“How's Your Oil Filter?” 


“ 


bd 


4 


e 


oe tA Nl 


~...how FRAM Saves Engines 


ow these four easy steps to more sales with a real 
profit pay-off. Fram is your best bet . . . your customers’ 
best buy. Here’s why. 

Fram keeps oil cleaner . . . keeps customers happier with your 
service. Fram helps you sell more oil: an extra quart when the 
Filter is installed . . . an extra quart when you change Car- 
tridge and oil. And getting under the hood in the profit zone 
with Fram helps you sell fan belts, plugs, hose, lots of extras. 


Sell your customers Fram performance with genuine Fram 
Replacement Cartridges . . . there’s one to fit most every make 
oil filter. So see your Fram Distributor. Get set to ask ’em, 
tell ’em, show ’em, sell ’em with Fram. 


FRAM CORPORATION, Providence 16, R. I. Jn Canada: J 
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TELL EM 


The Dipstick Tells the Story’ 


SELL ‘EM 


.. for More Extra Profits 


ye 
y 
ws 


TR 


. C. Adams Co., Ltd., Toronto, Ontario. 





M_—ARM ROOM® 
EG ROO 
m—L 


CHAIR. HIGH SEATS 


NOT THIS 
——_ 


OR THIS 


No other car Mt 
, a. 4 
naes Wkea = -._.2 

of 


DES 


MORE POWERFUL 


It’s built to tame rough roads (mew Oriflow ! sicu cSmoncssion ENGINE 


shock absorbers!). It's built to relax in (more 


room!). It’s built to see out of (digger glass 


AMAZING NEW 
ORIFLOW SHOCK ABSORBERS 


area and chair-high seats!). Its built for 
easy driving (vo shifting!). And it’s an eye- 
opener for high value and low upkeep! 


DE SOTO DIVISION, CHRYSLER CORPORATION 
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HERE'S A REAL MONEY-MAKER FOR YOU 


>» MAKE QUICK, EASY SALES! 
> CASH IN, AS NEVER BEFORE, {+ 
ON THE HUGE CAR-LIGHTER for 
REPLACEMENT MARKET! 


Surveys show 3 out of 5 car owners hove Lighters 

that are burned out, lost or stolen. This compoct, 

colorful counter and window display, complete 

with action-flasher ond new type illumination, 

costs only 2% cents per month to operate day 

ond night — yet tests show it rings up record. 
=) breoking soles every day in the week! 


WITH EACH "fe CASCO 
LIGHTER DEAL No. L 500 


CONSISTING OF: 
VIS-O-LITE ILLUMINATED 
6 LIGHTERS 25 


CASCO “POP-OUT” $150 
REPLACEMENTS 


G (asco Rertacement $]00 
HEATING ELEMENTS 


YOUR COST...... 18% 
YOUR SELLING PRICE *31°° 


YOUR PROFIT..... °12°° 
YOU MAKE A BIG 40% PROFIT 


and get a valuable, illuminated flasher 
display... PLUS a complete kit of other 
sales-making advertising material .. . FREE 


For new and unusual automotive accessories 
Casco Products Corporation * Bridgeport 2 Conn. 


Southwest Repr: HIRSIG-FRAZIER COMPANY 


Southeast Repr: LAWRENCE M. HIRSIG & CO., 
Box 1140, 807 Cotton Exchange Bidg., Dollas, Texas 


201 Hildebrandt Bidg., Jacksonville 2, Fla. 





ROCHESTER CARBURETORS NOW 
ORIGINAL EQUIPMENT ON 
THESE GREAT CARS 


FIT ALL CHEVROLETS* BUILT FROM 1932 
Stock Rochester Carburetors and you're ready to serve every . 


1950—1951 models 


Chevrolet built since 1932 that is likely to come your way. 


And this is your biggest market .. . your big-profit market. 


Every Chevrolet owner gets 1951 carburetor performance 1949—1951 models 
when you install a Rochester... this is the same carburetor 


that is original equipment on 1950 and 1951 Chevrolets. ae ‘ 


*EXCEPT CAB-OVER-ENGINE MODELS 1951 models 


Display ROCHESTER — and you'll sell CARBURETORS! 


Just order a small assortment of Rochester No fuel loss on any incline. Power mixture readily available. 
* Smooth acceleration on turns — Acceleration—hot or cold. 

. . : at any speed. No metering adjustments. 
attractive display and window streamer to * Easier starting in hot weather. All metering parts in cover. 
Continuous fuel flow. Permanent idle tube. 


Carburetors now and you'll also receive an 


sell Rochester Carburetors for you. Call 

your distributor, or write us, today. 4 ae 

ROCHESTER CARBURETORS—A UNITED MOTORS LINE A U™ITED 
Available everywhere through { 


UNITED MOTORS DISTRIBUTORS oTroRsS. 


DIVISION OF GENERAL MOTORS, ROCHESTER, NEW YORK 
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Here's. the (wire) you 


FULL RATE 
TELEGRAM 
DAY 
LETTER 
OR COLL._ pane’ _ es 


| | | _ 


ATION, SEND ME. DETAILS. 
yOUR NAME 
COMPANY 
ADDRESS 





send COLLECT 





when you say YES: 






































Do you want to make more money Do you want a protected battery 
in the battery business—by sell- sales territory—sell both jobbers 
ing more batteries — especially and dealers—do a really big bat- 


more premium type batteries? tery job? 


YES NO 






































Do you want aggressive field sales Do you want a battery line with 
support by men trained to help dealer and consumer acceptance, 
you build a big battery sales backed by proven effective ad- 
volume? vertising, sales promotion and 


merchandising? 





READ WHY THEY SAY: 


In ad Lwired Pestotite..!” 





it Great LD. 
ee Saga anal pale 99 


EDWIN BROWDER JR. 


W. KENNETH McROBERTS 


J. B. HUTCHINGS J. C. GREINER 


.--and here’s Proof! 


MAKING MORE MONEY NOW— 

“I’ve made more money, sold more premium 
batteries since [I've handled Prest-O-Lite 
Hi-Level.” 


BROWDER-KIRTLAND SALES CO. 
Mi 38/fLORI 


Owner — 
DOUBLED BATTERY VOLUME— 
[Aggressive field sales support by trained 
men has netted me more sales and profit than 


ver before.” 


KING HARDWARE COMPANY 
N 


Va Oo a ohemaylt 


DOING A REALLY BIG BATTERY JOB— 
“Prest-O-Lite Hi-Level sales have really 
climbed with my protected battery sales 
territory.” 

McROBERTS SUPPLY COMPANY 


pemeee. w j 
PRES! NT 
MOST HELP EVER RECEIVED— 
“The Prest-O-Lite advertising, sales promo- 


tion and merchandising has really put me in 
the battery big-time.” 


GREINER AUTO PARTS CO., INC. > 


NEW,ORLEANS, Ae se 
PRESIDENT 


4} Join this enthusiastic group... 
« Sell more batteries — make MORE MONEY ! 


Lun back 


; ~~ S. 


t. 
a page and send res 
the collect wire P Ai -leve / 


Wow! 








So what's wrong 


with preventing 
accidents ? 


AbmCUucan 


Brakebtor 


PEDAL 


’ 


My business is fixing cars. So when I read that 
bad brakes cause more smashups than any other 
mechanical defect, I figure I'd be a dope if I 
didn’t go after this work. 

And, Mister, the streets are full of cars that need 
their brakes fixed. Ask your cop or the Doc at 
the Hospital. Or, better still, pull a few wheels 
yourself. 

You'll find more drivers that don’t know their 
brakes are bad—you'll get to fix them at a profit 

and you'll be doing the owners a favor. What 
else could a guy ask? 

Write for that Pedal Blok American Brakeblok 


“AMERICAN 8 


is giving away. It'll help you find those cars that 
need brake work. It doesn’t cost a cent, you 
needn't buy a thing. But, brother, the business 
it will bring in! Use the coupon. Mail it today. 
FILL OUT AND MAIL... TODAY! 
cc Use the margin of the page, if you wish} 


American Brakeblok Div. 
Dept. C, 4616 Merritt Ave. 
Detroit 9, Mich. 


Rush me your Free Pedal Blok, without obligation. 
Name 

Address 

City 


Ordered By 





DETROIT 9, 





There’s No Complex 
Story Why You 
Should Stock It... 


ALL THE 


Listen to the CHAMPION ROLL CALL 
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IT JUST OUTSELLS 


REST EVERY YEAR! 


BE A CHAMPION DEALER IT PAYS! 


CHAMPION SPARK PLUG COMPANY, TOLEDO 1, OHIO 


. Harry Wismer’s fast sportscast every Friday night, over ABC network 
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EXCEEDS 
HEAVY DUTY 
_ REQUIREMENTS 


Its remarkable toughness and “wear-reduction™ 
properties make Custom-Made Havoline the best 
motor oil for any car, new or old. Results: increased 
engine power, longer engine life, better gasoline 
mileage, fewer engine repairs. 
Custom-Made Havoline is one of the best known 
and greatest advertised motor oils on the market 
today. Color pages in the big magazines plus many 
other powerful advertising and sales promotion 
methods are telling millions of car owners 


everywhere about this heavy duty motor oil 

. reminding them again and again 

that “Havoline is the best motor oil 
your money can buy.” 








Many new car manuals now specify heavy 
duty motor oil. It's essential because of 
closer engine clearances — particularly in 
new cars with hydraulic valve lifters. 

Car manufacturers are now using Custom- 
Made Havoline at their plants . . . on their 
proving grounds . . . in their factory drive- 
aways. 

So always use Custom-Made Havoline in 
your new engines. 

Stock it for your customers’ constant use. .. 
for their greatest satisfaction . . . for your 
own protection. 


The Texas Company 
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WHEN BUYING SPRINGS — 


put the EMPHASE on MEMPHIS 


MH UGE STOCKS of replacement springs for all automobiles and 
trucks, as well as overload springs and original equipment springs for 
trucks and trailers, made as only LAHER makes springs, are carried by 
LAHER plants throughout the nation. Automotive jobbers and distributors 
in the South, the Midwest and the East can help their garages and spring 
shops step up their volume, if they put the EMPHASE on MEMPHIS when 
they order springs. When these dealers note the uniformly fine temper 
LAHER obtains through critically accurate, electrically controlled heat treat- 


ment; the fine craftsmanship, coupled with speedy delivery—they will 
olways want you to put the EMPHASE on MEMPHIS. 


BOSTON 
MINNEAPOLIS 


OErROIT 


OMAHA a 6 5 BALTIMOR 


2 S$T\LOUIS 
KANSAS CITY 


€? 
Nw RICHMOND, 


mi& 


fos MILES 


789 MILES 
TULSA @229 Mies 


MEMPHIS 


RALEIGH 


ATLANTA 
OALLAS 


4iIOMILES 


HOUSTON 


a 
For fastest service, ship springs by Motor Carrier from Memphis 


x To round out a complete service, LAHER pro- 
Overnight service to most Southern cities. vides coil springs as well as leaf springs and 
accessories. So, no matter what make or model 
of car or truck—put the EMPHASE on MEMPHIS 
and order from LAHER 

MANUFACTURED BY 


LAHER SPRING & TIRE CORP. 
EASTERN HEADQUARTERS + 2131 LOCUST STREET + ST. LOUIS, MISSOURI 
SOUTHERN HEADQUARTERS * 300 MADISON AVE. + MEMPHIS, TENNESSEE 
KANSAS CITY, 1630 McGEE St. . FORT WORTH, 1012 MONROE ST. . ATLANTA, 843 MEMORIAL DR. S.E 


San Francisco Los Angeles Oakland Sacramento - Seattle ° Portland - Spokane - Salt Lake City 
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uw SAZZ Drills speed repair jobs 


Says CHARLES IMBROGNO, Manhattan Motors, 


SKIL Drills help keep repair jobs 
moving through on a fast schedule at 
Manhattan Motors. They use Model 
281 as an all around, heavy duty drill 
for a wide variety of repairs on all 
makes of cars. ““This drill has more 
than enough power for any job we 
give it,’ says Imbrogno. And that 


ei _— 


power is housed in a compact tool— 
small enough for close quarter work, 
light weight enough to use contin- 
uously without fatigue. 


a SKIL Drill, Model 281, helps Charles 


Imbrogno repair a front wheel as- 

sembly. Note how the handles are 

placed to give a strong, steady grip 
Perfect balance makes this drill easier to control 
Light weight for easier use in any position 





and help us sell accessories foo {* 


2222 North Cicero, Chicago, Illinois 


“Here’s proof that this SKIL Drill can do heavy The spot light is installed in a hurry with the help of the 
duty work in close quarters,”’ says Charles Imbrogno SKIL Drill. Another accessory has been sold and another 
as he uses SKIL Drill, Model 281, to remove a customer has been satisfied with the fast service. 

broken bolt from an engine block. 


4ast last ollatron 


sells more accessories 


SKIL Drill Model 47—';" compaet 


y heavy duty drill for all types of com 

MM & tinuous installation work Capac ity: In 
SBS ~ steel, 0” to 4"; in hardwood, 0” to 44", 
\ No-load speed 1800 r.p.m. standard. 


Faster and slower speeds available 


Weight: 3% lbs. Overall length: 74". 


SKIL Drill—Model 281 Put time-saving, work-saving SKIL Drills to 
work on your jobs. 25 models fit all your auto- 


4” special duty drill. Recommended for general . ? : bene 
motive drill needs. Call your SKIL Jobber. 


purpose drilling on repair, installation and main- 
tenance jobs. Capacity: 5/64” to 4" in steel; 5/64” 
to 1” in hard wood. No-load speed: 450 r.p.m. 


Weight: 8%4 lbs. Overall length: 12% ” 
K<@ G fs PORTABLE WB TOOLS 


SKIL Dise Sander SKIL Products are made only by SKILSAW, Inc. 
SKIL Valve Seat Grinder 5033 Elston Avenue, Chicago 30, Illinois 
SKIL Polisher SKIL Bench Grinder Skilsaw factory branches in principal cities 





Because they’re the Customer’s Choice! 


Thousands of dealers from one end of the 
country to the other are selling Howard Zink 
Seat Covers and making a very good thing of it. 
For here’s the top seat cover line in America 
—tops in quality, tops in variety and above 
AUTO SEAT COV F RS all tops in popularity. Consistent full-color 
advertising in the SATURDAY EvENING 
as advertised in... POST and HOLIDAY is making people ask 
for Howard Zink covers—not only ask for them 
Post| but insist on them. Are you cashing in? 
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How to get 
more customers 


A good way to keep — 
our side is to let them <a 
par fa only the best = pipe 
Y / insta 
ts. So when you — 
soccer roller bearing, ae ced 
you tell them it’sa Tim oapthar— 
ing—the bearing pei ni , 
your customers recognize. 























Just tell ‘em it’s “TIMKEN” 


Automobile manufacturers rate Timken bearings 
number one choice for original equipment. That's 
because Timkeo bearings have the most advanced 
design, are made of Timken fine alloy steel, are 
manufactured to extreme limits of precision. And 
the Timken Company's complete control—from melt- 
ing steel to finai bearing inspection—insures the 
finest quality. 

When you repiace a tapered bearing make sure you 
use only Timken bearings. And point out the trade- 
mark “Timken” to your customers. It’s America’s 
best-known, most-respected name in bearings. FREE 
BOOKLEFT! Send today for’ Timken Tapered Roller 
Bearings, Their Care and Maintenance”. Write Dept. 
AS-6, The Timken Roller Bearing Company, Can- 
ton 6, OQhio. Cable address: “*TIMROSCO”. 


IMKEN 2 
ROLLER 
sasioeter Side. ©. 0. out. O08 BEARINGS 


WOT JUST A BALL CD NOT JUST A ROLLER C— THE TIMNEN TAPERED ROLLER (> BEARING TAKES RADIAL dm Turust —-@)~ LOADS OR ANY COMBINATION He 

















eee eee 
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YOUR PARTNER IN SERVICE 
YOUR CHEVROLET DEALER 


The Chevrolet dealer near you 
welcomes the opportunity to help 
you solve your service problems. 
You'll find him Ready, Willing, 
Able to help promote your business 
success and to serve you from his 
well balanced stock of precision- 


engineered Chevrolet parts. 


FOR YOUR BEST DEAL... 
DEAL WITH YOUR CHEVROLET DEALER 
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SELF-CONTROL STARTS HERE 


AND TO RESTORE 


ENGINE PERFORMANCE 


OIL-CONTROL STARTS HERE 


To stop oil-pumping, replace worn 
engine bearings 


A rubber band and a wad of paper can start 
real trouble—and so can worn engine 
bearings! Worn main, connecting rod and 
camshaft bearings mean poor engine per- 


formance. Performance goes up in smoke! 


When oil-pumping starts at the engine bear- 
ings, correction must start there, too. Give 


new piston rings a chance to do their own 
job—replace worn main, connecting rod 
and camshaft bearings on every overhaul. 
Genuine Federal-Mogul Bearings are engi- 
neered for the job of oil-control! 


FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogul Corporation) 


DETROIT 13, MICHIGAN 


control oil-pumping where it starts—REPLACE WITH 


FEDERAL- MOGUL 
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Advertising in Farm & Ranch— 
Southern Agriculturist 
Saturates the South..County by County 


BECAUSE MORE SOUTHERN 
RURAL FAMILIES 
READ FARM & RANCH- 
SOUTHERN AGRICULTURIST 
THAN ANY OTHER MAGAZINE 








ands CIRCULATION GUARANTEE 
THERE'S PROSPERITY ON WHEELS 1,290,000 


IN THE BOOMING SOUTH TODAY... Farm & Ranch-Southern Agriculturist 


Prosperous Southern and Southwestern e Reaches a greater total purchasing power in the rural South 


farms and ranches have more new trucks than any other magazine. . . 

than any other section in America... have 

1,800,000 more automotive units (automo- Its circulation is patterned to follow the pattern of farm 
biles, trucks and tractors) than in 1940! ; 

You'll get your share of the sales of gas- income ... county by county... 

oline, oil, tires and parts... your profits will And more farm and ranch families in your territory read 
be greater—when the products you sell are ‘ . 

pre-sold for you by advertising in Farm & it than any other magazine. 
Ranch-South Agriculturist! ‘ . , 
“ ee It’s simple as A-B-C...advertising will produce the 
most results in the magazine that reaches the most 
people. Write, wire or phone for the number of Farm 
& Ranch-Southern Agriculturist subscribers in any 
Southern or Southwestern county. Compare these fig- 
ures with those of the second farm publication—and 


you'll be convinced! 


: NATO s | 
CQUTHERN - = amv 
FORICULTURIS ae 


Telephone: 42 
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‘Tm sold on. Jriginal Factory Parts’ 


“It's been 17 years, now, that I've handled The outstanding customer satisfaction Auto-Lite 
Original Factory Parts. In that time I've Original Factory Parts afford service men is 
done thousands of different service jobs and ed by this fact: th half of A tae 
not once have I ever felt doubtful about the prov 7 1S ac > more an alo merica s 
service work I’ve done. My business isn’t the car makers specify Auto-Lite. Make the wise 
biggest in town, but my reputation for good choice of original factory parts and protect your 
service work is second to none. It’s a won- honest workmanship .. . and build your profits 


derful feeling to know the quality of your : : : : 
ceil inate thy cables of the aaste sen and your business. For full information, write 


handle. I’m sold on Original Factory Parts.” direct to 


Kari R. Sidle, 5910 West Pico, THE ELECTRIC AUTO-LITE COMPANY 
Los Angeles, California Toledo 1 Parts & Service Division Ohio 





“Tested Quality’ HELPS YOU DELIVER 


AMERICA’S FINEST ELECTRICAL SERVICE 


From biveprint to finished product, constant inspection and testing 
of all Auto-Lite Original Factory Parts assures quality of unfailing 

ility . . . and is proven by exhaustive tests of leading 
automotive engineers who specify Auto-Lite as Original Factory 
Equipment on leading makes of many of America’s finest cors 
ond trucks. 


SERVICE PARTS 


TUNE IN “SUSPENSEF” ... CBS RADIO THURSDAYS .. . CBS TELEVISION TUESDAYS 
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can you increase your 
lubrication sales $7,461 a year? 


swer: Thayer Motor Company DID! 


In just one year their lubrication volume shot from $5,402 to a $12,863 total! 
Reasons behind such success: (1) complete modernization of their lubrication 
department with genuine Alemite equipment, and (2) tight control over all car 


purchasers with Alemite “Magnet Plan” features. Well pleased with the results 


Check These... 
Alemite ‘“Magnet-Plan” Services 


Only Alemite Gives You All 11— 
Fully Tested, Fully Proved! 


-and with Alemite’s Business Expander Follow-Up System in daily use 


this 


Clearwater, Florida Dodge-Plymouth dealer is cy prepared fpr a continued, 


steady build-up of customers . . 


ALEMITE “M 


. a steady as 


of pfofits/ tget 


PLAN” 


will show you how! 


No magic formula, the Alemite “Mag- 
net Plan” employs the good common 
sales-sense of not stopping with the 
sale of a $1.50 grease job but going 
far beyond it to the sale of profitable 
parts and service business in every 
department. Your lubrication depart- 
ment is the customer-attracting “Mag- 


ideas and services that will help you 
build more regular business and pro 
duce more repeat business year afte: 
year. Find out how well these “Mag- 
net Plan” features fit your needs, you: 
manner of operation and your desire 
to get more good-paying service busi- 
ness more often! Call your Alemite 
Distributor or write Alemite, 1826 Di- 


net.” To give it maximum “pulling 
Alemite provides you with the 


versey Pkwy., Chicago 14, IIl 


powel! 


1. Counsel and concrete assistance from 
one of the 300 Alemite Service Promo- 
tion Specialists. 

. Powerful Alemite National Advertis- 
ing—year after year—pre-selling lu- 
brication prospects for you. 

. “Business Expander’ follow-up sys- 
tems. 

. Prescribed Lubrication” program. 

. Sales-building seasonal campaigns. 

. Gusher Plan” . . . to build motor oil 

sales at the service bay. 
“Sales and Service Security Plan” in- 
cluding the 30,000-mile guarantee for 
new and used cars and trucks up to 
1 ton. 

. Monthly Analysis Sheets, to prove in- 
creased service sales. 


ALEMITE’S 


A consistent source of “extra’’ income. Proven successful by 
hundreds of dealers. Features the new Stewart-Warner Elec- 
tronic Wheel Balancer—the simplest, fastest, most accurate yet 
invented! Enables you--in minutes—to check all wheels, in true 
running position, RIGHT ON THE CAR. Today, with current tire 
restrictions and shortages, an opportunity you can’t afford to 


miss. Ask your Alemite salesman! 


Alemite Equipment for— 
. Specialized Lubrication Service, 
. Electronic Wheel Balancing Service. 
. Underbody Coating Service. 


am] 
lit 
rf 
t 
| 
Underbody 
Versatal 


Wail 
Alemiter 


Oldest, Most Reliable Name in Lubrication 
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Grizaly Brings You 
The Liveliest Promotion 


in the Brake Lining Business! 





iti, a 


Don’t take our word for it! Compare promotions in the brake lining 
business and see if you don’t agree that Grizzly’s is the liveliest . 
the most consistent...and the most helpful to you! Grizzly’s dramatic 
consumer advertising and display materials stress the visual appeal—so 
vitally important in today's stiff competition for readers’ attention. 
And Grizzly catalogs and other sales helps are carefully planned to 
bring you a// the selling information you need, presented in a clear, 
simple manner. Yes, Grizzly is doing everything possible to make it 
easier for car owners to buy and for 
you to se// the finest brake products 


made! Grizzly Manufacturing a 
Company, Paulding, Ohio. > 
Finished to close toler- 


“SYNCRO-SETS” | cnces in every dimension, 


PRECISION BUILT 
BRAKE BLOCKS 


- For riveting, Famous for controlled throughout 
nearly 40 years for smooth, soft-pedal, safe manufacture to assure 
stops. Drilled and countersunk to manu- | uniform performance 

facturers’ specifications. Individually boxed choracteristics 


Bear in Mind 


a 


THE BEST YOU CAN SELL! 


BRAKE FLUID “SAFTIBOND” LINING 
BRAKE LIAING Meets or excels all S.A.E. | The original lining with 
standords. Chemically factory applied- bending 
: stable. Anti-foam. Moderate agent, which soves 
duty type tor range of 300 time, produces 
to —-80°. Heavy duty type cleaner, better 
325° to —60 results, ot less cost 
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Insurance News 











yo IMPLEMENT and HARDWARE INSURANCE CO. - OWATONNA, MINN. 











THIS YEAR ENJOY A 
WORRY-FREE VACATION auestion{;\s0x 


It’s one thing to leave your home 
behind and head for vacation land, 
but it’s quite another to leave your 
worries behind and really enjoy some 
rest and relaxation. 

One of the most powerful of worry 
banishers is the knowledge that your 
personal property is adequately pro- 
tected with properly written insur- 
ance coverage. ! 

Will your home be just as you left 
it when you return? Danger to your 
home and personal property left 
there increases with your absence. 
There is greater danger of fire, explo- 
sion, burglary, vandalism, water 
damage, etc. 

The best protection for these haz- 
ards is the Personal Property Floater 
Policy. It protects your persoral 
property, and that of your wife, your 
children, your servants, and your 
guests against all loss or damage any- 
where in the world. That means it 
goes right along with you on that va- 
cation. It not only covers against 
loss from all familiar causes like fire, 
lightning, wind, explosion, earth- 
quake, aircraft damage, burglary, 
vandalism, theft, etc., but it covers 
against losses which are not usually 
insurable, like flood and water dam- 
age, disappearance, spilled ink, dam- 
age by animals, and losses which 
often occur on vacations like ripping 
of garments, loss of diamonds, arti- 
cles lost in water, damage to out- 
board motors and boats, and miscel- 
laneous accidents. 

If you don’t already have a Per- 
sonal Property Floater Policy, have 
your friendly Federated man explain 
its coverage more fully to you. If you 
don’t know his name, consult the 
classified section of your telephone 
directory or write us. So that you 
can really enjoy that vacation, why 
not do it now! 





When Henry Fonda was on loca- 
tion in Mexico a few years ago, he 
asked an Indian why he rode a burro 
and allowed his squaw to walk. 

“Because,” came the forthright 
reply, “she doesn’t have a burro’’. 


— Practical English Scholastics 
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THE PONTIAC MASTER 
AUTO SERVICE, AUGUSTA, 
GEORGIA SAYS — 


“Your fine representative Mr. 
John C. Jordan has for the past 10 
years handled our Fire and Casualty 
problems. 

“We feel that after these years we 
would like to express our pleasure 
and satisfaction with the substantial 
savings effected through your gener- 
ous dividend system. 

“Moreover, during all these years 
your services rendered through Mr. 
Jordan have been most efficient. 
Losses were handled in a most com- 
petent and courteous manner. 

““May we offer at this time our 
best wishes for your continued suc- 
cess. 





A woman and her little daughter 
were walking thru a fashionable 
street when they came to a portion 
strewn with straw, to deaden the 
noise of vehicles passing a certain 
house. 

“‘What’s that straw for, mother?” 
asked the child. 

“The lady who lives in that 
house,’’ replied her mother, “‘has had 
a little baby girl sent there.”’ 

The child thought a moment, 
looked at the large amount of straw, 
and said: “Awfully well packed, 
wasn’t she?” 

—Capper’s Weekly 


He who laughs last is the one who 
intended to tell the story himself a 
little later. 

—CrIRcLE NEws 
B. F. Goodrich Co. 


Questions about Insurance? 


Ask . Sedoraleds 


Q. What insurance does the golfer, 
hunter, etc., need? 

A. Accident insurance in the event 
he is injured; a personal liability pol- 
icy would protect him in the event 
he injures another person or damages 


property. 





SUPPORT YOUR ASSOCIATION! 


Sale, exchange and want ad bul 
letins are sent out at intervals to as- 
sociation members. It’s just another 
of the small services that add up to a 
whale of an advantage in association 
membership. 





“Would you like to be successful? 
I boiled down all the rules and here 
is the million dollar recipe: Fulfill 
punctually and exactly every small 
obligation, public and private, ac- 
cording to its letter and spirit. In 
other words, simply keep your word 
and you will be a millionaire.” 


BENJAMIN FRANKLIN 





“ARE YOU FULLY COVERED?” 











Enjoy Your Vacation 


with the assurance that you are cov- 
ered with insurance. A Personal 
Property Floater covers YOUR loss 
in almost every way. Don’t delay — 


call the Federated Man today. 
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Your SUANNEN 
Honing Machine 


® To Give You Better Service 
@ At Lowest Cost 


Adjust Belt 
Tension 


if needed. Brake 

should release just an 

instan} before power 

is applied to the spindle. Keep belt tight "Wits easicn OF 
enough to prevent slipping and loss of edverticoments is 


Be Sure to Oil 


your Sunnen Honing Machine regularly power. Keep belt free of grease and designed to help 


See your instruction book for details oil. Replace belt if frayed or worn. users of Sunnen 
equipment 


conserve materials 





and manpower. 


General cleanliness is excellent preven- 


Keep Machine Clean 

Protect it from grime and grit when not 
in use. Remove greasy dirt and lint from 
brake pad and inside of pulley, so that 
brake will work right. Keep pin fitting 
gage free of dirt and dust. 


tive maintenance. It pcys off every time 
in longer machine life, better perform- 
ance, lower upkeep. You'll find many 
other money-saving tips on your Sunnen 
equipment in your free copy of “Sunnen 
Service Hints.” Get it through your 
Sunnen jobber — or write direct. 





Sunnen Products: 





Bushing Grinders * Cylinder Grinders * Crankshaft Grinders + 


Bearing Sizers * Rod Aligners + Service Tools 


SUNNEN PRODUCTS COMPANY 


7913 Manchester Ave., St. Lovis 17, Missouri 
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Worried 
about the effects 


of BLOCK 
DISTORTION? 


Pedrick will get you off the hook! 


Block distortion will be with us fit in distorted or worn evlinders. 


paid off in millions of satisfactory 


alwavs—due in large measure to Power and lubrication are kept money- and worry-saving installa- 
I 


higher compressions and higher where they belong. Give blow-by tions. Have your Pedrick jobber 


operating temperatures. Whatever the go-by—prevent needless oil specify and supply the correct 


its causes, it can be licked—and waste, get new engine compres Pedrick Engineered Set and be 


completely —by installation of the sion—by installing the Pedrick sure of a perfect, long-lasting job! 


proper Pedrick Engineered Sets, Engineered Set specifically de- ° . ° 


with the expert help you get from signed for the job, and guar- WILKENING MANuracturinc Co 
your Pedrick jobber. anteed to do it. Philade Iphia 12, Pa. In Canad: 
Pedrick Piston Rings are con- Pedrick specialization in piston Wilkening Manufacturing C 


formable—form an amazingly snug rings during the past 31 vears has (Canada) Ltd.. Toronto. 


““HEAT-SHAPED”’ 


PISTON RINGS 


FOR 31 YEARS, SUPPLIER OF PISTON RINGS TO 


LEADING VEHICLE AND ENGINE MANUFACTURERS 
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ENGINEERED 


GRILLE GUARD 
TRUNK GUARD 


You want extra 

profits . . . your 

customers want the 

best protection for 

their cars. When you 

sell CELLO both you and 

the customer are satisfied, 

because Cello Grille Guards 

are specifically ENGINEERED 

to provide the finest protection 
money can buy. 


DUAL RAIL 
TRUCK GUARD 


GRILLE GUARD ‘| Only top-quality materials 
WITH WINGRAILS ‘ and workmanship go into the making 
/ of Cello Guards. 


Join the thousands of success- 

, : ful merchandisers who are now featuring 

Over 1,000,000 a Cello Grille Guards, and get your share of the 
Pairs Sold ey | extra profits the complete Cello line 
provides. Styles to fit all makes. 1946-1951. 








ADJUSTABLE , / / For full information on Cello 

LICENSE PLATE / / Guards and License Plate frames write 

FRAME , / to the factory today for FREE catalog pages 
and price lists. 


your GUARD for life 
/GRILLE/GUARDS = “xe: ae 


East Boston 28, Mass. 
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er ; 
We'RE OFTEN approached by battery national newspaper and magazine cam 
companies asking us to handle their paigns, and follows through with point 
lines. But we're satisfied with the profit ol-sale material, direct mail and dealer 
ag - 
able Auto-Lite Battery line that we've promotions. 
carried tor years,” says - B. Wilson. “All this sales help 2 ak hg plus \uto-Lite 


“Auto-Lite comes in with active sales Battery original equipment . 
support for us right where and when _ and developments like the Auto 


we need it. Powerful Sta-ful Battery Lite Sta-ful Battery, make for a 
advertising goes after the consumer mar happy and profitable arrange 
ket with network radio and television, ment for any distributor.” 





Way DODGE 


TRIPLE PROFIT OPPORTUNITY 
MEANS FINANCIAL STABILITY ! 





All available in one sales agreement 
The only one of its kind in the industry 


You are invited to write for the complete facts 
DODGE ° PLYMOUTH ° DODGE ‘‘Job-Rated’’ TRUCKS 


DODGE DIVISION, CHRYSLER CORPORATION e 7900 JOS. CAMPAU, DETROIT 31, MICHIGAN 
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dsl - Mee e-Talel-1ae Mame) Mm el a-toll-tlela| 
processing in brake lining, 
1) ¢-1(-Mo) (oloL tM ah el e-l Ul ommilel lem 
cylinder assemblies, hydraulic 
brake parts. 


Thermoid Company e Trenton, New Jersey 
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Take That Head Off in & sii 


om 
om ik TINSLEY PRODUCE 





THESE | SAVINGS | ! 








—" TIME SAVED 


IMPACTOOL MINUTES PERCENTAGE 
Renew F Piston | Rings 314 199 39% 


Renew Piston Rings and Con Rodd Bearings _ 306 37% 


Grind Valves 243 | 34% 
Renew Main Bearings ; ah 0 208 100 L i 32% 
Criss-Cross 4 Wheels 10 58% 

"Overhaul Hydramatic (disassembly) (transmission out) 210 53% 
Remove and Replace Hydramatic 90 69% 
Overhaul Dynaflow (transmission out) 540 282 48% 

; Remove and Replace Dynaflow 276 166 40% 
Renew Ring Gear and Pinion 252 157 38% 
Overhaul Differential Carrier Assembly 157 43% 
Replace Rear Spring 50 24 52% 
Renew Front Spring 5 52 36 31% 
Adjust Main Bearings 258 40% 















































F 
' 
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Run ’em on, run ’em off, with no kick or twist to the operator! Automotive 
Look at the tremendous time savings shown above, and then 
call your jobber for a free demonstration of Ingersoll-Rand’s 
air or electric Impactools in your shop, on your jobs! 
Thousands of powerful rotary impacts quickly do the work, 
while the operator simply holds the tool on the nut. No 
chance for motor burnout—the motor runs even if a really 
tough nut should stall the spindle completely—then rapid 
rotary impacts quickly loosen the nut. 
Available from leading automotive jobbers. 
Electric Impactools are available in three 


sizes; Size 4U handles nuts up to %” bolt 
size, Size 8U handles nuts up to 5%” bolt size, 


or Size 34U handles nuts up to 14%” bolt size. 
All sizes available in models for 110 or 220 
volts, AC-DC. 
607-18 


11 BROADWAY, NEW YORK 4, N. Y. 
Fad lso REAM + TAP - DRIVE SCREWS - EXTRACT BROKEN STUDS + DRILL - DRIVE AND REMOVE STUDS - WIRE BRUSH - RUN HOLE SAWS 
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The Hirsig organization is made up of a total of 43 men 
and women trained and experienced in the automotive industry — 
prepared to render a complete automotive sales service in the South. 


33 Hirsig men, located in 17 cities through the South, 
help jobbers deliver the best possible service to 
automotive dealers on HIRSIG lines. 


Behind this selling organization is a 
capable and efficient staff located in the Hirsig 
headquarters office in Jacksonville. 


LAWRENCE M. HIRSIG & CO. 


Manufacturers Direct Representatives 


Hildebrandt Bidz. -- Jacksonville 2, Florida 
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.when Bill Jones went through that red light! 


It wasn’t Bill’s fault. He slammed on the brakes and nothing happened — 
the car just kept going. Lucky for him and me there wasn’t a serious 
accident. But | had to do his brake job over and that taught me a lesson 
From now on it’s new parts in every vital spot on every repair job, and 
that goes double for new oil seals in brake re-lining jobs. | find that 
customers don’t mind paying a few cents extra for this insurance against 
brake failure. 


Install a new 
whenevel YH 


— CAR MANUFACTURERS RECOMMEND IT 





oll sea 


al 
take one out! 


Handy cabinet at no cost 
with fast-selling assortment 


For repair and 
~w brake shops 


SAFETY = 
GREASE FRONT WHEELS yu SEAIS =e 
USE NEW GREASE SEAL = ad pee = oe | 


wom wuaes =e 


NAREORN A ab i =F: a 33 a 


OIL AND GREASE SEALS Support this 
} industry-wide 
a 7 } program... 


Oat ftom « For lube stations 
APPROVED ORIGINAL EQUIPMENT FOR ALL 
Experience shows it is very difficult to remove an oil seal without 


CARS, TRUCKS, BUSSES AND TRACTORS 
damaging it beyond further safe use. Keep an assortment of 


National Oil Seals handy so you can put in a new seal every time 

you take one out. National has two assortments available; one 

NATIONAL MOTOR BEARING CO. INC. contains front wheel seals only and the other both front and 
General Offices: Redwood City, Calif. rear wheel seals for the most popular cars. Every seal is a fast 


i t u 
Plants: Redwood City, Calif.: Van Wert. Ohio Selling number. You get the cabinet at no cost when you buy 
the initial assortment. See your jobber about it now. 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1951 





30% MORE PROFIT 


WITH CONCENTRATED 


OWVokorode 


UNDERCAR SEALER AND SILENCER 
| WS SIMPLE ARITHMETIC! 


Most ordinary undercoatings contain a 
| large percentage of solvent. You spray 
these undercoatings to a \4" thickness 
but when the solvent dries out, you're 
left with about 1" thickness. 
Lion Nokorode Under-Car Sealer and 
undereoating fo Silencer is concentrated. You spray 
Nokorode to \%" thickness—and it dries 
to almost !,," thickness. There’s no waste- 
at th cost of | ful excess solvent. 


Result: You can do half again as many 


| cars with the same amount of Lion Nokorode 
as you’d do with ordinary undercoatings. 
| Yet Nokorode costs no more. Drum for 


drum, you make 50% more profit with 
Nokorode! Nokorode is uniform, for smooth 
application. It’s homogenized —- won't 
clog guns. And it’s guaranteed to'give 
complete customer satisfaction. Start 
making money with Nokorode —send the 
coupon below now! 

Made Under The Process Of U. S. Patent No. 2,393,774 











i 
How To Make | —— 
More Money From Nekéréde 
@ Undercoating! ~ 


LION Oll COMPANY, El Dorado, Arkansas 


Please send me complete details on how | can increase 
my undercoating profits with Lion Nokorode Under-Car 
Sealer and Silencer. 


Nome 
Street or Route 
City Stote 


Brand of undercoating | am now using, if any 


Coeeececeeeeceeceses 
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toast 


BLACK « DECKER drills 


belong in every shop! 


BLACK & 
DECKER 
Vue £0) eis). ha 
$39.50 


4. 


HOPS all over the country agree that the Black & 
Decker 4” HoLGuN and '%” Standard Drill are a 
“‘must’’ for speeding up engine and body drilling jobs in 
every automotive shop! They pack a lot of power in com- 
pact, easy-to-handle units—particularly important today 
when new cars and trucks give you minimum working 
space. And they give you the widest range of uses, at a 
price within reach of every shop! 


But Black & Decker doesn’t stop here in filling your 
drilling needs! For large garages and fleet shops doing a 
heavy volume of drilling, there are B&D 14”, 6”, '%” and 
54” Heavy-Duty Drills—part of a line of 25 Drill models, 
with capacities from 4” to 1'4” in steel, with a choice of 
handle arrangement, with a choice of speed, power and 
price in most capacities. 


BLACK & 
DECKER 
Ye" Standard DRILL 


$60.00 


— 
Ki | 


And remember: Black & Decker is your best buy in 
Drills because you get powerful B&D-built motors, 
tailored for the tool—full ball-bearing construction—extra- 
tough gears, shaft and chuck spindle—husky housings, 
streamlined design, perfect balance! See your nearby B& D 
Distributor for demonstrations. Write for free catalog to: 
THE Brack & Decker MP6. Co., 633 
Avenue, Towson 4, Maryland. 


Pennsylvania 


*Trade Mark Reg. U.S. Pat. Off. 


PORTABLE ELECTRIC TOOLS 
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For Smoother Aetion.Loager Life 
MoPar 


CLUTCHES AND CLUTCH PARTS 


Engineered especially for Plymouth, Dodge, De Soto 
and Chrysler Cars and Dodge “Job-Rated” Trucks. 


Because MoPar clutches and clutch parts are made especially for 
vebicles built by Chrysler Corporation—the same as original equipment 
—they perform better and more dependably. 
Drivers enjoy smooth, uniform, and efficient engagement with MOPAR 
clutches. Tension-controlled pressure springs provide cushioned, full- 
facing contact for easy operation. 
MoPar clutches last longer, too. Special ventilation minimizes fric- 
tional heat during engagement and disengagement. Lifetime lubricated 
release bearings assure less wear, longer life. Woven asbestos linings 
have large frictional area, are extra thick for longer service. 

} 
Use MoPar clutches and clutch parts—genuine Chrysler Corporation 
parts—in Plymouth, Dodge, De Soto and Chrysler cars and Dodge 
“Job-Rated” trucks, 


FACTORY-ENGINEERED . .. FACTORY-INSPECTED . . . SUPPLIED 
BY CHRYSLER MOTORS PARTS CORPORATION 


You can get MoPar parts from Plymouth, Dodge, De Soto and Chrysler 
dealers everywhere. 








a CHRYSLER MOTORS PARTS CORPORATION * DETROIT, MICHIGAN 





3 


“America’s First and Finest” 


All during June you’ll have an out-sized opportunity to make 
more fuel pump sales, if you’re an AC dealer. Smashing color 
ads with the Babe Ruth picture illustrated here will tell 
motorists that ‘““There’s Always a First’”’ and that AC’s are 
America’s First and Finest Fuel Pumps. And that’s not all! 
There’s a big poster of similar design for you to use as a 
reminder to customers—colorful, sales-producing cut-out 
hangers—many other ideas that will boost your fuel pump 
replacement business. Get set to benefit from the fact that 
AC’s were original equipment on nine out of ten automotive 
vehicles . . . that they were the FIRST and are still the 
FINEST of them all! 


~~ 


The immortal Babe Ruth “Sultan of Swat” was the 
first and only major league player ever to hit 60 home 
runs in a single playing season. He is remembered by 
sport fans the nation over, not only for this achievement, 
but for his many contributions to the national game as well. 


beadavoersane 


AC FLEXIBLE 
GAS AND OIL LINES At; GASOLINE 
MAKE-UP KIT WA : STRAINERS 
Also complete assemblies —— | = Packed in Counter 
with Wall Merchandiser , Merchandiser for dis- 
that stocks and displays. play and easier sales. 
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Fastest Growing 
Oil Filter Line 


The AC Aluvac Oil Filter Element line is the industry’s 
newest and fastest growing line. And for this there’s 
a reason: AC Aluvac does a better job. It has 10 times 
the filtering area of ordinary cotton elements, twice 
the dirt-catching ability, and nearly twice the life 
Buick uses Aluvac as standard equipment. Oldsmobile 
uses it as factory-installed accessory. Chevrolet and 
Cadillac approve it for field installation. Thousands 
or owners already know Aluvac’s benefits. It’s another 
sure AC way for you to make more replacement sales. 


AC Aluvac Oil Filter-Element 


AC AIR CLEANERS 
AND 
ELEMENTS 
AC Air Cleaners used as 
equipment by 80% of 

car manufacturers. 


Original Equipment 
Leadership 


Nearly half of all new automobiles sold today have 
AC Spark Plugs as original factory equipment. They 
are modernly engineered for today’s fuels and engines 
with patented CORALOX Insulator that better 
resists heat and oxide coating than old fashioned 
materials, makes plugs surer firing at every engine 
temperature. AC’s original equipment preference, plus 
CORALOX, mean easier replacement sales. 


AC SPARK PLUG DIVISION © GENERAL MOTOR 


AC SPEEDOMETER 
CABLE-CASING 
ASSEMBLIES 
Also tailor-made cables, 


or bulk cable and casing, 
with parts. 





CURTIS FULL HYDRAULIC 
TWO-POST LIFT 


HAS THESE ADVANTAGES: 
@ No deep pit 
@ 60-inch wheelbase range 


@ Plunger travels 72 inches above floor 
(tallest men work in complete comfort) 


@ Front and rear steel frames shipped with doors 
and door operating mechanisms completely 
assembled. (Easy installation.) 


ALSO, Single post 
rotating lifts for 
passenger cars and light 
trucks. Single or two-post 


for busses and trucks. @ No obstructions above floor 





AIR COMPRESSORS 


Electric or Gasoline 
Motor Driven. 


Vertical or Horizontal 
Tank’ Mounted. 


See your 
curtis jobber 
e coupo# 
oa for complete : 
technical information 


HYDRAULIC 
CAR WASHER 


(300 Pounds Pressure) 


For better and faster car washing; more cors are 
» washed per day—more profits for you. 





CURTIS PNEUMATIC MACHINERY DIVISION f CURTIS 
of Curtis Manufacturing Compony —1sT. Lous ) 
1938 Kienlen Avenue, St. Lovis 20, Missouri 


Lam mee eee ee ee eee 
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1 am interested in items checked: 
(] AIR COMPRESSORS 


(C Auto uFTs a 
Single Post [] Two Post [_] 


() POWER CAR WASHERS i Zone.... 


CURTIS 


PNEUMATIC MACHINERY DIVISION 


of Curtis Manufacturing Company 


1938 Kienlen Ave. « St. Lovis 20, Mo. 





#9 ON Sey 





Help Keep America’s TRANSPORTATION EFFICIENT! 


Check Up Now on Your Use of SUN Testers and Services! 
Make Sure Your Shop is Geared Up to Meet the 
Increasing Need for More Efficient Engine Repair. 


Over 18! § Million cars, trucks, buses over 10 years old... scarcity of new 
cars... parts... and manpower. It all adds up to the tremendously increasing 
importance of making sure your shop and manpower are geared up to the task. 


Your SUN Man in your territory is ready now to help you check your procedures, 
your equipment and the training of your men. Such a checkup will enable you 
to make sure you are using the very latest SUN Diagnosis methods and deter- 
mine whether you are getting the full benefit from SUN’s many day and night 
training courses now being given at 17 schools through out the nation. 


Your friendly SUN Man is waiting your call to bring you important news about 
the latest SUN Test Equipment developments which include a new super- 
accurate Volts-Ampere Tester and a new Fast Battery Charger with automatic 
switch-over for finish charging. Why not write today—no obligation of course. 


SUN ELECTRIC CORPORATION, 6331 Avondale Ave., Chicago 31, LIL 


a te CIC! Pen ee 















































[ELOY O) 1) Feom re START 


Crude oil from the Bradford district of Pennsylvania is known the world 
over fur its excellent lubrication quality! It’s the costliest, toughest, 
oiliest, most heat-and-wear-resistant crude in the world. And every drop 


of Veedol Oil is refined from this superb crude. 


For cars and truacks—VEEDOL, “The World’s Most Famous Motor Oil,” 
contains an ingredient that cuts down gummy carbon deposits . . . keeps 


rings free . . | compression high . . . reduces corrosive acids that attack 





bearings and other vital engine parts and actually keeps motors cleaner, 
cooler and smoother-running. Veedol’s excellent quality assures effective 


lubrication at any engine speed or temperature. 


For farm tractors—VEEDOL TRACTOR OIL gives a full 150-hour 
service in gasoline-fueled tractors . . . cuts oil consumption in all tractors, 
regardless of fuel used. Veedol is nationally known and accepted among 


tractor owners for its amazing endurance, outstanding lubrication effi- 








ciency and 100° Bradford-Pennsylvania quality. 





Dealers who sell VEEDOL will tell you it’s the kind of product that 
brings your customers back, PROTECTING your business with those 
all-important repeat sales that make it so much more profitable and 
secure! Veedol Oils and Greases are sold through independent distributors 


. write for information today! 


TIDE WATER ASSOCIATED OIL COMPANY 
New York Tulsa San Francisco 
*Atlanta, Rhodes-Haverty Bldg. *Tulsa, Thompson Bldg. 














TIDE WATER 
ol ASSOCIATED 
OIL COMPANY 


Tulsa San Francisco 


g 


g 
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THE AUTOMOTIVE VACUUM CLEANER 
QUICK 
e 


EASY 
« 
ROLLS TO YOUR JOB 


IDEAL FOR 
®@SERVICE STATIONS 
© AUTO DEALERS 
© CAR WASHERS 
© INDUSTRIAL PLANTS 
® MOTELS & HOTELS 
© THEATRES, STORES 
LIST PRICE ® SCHOOLS & INSTITUTIONS ; 


Complete With 


Attachments 
SPECIFICATIONS A lh 


ALL STEEL BODY DIMESIONS 


4 . e bah hh ——" dl JOBBERS INFORMATION ON REQUEST MON EY 


HOSE 9 FEET OVERALL, 
TIRES 8 X 2 SEMI-SOLID WRITE OR WIRE NOW! ! 


WEIGHT. 60 LBs MAKER 
a 


SOUTHERN Kar-vaK 


P. 0. Box 2214, Orlando, Fla. 
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“We wouldn’t = a thousand dollars | 


‘ 3 ~" EAD: 0 N 
‘4 a = 
\ f . Says C. A. Kleinman, 











BUSIEST TUNE- UP DEPARTMENT IN TOWN! 
“Since advertising our Carbon Blast Tune-Up 
Special, we've drawn customers from miles around 
. . » SO many we just couldn't handle them all!” 


KENT-MOORE 


ENGINEERS AND MANUFACTURERS 
5-105 General Motors Building 





\ 


for our KENT-MOORE 


CARBON BLASTER!” 


Service Manager, Eggebrecht Motor Sales—Authorized Cadillac-Oldsmobile Dealer, Wausau, Wisc. 


“WE'VE RUN TESTS on our Kent-Moore ‘Head-On’ Carbon Blaster. 
We know what it will do for our customers. And we've found out what 
it can do for us by way of increasing customer labor sales and leading 
the way to extra parts and accessory profits.” 


Those are Chet Kleinmann’s words . . . and as the progressive service 
manager of Wausau’s Eggebrecht Motors and president of the regional 
Cadillac Service Managers Club, he’s a man who knows whereof he 
speaks. Here’s the rest of his Carbon Blaster story . . . 


“THE BIG TIME-SAVING FEATURE sold us on the ‘Head-On’ Carbon Blaster. 
With more and more cars in need of a good, inexpensive carbon 
cleaning job, we liked the idea of blast-cleaning combustion chambers 
instead of removing the cylinder head and scraping the carbon out 
by hand. What's more, we found the service appealed to our customers, 
too. It’s new. It’s different. And it gives them the kind of results they 
want... better performance, more power, greater economy. 


“THE MOST REMARKABLE PART of the Carbon Blaster service, though, is 
the fact that it leads to other service work and extra parts and accessory 
sales. Because, when a customer actually ‘feels’ a big improvement in 
his car, he regains his original pride of ownership. That’s why most of 
our Carbon Blaster customers have asked us to give their cars a thorough 
going over. Asa result, we've relined brakes, checked wheel alignment, 
bumped out fenders. And we've replaced plugs, carburetors, fuel 
pumps, distributors, batteries, shock absorbers, sealed beam units, 
seat covers, tires, and what have you . . . profitable business we'd never 
have had otherwise. Although it didn’t cost us much, we wouldn't take 
a thousand dollars for our Kent-Moore ‘Head-On’ Carbon Blaster.” 


EXTRA PARTS AND ACCESSORY SALES 
“We've found that our ‘Head-On’ Carbon Blaster 
paves the way for other necessary service work 
plus extra profitable parts replacement sales!” 


ORGANIZATION, INC. 


OF SPECIAL AUTOMOTIVE SERVICE TOOLS AND EQUIPMENT 
Detroit 2, Michigan 


“We've received unsolicited 
letters from customers 
praising our Carbon Blast 
Tune-Up service and the 
improvement it made in 
their cars’ performance.” 


Ist CARBON BLAST CUS- 
TOMER—Leo F. Black, of 
Wausau, Wisconsin. “| lef 
Chet Kleinmann use my caf 
as a ‘guinea pig’ in testing 
his Carbon Blaster maching 
. .. and I'm glad | did. f 
don’t know when | have bee@ 
more satisfied with any 
thing. My car now performg 
as though new . . . it must 
have been really cleaned 
because it continues to ru@ 
most satisfactorily.” i 


Sales ah ‘8 to help you promote y 
Carbon Biast Tune-Up Special! Yes, here's a 
plete Promotional Campaign . . . display 

posters, newspaper mats, direct mail .. . : 
you need to tell and sell your customers on this 


amazing new service. 


So get complete facts now on the revolutionary - 
Kent-Moore “Head-On” Carbon Blaster. Send in 
coupon today for prompt action! 


KENT-MOORE ORGANIZATION, INC. (Dept. C) 
Please rush me complete details on your “Head-On” 


Carbon Blaster machine. 


Name 
Company 


Address 


| 





No Other Battery Built Today _ — 


Has These Selling Features: 


lst 1" WITH AUTOMOTIVE 
ENGINEERS I~ f JT IN NEW cars 


1" IN NEW TRUCKS =f eee 
IN POPULAR FAVOR.. i= -_ 


Delco is first in favor with the millions of folks who 
drive . . . first in their minds when they think of 
batteries. Delco is the original-equipment leader, 
the replacement-sales leader. It’s backed by con- 
‘inuous advertising and promotion. Sell Delco, 
the nation’s No. | battery, first in demand and 
first in sales. 


fee ae aa «rac 


» ; 
DELCO BATTERIES—A UNITED MOTORS LINE 


~~ PALL 
Available Everywhere Through iE SERVICE. § } United Motors Distributors 
~ oTORS 
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Safety requires use of new Seals each time 


a wheel is pulled—TZhere «4 2 Good Profit 
in replacing with MS€CORD OIL SEALS 


The inspection and replacement of axle shaft seals New oil seals add only a few cents to the cost and 
Gre a necessary part of every brake reline job. insure safe, sure brake operation. When you pull 
Axle grease leaks will spoil the best reline job. a wheel, install a new McCord seal. 


Y 
TOW ee aKE SERVICE 
Assortment MCORD 


Om SEALS 


wall 
doy 
‘4 = 


CORPORATION - Detroit 11, Mich. 


lol 
CW ERONT WHEEL 
Assortment 4 RD OIL SEALS 


MeCN I wre Se 


Sage 
are wets 


Vd 


1 
} 


} 


ppeboeg 
CRORE , 


ea 


== 
Co 





MoCO 
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STROMBERG 


For Performance that Builds Your Reputation as Well as Ours! 


When you install a Stromberg* 
Carburetor, you are assuring your 
customer of carburetor performance 
second to none—performance that is 
bound to mean a smoother running 
ee car and important savings in gaso- 
line dollars. These are results you 
can count on, because Stromberg 
quality is built in right from the 
start—with exclusive engineering 
features, scientific design and 
mechanical simplicity that make it 
easy to do a good job every time. 
And remember, Stromberg Carbu- 
retors last longer, too. *REG. U.S. PAT. OFF 


These Bendix signs stand for good busi- 


ness and for good business relations 
between factory, dealer and customer. 


Replacement Carburetors Original! Equipment on 
—Repair Kits most cars 


PARTS Cheamen / 


Hydrovac* Power Brake Cold Immersion Parts 


Bendix south BEND sa 


PRODUCTS DIVISION INDIANA 
/ 
j 


Standard Equipment Sales: Elmira, N. Y. 


CARBURETOR 


Canadian Sales: Bendix-Eclipse of Canada, Lid., Windsor, Ontario, Canada @ Export Sales: Bendix international Division, 72 Fifth Avenue, New York 11,N. Y 
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® Declogging radiators 
® Degreasing motors 
® Descaling blocks 


CLEANING 


© Chassis 
® Cooling systems 
® Dispensing pumps 


RECONDITIONING 


® Clutch parts 
® Brake parts 
® Carburetors 
© Fuel pumps 


WASHING 


® Gorage and show 
room floors 
Grease pits 
Walls 
Steam-cleaning be 
fore undercoating 
Body washing 
Rest-room = sanitation 
Paint stripping 


on™ 


You're on the road to bigger 
profits when you do these 17 im 
portant jobs the Ockite way 
Reason: Onokite cleans better, 
faster, at lower cost! 


Specialized Oakite materials cut 
costs by their fast, concentrated 
action. Help eliminate slow manual 
scrubbing, scraping, brushing, wip 
ing. Insure worker and shop safety 
minimize fire hazard 


FREE BOOKLET 4401 tells how 
Oakite cleaning materials, meth 
ods and service speed your repair 
work pave the way to bigger 
profits. Write today! Ookite Prod- 
ucts, Inc., 52F Thames St., New 
York 6, N.Y 


go INDUSTRIAL Clean, 
Nin 


OAKITE 


“Are av yet om rears 
RIALS . mernoos.>5* ee 


Technical Service Representatives in 


Principal Cities of U.S. @°Canade 


SR ORSON CL AS TER Oy < anti tera, 











“WITH THIS RING...” 
repairmen hold customers for life! 


Scaled Power 


MD-50 STEEL OIL RING 


The only ring with the 
FULL-FLOW SPRING 


Controls oil even in 
badly tapered 
1) and out-of-round ¢} 


For Triple Mileage 
Latest scientific development 
to fight 
ABRASION, FRICTION, 
CORROSION, HEAT 




















“SPOTLIG “EPOTLIGHTING ths N deNEWS 








°° Business conditions surely reflect 

their share of the ups and downs 
plaguing industries as America shapes its muscles 
for whatever strength may be needed tomorrow. 
For example: copper tubing is one of the few real 
scarcities which were in jobbers’ hair last month; 
there’s a move on foot in Congress to increase the 
excise on parts from five per cent to eight; batteries 
—occupying a lot of space in wholesalers’ places of 
business last month—may tilt toward the scarce side 
before long in view of the lead restriction order; 
fewer cars are going to be made successively in each 
of the next several months as more metals are di- 
verted to defense needs. 


It’s “today. 


is automotive bright work. It’s not 
going to be dimmed out, after all! 
A new chrome plating 

process has been work- 

ed out so that Uncle 

Sam’s ban on the use of 

nickel as a base for 

chrome strip is not 

likely to take the pret- 

ty stuff off new models 

coming out the remain- 

der of this year. 


A bright spot 


of cars 
was ex- 
pected to be off around 
30,000 units last month 
from the 700,000 turned 
out in May, 1950. This 
month the makers are 
being held down to the 
use of only 75 per cent 
as much steel for pas- 
senger cars as the aver- 
age monthly use in the 
first half of 50, and in July that will be cut to 65 
per cent. In May they operated at a limit of 80 
per cent. 


Production 





now to sell cars, and many dealers are 
having to warehouse extra-large inven- 
tories, a check-around of representative dealers re- 
vealed. .Salesmen—many unaccustomed to real 
down-to-earth selling—complained that the custom- 
ers were simply too difficult to handle when it came 
to accepting what the salesmen considered a fair 
appraisal of the trade-ins. And many prospects 
were reported shocked, too, at the prices of new 
models today compared with a year or two ago; it 
seemed as if they hadn’t been reading the papers 
as to the necessities which forced the higher prices. 


It’s hard 
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—those repair orders— 
more closely and you may 
wind up with a big jump in service volume. A North 
Carolina dealer explained to the editors last month 
a big factor behind the increase of 90 per cent 
his shop volume. Sales went from approximately 
$4,000 one month to about $7,500 a year later this 
past April. “We merely started keeping a better 
check on parts and labor sales,” he said. 


Watch those orders 


was pretty simple. It’s one that any 
garageman or dealer can follow. He 
asked his factory what dealer handling his car near 
him was turning in the best shop report. He, with 
his service manager, went over that firm’s entire 
system of processing orders. Then he promptly 
adopted it as his own. Under it, only the hard copy 
shows the work which 
the customer has or- 
dered. A copy contain- 
ing merely the neces- 
sary identification goes 
to the front office 
where a girl posts each 
order for parts as it 
comes in. Parts are 
ordered as needed on 
the job. The service 
manager, meanwhile, 
keeps a record on time 
spent on the job, unless 
it’s a flat-rate opera- 
tion, in which event the 
girl posts it on the 
statement. 


The recipe 


and smiles re- 
sult from this 

plan, said the dealer 

When the customer 
comes for his car, a neat, legible statement has been 
compiled to show exactly what parts were used and 
all other charges which make up the total figure. 
This pleases the customer, as there is no standing 
around while the bill is beirig totaled. On the other 
hand, the dealer said that he had found this system 
encouraged a customer to pay cash, as bills are pre- 
sented promptly upon the custorzer’s appearing, just 
as if cash were expected as a matter of course. A 
waiting customer may get it on his mind to charge 
the bill. Another big factor has been that this 
plan has made it possible to account for every part 
used, as parts must be drawn out on orders only as 
the mechanics are ready to use them. Part numbers 
are indicated on the repair bills, too, for the sake of 
the permanent record in event of any comebacks 


BLAtih Cash 
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sTRETCH MANPOWER! 


MORE PRODUCTION 
from EVERY MAN 


with SIOUX TOOLS 


Action picture of SIOUX Per- 
fected Dual Action VALVE SEAT 
GRINDER. Assures accurate, 
smooth and fast valve seat 
grinding. 


or that extra capacity you need so much NOW 
— you need tools that increase the efficiency 
and productive capacity of your men... So go 


SIOUX all the way. 


Sold only through authorized SIOUX Distributors 


=~ 
STANDARD THE es Glin WORLD OVER 
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We Tripled Our 


Customer Lis 


By HAROLD B. ISENNOCK 


Service Manager, Griebel Motors, Inc. 


(Ford) Baltimore, Md. 


_ THE last two and a half years 
we at Griebel Motors, Inc., 
have increased the number of ac- 
tive customers bringing their cars 
into our service shop from 750 to 
2,500. 

Our monthly paid labor sales 
volume marked a gain from $12,- 
000 in June, 1949, to $20,338 in 
November, 1950. Before this pres- 
ent year is out, we anticipate 
monthly labor sales volume to 
climb to more than $22,000. 

How did we do it? 

There are several factors re- 
sponsible for our success. But in 
large measure we attribute our 
gains to customer solicitation and 
follow-up by telephone and per- 
sonal contact. 

In solicitation we use a car- 
registration list issued by the 
Maryland Commission of Motor 


Vehicles, going down the list of 
names one by one. 

Our score in obtaining custom- 
ers by untiring, positive ap- 
proaches stands at three out of 
ten. We figure it costs us some- 
thing like $23 in promotion to 
bring a customer in. The pay- 
off? We have trebled the num- 
ber of service customers in the 
last two years. 

Satisfied customers are our 
goal — satisfied customers who 
will go around town talking about 
the fine service they get at Grie- 
bel Motors whenever anyone 
mentions cars. For there’s noth- 
ing that can beat word-of-mouth 
promotion. 

We underscore friendliness in 
our relationship with the custom- 
er. We impress on them that we 
handle service “differently’—not 
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The score in obtain- 
ing new customers 
for the service de- 
partment by a tele- 
phone and perronal- 
contact program now 
stands at three out 
of ten, reports Isen- 
nock, who is shown 
as he gets ready to 
make one of his calls. 


only because our work is first- 
class and guaranteed but because 
each car becomes a personal mat- 
ter to us. A car difficulty that 
may not have been corrected suc- 
cessfully elsewhere may be 
brought to Griebel Motors on a 
trial no-cost basis. Not a car 
leaves our shop without a road 
test, without a spot check by the 
assistant service manager. 

These are the facts we put 
across in our contacts with cus- 
tomers. 

When a customer is not won by 
the first telephone contact, we call 
again by telephone in 15 days 

During the 15-day lapse we 
have sent the customer notice of 
a special we were having or an 
invitation to drop by and look 
over our modern and well-equip- 


ped shop. The customer is re- 
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When the telephone calls and direct-mail 


into the shop, Isennock is right 


minded by daily newspaper ads 
that we are here waiting to serv- 
ice his car. 


If upon our second telephone 
call the customer consents to have 


a look around the shop, fine. We 
have hurdled our first goal. If, 
however, the customer is still 
holding out, we send another per- 
sonal card or letter. 

It is possible that during this 
period one of our handbills on a 
brake or tune-up special has 
reached him, for 2,000 of these are 
distributed monthly. Again, in 
turning the pages of his daily 
newspaper, he may spot our ads. 

If 30 days have passed and he 
has not turned up in our shop, we 
try to see him personally. 

Our preliminary effort has been 
built up toward this persuasive 
interview, and unless we have 
been definitely discouraged be- 
fore this, the customer is usually 
won. 

This is how we go about it on 
our first telephone call. Our list 
indicates that Mrs. Mary J 
R————_ has a new four-door 
Ford sedan. 

“Good morning, Mrs. R———., 
this is Service Manager Harold 
Isennock of Griebel Motors call- 
ing. We hope you are enjoying 
your new Ford.” 

The customer 


remarks to the 
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pieces 
greet 


bring a prospect 


there to him personally. 


effect that she is. 

“Mrs. R—————, Griebel Mo- 
tors would like having the oppor- 
tunity of showing you around our 
service shop. We would like you 
to see our modern equipment, and 
our highly skilled mechanics ai 
work. We believe there’s no 
shop in town that is as concerned 
with doing the finest job possible 
on your new car as we are.” 

At this point her comeback may 
be, “I go to T *’s service 
garage and I’ve no kick coming.” 

“Undoubtedly they are doing a 
satisfactory job,” I reply, and use 
the opportunity to mention some 
of our specialties. “But we are 
honestly trying to do a more than 
satisfactory job. Take the matter 
of lubrication. Our lubrication 
men do more than a routine 
grease job on cars. They are spe- 
cialists who go over the complete 
car mechanism. 

“Take your rubber shackles, 
for example. We use a special 
rubber lubricant that will not 
wash off or flush out with rain 
or on slushy streets. Your bat- 
tery is always tested and checked 
for water level on a lube job. 
Your car gets a complete bump- 
er-to-bumper checkup while it is 
on the grease rack.” 

Mrs. R————— has been listen- 


ing attentively. 


“Won't you let us show you 
how we handle a routine lube 
job? I personally shall be glad 
to introduce you to our shop and 
the different handling your car 
gets here. In fact, you yourself 
will notice it as you look around. 
Better still, why not try us on 
your next lube job?” 

We shall leave Mrs. R————— 
here. This was our introductory 
contact. She may or may not 
turn up, but she has been set 
thinking in our direction. She 
may need nothing more than a 
repair inadequately handled at 
another shop, or a notice of one of 
our lube specials to bring her in. 


Then There’s This Type 


Mr. John W— is another 
type of customer. He is in the 
construction business and his new 
car is getting very hard wear go- 
ing over rough and mucidy build- 
ing sites. He has told rre this on 
my first call and proudly announ- 
ces that it is he who usually tells 
the mechanics what his car needs. 
He makes a list of services he 
wants, and one by one they are 
checked off as they are carried 
out. 

When he tells me this, I say, 
“Griebel Motors would not carry 
out a list of services automatical- 
ly. We look into each car and 
service it only for what it needs. 
If your car does not need to have 
its wheel bearings repacked, we 
are not going to repack them no 
matter how much you insist. 

“We will not oversell a custom- 
er. We analyze your car, explain 
to you what we believe it needs 
and why it needs that particular 
service. We will do for your car 
only what we believe your car 
honestly needs for smooth and 
satisfactory performance.” 

I continue: 

“Mr. W————-, we like cus- 
tomers who care enough about 
their cars to detail what they be- 
lieve is wrong. If we teamed up 
together—you telling us how 
your car behaves and we study- 
ing precisely what your car needs 
—we’re positive you’d take that 
car out of here knowing and feel- 
ing that it was a different car 
from the one you’d brought in. 
What’s more, we’ll guarantee that 
we can keep it in A-1 condition, 
if you'll let us look it over peri- 
odically.” 

Mr. W—————- replies that he 
sees no reason why he should 
change shops. The one he has 

(Continued on page 118) 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1951 





Sphygmo-oscillometers? 
They are vastly vital, 


but are you violating 


any U, S. regulation? 


A“ merchandisers of consum- 
er durable goods will no 
doubt heave a sigh of profound re- 
lief as they learn of a recent deci- 
sion made by the Office of Price 
Stabilization to relieve the trou- 
bled situation under price con 
trol. 

This momentous decision is re- 
flected in the issuance of a formal 
regulation — General Overriding 
Regulation 5 — which exempts 
certain consumer durable goods 
from any ceiling price regulations 
imposed by the OPS. What are 
the commodities thus affected” 
Sphygmo - oscillometers. (In the 
language of the layman, these are 
devices for measuring blood pres- 
sure.) 

The reason for this action is not 
too clear. But it seems logical 
to believe that since OPS came 
into the picture there has been 
such a tremendous increase in the 
demand for sphygmo-oscillome- 
ters that it now seems inadvisable 
to try to control their prices 


The Feathers Flew 


Then in the same mail which 
brought this weighty announce- 
ment, along with copies of many 
new OPS regulations, interpreta- 
tions and news releases, there was 
another noteworthy item. It re- 
lated to the first meeting in Wash- 
ington of the Feather and Down 
Industry Advisory Committee. 

The eleven members of this in- 
dustry committee are widely scat- 
tered—in such cities as Brooklyn, 
Chicago, St. Louis and San Fran- 
cisco. Yet in response to a patri- 
otic impulse to aid in the defense 
effort, they hastened to Washing- 
ton for a conference of such great 
national concern that it was at- 
tended by three government econ- 
omists and a legal adviser, in ad- 
dition to five OPS officials. 

As explained in a_ two-page 
OPS news release relating to this 
momentous conference, the indus- 
try committee “seeks a clear-cut 




















Regulation 7—a 


official ruling as to whether or 
not water fowl feathers and down 
are considered an agricultural 
product. Some members stated 
they understand that land fowl 
feathers and down, such as chick- 
en and turkey feathers, are con- 
sidered an agricultural product, 
but that water fowl] feathers, such 
as duck and goose feathers, are 
not.” 

Apparently the troubled mem- 
bers of the Feather and Down In- 
dustry Committee had to wend 
their respective ways homeward 
without the desired clear-cut de- 
cision on this weighty problem. 
But we understand it will be the 
subject of later conferences among 
government economists and legal 
advisers, who will thus make va- 
liant efforts to earn their respec- 
tive portions of our increased 
1951 tax dollar. 

In the same bulky mailing of 
OPS regulations and news releas- 
es received the day this is written, 
we note another breath-taking an- 
nouncement headed in caps, FOR 
IMMEDIATE RELEASE. It re- 
lates to the solemn assembly in 
Washington of the members of 
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“simple, clear, unambiguous” 
30, 


regulation of some 
words. 


the Rubber Sundries Industry 
Advisory Committee, who gather- 
ed there to contribute their bit in 
the present national emergency 

Among the important items on 
the agenda of the meeting of this 
industry committee with six OPS 
officials was the problem of 
whether baby pants should be 
covered by the general regulation 
relating to rubber sundries. It was 
pointed out, says the news re- 
lease, that perhaps this product 
might logically be classified as 
clothing. But, “recommendations 
were withheld pending further 
study,” says the government re- 
port. 

After all, how could we expect 
our conscientious and underpaid 
public servants to decide such a 
momentous question in a confer- 
ence limited to a few brief hours? 

Then we note convincing evi- 
dence of a sympathetic under- 
standing of businessmen’s prob- 
lems on the part of the OPS high 
command, in the news that the ef- 
fective date of Ceiling Price 
Regulation 7 has been postponed 
still another 30 days. 

(Continued on page 124) 





“The System™ Gives Them the 


HEN George Jones, Ford 
dealer, comes home to Cor- 
pus Christi, Texas, after several 
weeks of absence—which is the 
usual thing—he can discover after 
studying “the system” for a cou- 
ple of hours, what’s wrong with 
the business, if anything, and why. 
This system, a George Jones in- 
vention, is his “private eye.” It is 
the equivalent of a force of ac- 
countants, working constantly, 
and reporting on any leaks or 
faults in the business. 

Within ten days at the most aft- 
er the end of each month “the sys- 
tem” tells Jones, Austin Hemphill, 
general manager, department 
heads and one and all familiar 


By Baron Creager 
Southwestern Editor 


with “the system,” exactly where 
to look, too, for weaknesses in op- 
eration. 

It is infallible and it shows up 
so many little things about the 
business that department heads 
have long since given up build- 
ing alibis. They know now that 
with “the system” on the job only 
the right answers, not alibis, will 
do. 

All this comes from General 
Manager Hemphill, who was in 
charge during one of the regular 
absences of George Jones, and 


General Manager Austin Hemphill puts the binder in easel position 
to show how readily “the system” can reveal the facts on operation. 


Hemphill adds: 

“It’s really a lazy way to run a 
business. With this system you 
just sit back, but you know what’s 
going on, in all departments, at all 
times.” 

“The system” is contained in 
one huge binder, 21 inches wide 
by 17 inches deep and equipped at 
the fold with a long row of rings. 

Most essential unit, however, is 
a form, or series of forms, each six 
inches wide and 17 inches deep. 
On the form for the service de- 
partment, for example, there are 
83 items to be figured each month 
by the bookkeeping department. 

Again using the service depart- 
ment form for illustration, when 
it is completed for the month 
just closed, it goes into the big 
binder under the tab marked 
“service department,” and _ the 


oldest preceding form comes out 

Under the same tab, however, 
there is not just one form, but 13 
of them, in a partly overlapping 


arrangement, so that when Own- 
er Jones or anyone else wants to 
compare any of the 83 items with 
past performance in the service 
department, he has the record of 
13 months of business collected 
there before him on one sheet, 
in effect. 

The big, 21-by-17 binder is 
heavy because it shows the record 
on 13 months of business for six 
departments—parts, service, used 
car, new truck, new car and com- 
bined operations. Also, there is a 
balance sheet that is quite helpful. 

One could go on writing indef- 
initely about “the system,” but 
additional description would be 
pointless to a great extent. Any 
dealer can study a form and see 
for himself the completeness of 
the picture he would have of his 
business with all the figures called 
for. And, in the words of Hemp- 
hill, you have to live with “the 
system” and be close to it to ap- 
preciate the fact that it really is 
a lazy way to run a business. 

“You don’t have to go running 
all over the place to find out what 
you want to know,” he explains. 
“You find out all you want to 
know right here in the big book. 
Then you walk straight to the 
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Answers 


trouble point and put your finger 
on it. Just like that. No guess- 
work. No asking a lot of ques- 
tions of a lot of people. And best 
of all, no wondering what’s wrong. 

“As for me, I watch the system 
mighty close and try to have my 
finger on the weak spots before 
Mr. Jones gets back. And I know 
this much: If an expense item 
starts up percentage-wise, I better 
do something about it or just keep 
going.” 

Hemphill thinks dealers from 
100 cars up should have “the sys- 
tem” or at least a version of it. 
And any dealer is welcome to 
send his whole bookkeeping de- 
partment for a week of study if 
desired, before deciding if he 
wauts the whole thing or just part 
of it. 

Another reason for not writing 
more description of “the system” 
is contained in the fact that some 
dealers’ bookkeepers have spent 
as much as a week in the Jones 
dealership, poring over “the sys- 
tem.” Some of them take only 
part of it. 

Hemphill and, of course, Own- 
er Jones, believe the system is ef- 
fective only if applied in toto. But 
that will cost a bit of money. 

Hemphill says it cost Jones 
$1,000 to perfect and install “the 
system” and that to copy it com- 
pletely would cost other dealers 
$500. Then, too, it takes two men 
the better part of four days to 
complete all the forms for one 
month. This work is done im- 
mediately after the rush period, 
which is between the first and the 
fifth of the month. 

“We don’t figure the bookkeep- 
ing costs anything,” says Hemp- 
hill. “That department gets over 
its rush period by the fifth. They 
wouldn’t have any other rush jobs 
to do if they didn’t have ‘the sys- 
tem.’ That’s why I say we always 
know by the tenth.” 

(Continued on page 130) 


There are five other forms like 
this one—for parts, new trucks, 
new cars, used cars and combined 
operation. This service depart- 
ment form illustrates just how 
complete the Jones summary is. 
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It took a firm hand on the tiller 
back then! W. Packard, co- 
founder of Packard business, is 
pictured driving a 1910 model. 


We may laugh at old cars 
but, as the author says, 
somebody had to go first 
— and sleek, modern cars 


have done lots of copying. 


But They 


Cot There ‘Fustest’ 


By C. N. MeCAIN 


City Garage, Greenville, S. C. 


6 es first automobile in 
neighborhood was a curved- 
dash Olds with tiller steering. As 
many old-timers remember, this 
was a chain-driven, one-cylinder 
job that could be cranked from 
the driver’s seat — provided he 
could keep his thumb from get- 
ting caught between the crank 
and car body! 

In 1908, 37 per cent of Amer- 
ican-made cars were chain driven. 
This percentage dropped sharply 
to 94 per cent in 1909, then grad- 
ually declined to three per cent 
by 1915. 

In comparing the roller-chain 
drive with bevel-gear drive, engi- 
neers found the chain to be 97-98 
per cent efficient, while the bevel 
gear gave 89 per cent efficiency. 
These figures probably show why 
the chain was not discarded soon- 
er. Lubrication was a problem 
and need of adjustment frequent, 
so the chain was discontinued in 
favor of bevel gears. 

After that first Olds in our 
town, a Cadillac touring car was 
bought by Chick Springs Hotel 
for the comfort (?) and conven- 
ience of its patrons. This car had 


70 


our 


one rear door—center back—and 
two of the passengers rode side- 
ways. The motor could not be 
cranked from the seat but there 
was a safety device to prevent 
cranking with spark timing ad- 
vanced. 

Many ideas and practices have 
held ground, however, and are 
used today in their original or 
modified forms. A _ spring-cush- 
ioned sprocket hub, designed ex- 
actly like our present spring- 
cushioned hubs on clutch plates, 
is illustrated on page 88, volume 
one, of The Cyclopedia of Auto- 
mobile Engineering, printed in 
1915. Here we also find that 
hydraulic power converters and 
even complete hydraulic trans- 
mission systems were made for 
and used on both American and 
European cars of that day. 

The differential-gear principle 
and the mathematical solution of 
the steering angles were worked 
out in the early days of the auto- 
mobile. Our overdrives, as well 
as several forms of present trans- 
mission units, employ the plane- 
tary or sun gear. This was de- 
signed and manufactured for the 


“one lungers.” 

The Brush Roadster (about 
1909) had coil springs on both 
front and rear axles. The early 

eos used a foot throttle, but the 
accelerator was not commonly 
used until the ’20’s. 

Some models of Packard and 
Franklin employed a unique but 
expensive type of hand throttle 
that turned with the steering 
wheel, in place of the stationary 
quadrant commonly used on the 
more expensive cars. The clutch 
and brake were operated with the 
left foot on the Chalmers, leaving 
the right foot free to operate the 
foot throttle, which had a left-to- 
right movement. 

The throttle valve on a White 
Steamer was operated by a wheel 
somewhat smaller than the steer- 
ing wheel and placed directly 
above it. 

On the single-cylinder Cadillac, 
two pedals were used—left for 
brake, which could be latched 
down, and right for low gear. A 
long outside lever operated high 
gear and reverse. Man, what a 
good brake that reverse was! 

Once I raced my “Cat” with a 
White Steamer for about 12 miles 
and beat the White 

Driving tempers were just as 
unpredictable then as now. The 
exhaust “cut out” was much used 
to scare a team off the road when 
the driver refused to share it. One 
fellow I knew actually threw his 
starting crank at a wagon driver 
who wouldn’t pull over. Driving 
language, I believe, has improved 
somewhat since those days. 


earliest 
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(roiné to Conventions 
for a Profit 


How much do you really remember from talks of the 
speakers at association meetings? Maybe these sug- 
gestions can help you to retain more of the facts. 


By Baron Creager 


Southwestern Editor 


A= two decades of attending 
and reporting conventions, 
this observer must conclude that 
few businessmen take home from 
a convention program anything 
of lasting value 

It is a bit difficult for your ob- 
server even to accept his own con- 
clusion, in which he is fully con- 
vinced. Difficult to accept because 
the majority which takes nothing 
home consists of men who would 
not the amount of 
money in merchandise without 
being rather sure that investment 
would turn a profit. 

A great amount of money is 
spent on conventions and most of 
it is spent by the individual. If 
a dealer takes his wife, which is 
more than usual, a conservative 
estimate of his convention ex- 
penses is $200, depending on dis- 
tance traveled, length of meeting 
and the amount of entertaining 
and shopping done by either dele- 
sate or wife. 

However, if he is a member of 
the association sponsoring the 
convention, that is not the extent 
of his expenses. He has paid dues 
to the association and the asso- 
ciation, in turn, pays substantial 
fees and traveling expenses to 
perhaps several principal speak- 
ers. Some speakers collect rather 
handsome fees. And, it might be 
added, are worth it. 

What they have to say falls 
with considerable weight, appar- 
ently, on a hushed audience that 
seems to be absorbing every 
syllable. Yet the conclusion must 
be repeated: Not many business- 
men take anything tangible home 


invest same 


with them, except a souvenir cane 
and a paper bag, equipped with 
handles and filled with other 
souvenirs. And that is not even a 
token profit on the investment 
they have made 

The average delegates to a busi- 
convention cannot possibly 
remember with accuracy, one- 
tenth of what one-half—the bet- 
ter half—of the convention speak- 
ers said. And with few exceptions 
convention audience 


ness 


those in a 
never take notes 

This observer could sit through 
a three-day convention, take no 
yet write a creditable re- 
port of the proceedings. The 
average automobile dealer or 
wholesaler couldn’t do that to 
save his business and his life and 
t is not recommended. It is hard 
work and is possible only with 
training and practice over a long 
period of time. It is possible only 
when you realize in advance that 
you must remember everything 
that transpires without notes. 

But note-taking is much safer, 
much more dependable and eas- 
ier. Once a note is made on a 
significant message in an address 
it may be forgotten until it is 
needed. Then, when referred to, 
it will be found that a brief nota- 
tion on a passage that might even 
contain statistics, recalls an entire 
train of thought as expounded by 
the speaker. 

Perhaps a great many men look 
upon their annual trip to the asso- 
ciation convention as a sort of 
mid-term vacation, as indeed it 
generally is. But most of them 
also attend the convention busi- 


notes, 
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ness sessions, where they are fully 
occupied with respect, if not com- 
plete attention, for those who ad- 
dress them. It is from these ses- 
sions, the ideas of others within 
and without the industry who 
speak, that a man may realize a 
profit on his convention expense 

He need not take notes con- 
stantly on everything every 
speaker says. But he can at least 
skim off the cream, and there is 
cream in every convention pro- 
gram. 

Perhaps that viewpoint results 
because this observer, fortunate- 
ly, never seems to tire of conven- 
tions. He has heard some speak- 
ers at least a dozen times and still 
gets something new from them. 
He hears ideas advanced that 
sound like money in the bank for 
every listener, but may not work 
for half of those present. He hears 
ideas advanced that sound silly, 
but may fit neatly into many in- 
stitutions Your observer won- 
ders, too, how many men go home, 
try desperately to remember 
something that impressed them, 
can’t, and just forget about it. 

The point of all this is that al- 
most every convention contains a 
profitable idea that can be put to 
work in black and white and 

(Continued on page 128) 
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Extra Profits? 
Weve Sewed Them Up! 


By W. N. LESLIE 
Owner, Leslie Motor Co. (Nash) 
Greenville, 5S. C. 


W"™ the added profit from 
our new seat-cover and 
trim shop, we expect our service 
absorption to be 108 to 110 per 


cent this year. Last year the 
figure was 92.1 per cent. 

With the addition of the trim 
shop, we believe we are equipped 
to handle any type of repair and 
maintenance work under our own 
roof. We have a complete body 
and paint shop, with a filtered-air 
spray booth, in addition to equip- 
ment for all types of mechanical 
work. 

Until recently we had sent out 
our seat-cover and trim work. 
We had a chance to buy out a 
trim shop and make it part of our 
operation and we didn’t see how 
we could possibly lose on it. 

The cost of putting in a trim 
shop is about $1,250, I would esti- 
mate. A large part of that is for 
the actual materials. The equip- 
ment for seat-cover and trim 
work is not expensive. 

The man who handles this work 
is paid on a commission basis, so 
we couldn’t lose there. The shop 
doesn’t take up much more room 
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than we would need to store one 
car and it will be worth a lot more 
to us than when we used it for 
storage. 

The shop has gotten off to a 
good start. The man in charge 
can turn out two jobs a day, on 
the average, and he has been 
busy. As nearly as we can tell 


With the help of this prominent 
display and _ steady, aggressive 
salesmanship, Leslie expects a gross 
profit of around $350 a month 
from the seat-cover shop. 


at this point, the shop will add 
about $350 a month to our serv- 
ice-department gross profit 

Seat covers range in price from 
$20 to $65. The top figure is for 
an all-plastic job. Convertible 
tops are around $50. Our charge 
for overhead lining on wrecks is 
approximately $25. 

The shop fits in well with our 
other departments, especially the 
paint and body department. An 
item like overhead lining is, of 
course, a necessity on a badly- 
wrecked car. Sometimes wrecks 
would be tied up for an extra day 
or two when we had to send that 
work out. 

With the rolls of material on 
display and the seat-cover man 
at work right there where the 
customers can see him, we think 
we will be able to sell more seat 
covers to folks who are having 
their cars painted. We won't 
overlook prospects who are hav- 
ing mechanical work done either. 

We don’t anticipate any short- 
age of seat-cover and trim mate- 
rials. So the shop may help us 
make up for volume that will be 
lost if mirrors and other chrome 
and metal are not 
available. A customer who wants 
to brighten the outside of his car 
should be a good prospect for 
brightening the inside too. 

If fewer new cars and higher 

(Continued on page 120) 
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The prospect of more than 100 per cent service absorption in 1951 
—that’s one of the best possible reasons for the author to smile. 
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for the ‘Care’ Program 


Car and truck dealers, garage own- 
rs and their personnel—a total of 
2.978 men—attended the big “blow- 
out” given at Mobile, Ala., May 24 
by most of the automotive whole- 
salers of Mobile, Prichard, Loxley 
and Lucedale. 

The “Care Will Save Your Car” 
program was presented by the A 
motive Advertisers Council a: 
light of the evening, which included 


a stage entertainment, valuable 
prizes and refreshments. 

Sponsoring jobbers appear in the 
picture at lower right (1. to r.): Al- 
bert Keuler, S. F. McEachern, James 
C. Parker, Paul A. Peck, Clifford 
Kyser, Carl Davis W. C. Betbeze and 
Edward Coward. 

Said C. H. Moorehead of the regis- 
tration committee: “The jobbers are 
unanimous in their belief that this 


type of meeting is by far the best 

eans of promoting good customer 
relations that has been advan 
They think it is worth-while to meet 
and greet their customers as a group, 
and make new friends as well as re- 
new old acquaintances.” 

Frank P. Tighe, editor of Motor 
Age, presented an address and slide 
films on the “Care” program. 

Coward, of Allied Auto Parts, Inc., 
was general chairman and Parker, 
of Motor Parts & Supply Co., Inc., 
was co-chairman. Other firms parti 
cipating were: Betbeze Spring Serv- 
ice, Inc., Davis Motor Supply, Kyser’s 
Motor Exchange, Inc., Mobile Elec- 
tric Garage, Inc., Prichard Auto 
Parts and Griffin Motor Supply. 

















By M. M. Wilcox 


Assistant Editor 


Their Used Cars Keep Moving 


SED-CAR merchandising is a 

big thing—like a _ recondi- 
tioning plant that handles an 
average of 50 units a month. 

It’s also a little thing—like the 
way cars are lined up when the 
lot is on a one-way street. 

But most of all, it’s aggressive 
work along all lines that lead to 
sales. 

L. R. Cooke Chevrolet Co., Inc., 
Lexington, Ky., has the set-up to 
retail used cars and it is moving 
about 1,800 used cars and trucks 
a year. The firm sells about 1,000 
new units a year, with a ratio of 
approximately one truck sold for 
every two passenger cars sold. 

A severe winter and a reduc- 
tion in the number of new cars re- 
ceived trimmed the firm’s used- 
car sales slightly during the first 
four months of the year. But 
when many dealers reported a 
sharp slump in used-car sales, 
sales at Cooke Chevrolet were 
averaging about 120 a month, just 
slightly off. 

How has the company kept 
used cars moving? And how does 
it plan to move even more in the 
future? 

First, the firm has physical faci- 
lities for handling used cars that 
would do credit to a dealership 
with a much larger volume. 
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Second, the company promotes 
used-car sales by every means at 
its disposal and is always on the 
lookout for new ideas. 

Third, the used-car department 


Picture above shows a typical view 
that greets motorists who drive up 
the one-way street. Below: One of 
the reconditioning men helps ready 
a car for a trip to the baking oven 
which appears in the beckground. 


salesmen who are realistic 
traders. 

Cooke Chevrolet maintains two 
used-car lots and a _ recondition- 
ing plant that is completely sepa- 
rate from the service department. 
The plant is equipped with a gas- 
fired baking oven, power sanders 
and other refinishing equipment 
of the same caliber. There 
hydraulic straightening 
welding torches and other equip- 
ment for first-class body work 
The shop force includes six body 
men, four mechanics and seven 
men in the paint shop 

In an average month, the body 
and paint men turn out about 50 
reconditioning jobs on used vehi- 
cles and 12 for service customers 
The mechanics work entirely on 
used units, since all mechanical 
work for: service customers 
all new-car make-ready is 
dled in the main shop 

The set-up for body work and 
painting has been called one of 
the finest in the area, which in- 
cludes some outstanding dealer- 
ships in cities much larger than 
Lexington. 

“Considering 
pearance counts in selling used 
cars, the investment in equip- 
ment is worth-while,” said Frank 
(Continued on page 132) 
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Some customers may 
troubles (below), but the 
equipment. In the picture above, 
his findings on a factual sheet. 
proper fee and then the customer 


|S gg or wrong, the trend 
IN seems to be away from the 
old-time mechanic whose delight 
it was to figure out what was 
wrong with a car. Not so long 
ago the man in charge of a service 
department would not write a re- 
pair order unless he could state 
pretty definitely where the trou- 
ble lay. 

But that plan had its disadvan- 
tages, because some of those fel- 
lows were full of shortcomings. 
Often they weren’t so good at 
handling customers, frequently 
couldn’t get the best results from 
the men and they seldom sold 
enough labor to operate at a prof- 
it. 

For those and other reasons, the 
man in charge of a service depart- 
ment today has a vastly different 
background from that of a “head 
mechanic” of a decade or so ago. 
Often he is from the parts depart- 
ment or the sales floor, and occa- 
sionally from some altogether dif- 
ferent business. 

There can be argument 
against operating a service de- 
partment in a business-like man- 
ner and we definitely would not 
care to return to some of the 
methods of an earlier day, but 
what of the customer under some 
of the present set-ups? Certain- 
ly he likes the courteous treat- 
ment, enjoys the way he is given 
almost instant attention by one 


no 


want to watch mechanics tinkering to locate 
modern 


test with up-to-date 
expert can report 
should command a 
buy the puggestions. 


way is to 
the testing 
His services 
usually will 


By Lynn F. Snoddy 


of the white-coated service sales- 
men, but often he may feel that 
no one has the time to see what 
his trouble is. In other words, 
he comes in to “get his car fixed” 
and in far many cases that 
doesn’t get done. 

Now it is impossible to expect 
a service salesman, with two or 
three other customers waiting, to 
do a lot of troubleshooting, even 
were he able to do so, and in most 


too 


To Nell 
REPAIRS 
Nell “Em 

DIAGNOSIS 


Once sold the diagosis of 
their car ailments, custo- 
mers buy needed repairs. 


cases his training has not been 
along that line. Primarily he is a 
salesman, an expert in custome: 
relations, with only a rudimen- 
tary knowledge of motors. As a 
consequence, his only recourse is 
to write a repair order stating, 
“check this” (or that) or to 
“make necessary repairs’—no de- 
finite instructions for the me- 
chanic who is to do the work 
That’s fine for the service sales- 
man. It lets him get on to the next 
(Continued on page 120) 





NEWS BRIEFS «4 x: 


Officers of the North Carolina Automobile Dealers Association are 
(lL. to r.): W. H. Stevens, Winston-Salem, secretary; Fred H. Deaton, 
Statesville, vice-president; Mrs. Bessie B. Ballentine, executive sec- 


retary; President Jack Steele, 


Nash-Steele 


Motor Co. (Dodge-Ply- 


mouth), Raleigh, and Earl McD. Westbrook, Dunn, treasurer. 


N. C. Group Suggests List 
Of Buyers Stopped by “W” 


A RESOLUTION to round up 
names of persons unable to 
buy cars because of restrictions 
imposed by Regulation W and to 
forward the lists to the Federal 
Reserve Board won adoption at 
the 16th annual convention of the 
North Carolina Automobile Deal- 
ers Association last month. 
Finance companies and banks 
are to be encouraged to help com- 
pile this information. This repre- 
sented another weight aimed at 
tilting the regulation toward less 
harsh terms than the present one 
third down and 15 months to pay, 
although Managing Director M. 
Robert Deo of the National Auto- 
mobile Dealers Association as- 
serted that Canada’s recent tight- 
ening of consumer credit by re- 
quiring 50 per cent down and 12 
months to pay did not make it 
any easier to obtain less stringent 
terms in this country. 
Approximately 700 persons at- 
tended the convention, which 
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voted to return again next year 
to the Carolina Hotel at Pine- 
hurst. Retiring President T. A. 
Williams, Chevrolet dealer of 
Greensboro, reported a net in- 
crease of 78 members over the 
preceding year for a total of 1,057, 
making this association next to 
Virginia in size in the South. 
More than nine out of every ten 
dealers are now members of the 
association, Williams stated. 

The association reaffirmed, by 
resolution, its support for a work- 
able mechanical inspection law 
for motor vehicles. 

Dr. Alfred P. Haake, a General 
Motors consultant, asserted in an 
address on “We Can Still Save 
America: ” 

“The greatest menace to our 
country lies in our loss of faith in 
the principles that built this to be 
the greatest country in the world. 
It was freedom, our emphasis on 
the sacredness of human person- 
ality, the individual, upon accept- 


ance of Eternal God as the sanc- 
tion of our laws . . . recognition 
that government existed only to 
serve the people, a means, as 
Thomas Jefferson once pointed 
out, of enabling the people to 
learn to govern themselves vf 

He pictured the means of sav- 
ing America as including “a 
mighty spiritual revival in our 
country, giving our allegiance to 
sound principles instead of tem- 
porary expedient;” a choice “be- 
tween the ideologies of collectiv- 
ism and individualism and give 
actual allegiance as well as mere 
lip service to whichever we 
choose,” and “stop the insensate 
piling up of national debt and at- 
tack the problem of inflation in 
the only place where it can be 


licked...” 
Officials Discuss OPS 


Other speakers included: U. S. 
Senator Willis Smith (D-NC); 
NBC Commentator Richard Hark- 
ness; NADA Convention Man- 
ager Ray Chamberlain; Robert M. 
Hanes, president of the Wachovia 
Bank & Trust Co.; Dr. Kenneth 
McFarland, superintendent of 
public schools at Topeka, Kan., 
and a GM consultant, and a panel 
of government officials who dis- 
cussed OPS and the wage and 
hour law. 

On the afternoon of the last day 
of the three-day convention, the 
industry relations committee held 
meetings by the individual fran- 
chises. 

Highlight of the entertainment 
program was a surprise breakfast 
in which many dealers and sev- 
eral ladies participated. 





This ad ran in the want-ad col- 
umns of the Homestead (Fla.) 
Leader-Enterprise last month. 





Dear Mom: I'm at Elliot & Otello’s 
getting my seat coverrd. They're 
so reasonable and have that personal 
touch. The address is 114 S. Krome 
Ave. Lizzie 
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AUTOMOTIVE 
INDUSTRY 


Vehicle Repairs Covered 
In OPS Regulation 


UTOMOTIVE repair services and 
filling-station services, to- 
gether with almost all other com- 
mercial and personal services, 
were brought under Ceiling Price 
Regulation 34, issued May 16. 
The OPS action takes services 
out from under the general price 
freeze of Jan. 26 but retains the 
fundamental features of the Gen- 
eral Ceiling Price Regulation, in- 
cluding the base period of Dec. 
19, 1950, to Jan. 25, 1951. 
Shops have 30 days from May 
16 to post and file ceiling prices. 


South Carolinians Set Date 


The annual convention of the 
South Carolina Automobile Deal- pe 4 oe > te —— my me 4 oe eee to identify a 
aan seenenitealll ” early modeis and win a $50 defense bond, but only one was successful, 
Sa we many ana Roger Grimes of Southern Bearings & Parts Co., Atlanta. The minia- 
«J and oV an ct. 1 at the Ocean tures were built by C. Y. “Doc” Strausz of Strausz, Inc., Atlanta 
Forest Hotel, Myrtle Beach, Ex- manufacturers’ representative, and displayed by him in the Hoover 
ecutive Secretary Ella W. Ford Bearing booth. He identifie. them as (I. to r.): Front row, 1903 
announced lest month. The pro- Rambler, 1914 Stutz Bearcat and 1909 Ford; back row, 1903 
: : Cadillac, 1900 Packard and 1904 Oldsmobile. How good were your 
gram will feature famous South guesses? “Quite a bit of work went into making these little models of 
Carolinians. the ‘Old Timers’ but it is really lots of fun,” Strausz said. 


“Joe sent me. I need some scarce parts.” Controls to Determine 
Output, Barit Says 








UTOMOBILE production in the 

United States for the future 
will be paced by governmental 
controls of so-called strategic 
materials, A. E. Barit, president 
of Hudson Motor Car Co., told 
stockholders at the annual meet 
ing last month. 

“It is difficult to forecast the 
full effect of these controls,” 
Barit said, “but such plans as 
have been announced by the 
government call for an increased 
percentage of reduction as time 
goes on.” 

















Palestinians Name Anderson 

| es : Andy Anderson has been elect- 

--sC]| iy id te ed president of the Palestine, 

> | I Texas, Automobile Dealers Asso- 
ciation. A. J. Hudson is vice- 


LL 
cE _ Gott 
— ‘ P eck,» - 
\ Ke president and F. W. Moore is 
2 x Sa) secretary-treasurer. 
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The service building of John Thomas Motors, Inc. (Ford), with 55 
stalls and floor area of 32,200 square feet, was opened last month at 
Gadsden, Ala. The customer-reception area and the baking oven, 
pictured, are just two examples of the fine set-up. John Thomas, Sr., 
is president and his son, John D. Thomas, Jr., is sales manager. 


June 25-28—15th exhibit of Auto- 
motive Accessories Association, 
Navy Pier, Chicago, Ill 

Sept. 16-18—Annual convention 
of Kentucky Automobile Deal- 
ers Association, Kentucky Dam 
Village State Park, Gilberts- 
ville. 

Sept. 24-25—Annual convention 
of New Mexico Automotive 
Dealers Association, Murray 
Hotel, Silver City, N. M. 

Sept. 29-Oct.1—Annual conven- 
tion of South Carolina Automo- 
bile Dealers Association, Ocean 
Forest Hotel, Myrtle Beach 

Sept. 30-Oct. 1-2—Annual con- 
vention of Automobile Dealers 
Association of Alabama, Buena 
Vista Hotel, Biloxi, Miss 

Oct. 7-9—Annual convention of 
Mississippi Automobile Dealer: 
Association, Buena Vista Hotel, 
Biloxi, Miss. 

Oct. 14-16—Annual convention of 
Tennessee Automotive Associa- 
tion, Buena Vista Hotel, Biloxi, 
Miss. 

Oct. 21-23—Annual convention of 
Florida Automobile Dealers 
Association, Tampa Terrace 
Hotel, Tampa. 

Oct. 21-23—Annual convention of 
Georgia Automobile Dealers 
Association, General Ogle- 
thorpe Hotel, Savannah, Ga. 

Oct. 29-31—Annual membership 
meeting of National Standard 
Parts Association, Sherman Ho- 
tel, Chicage. 

Nov. 3-6—Annual convention of 
Texas Automotive Dealers As- 
sociation, Shamrock Hotel, 
Houston. 

Nov. 9-11—Annual convention of 
Automotive Parts Rebuilders 
Association, Stevens Hotel, Chi- 
cago, Ill. 

Nov. 14-15—Annual convention 
of Oklahoma Automobile Deal- 
ers Association, Skirvin Hotel, 
Oklahoma City, Okla 

Dec. 5-7—Annual convention of 
Motor and Equipment Whole- 
salers Association, Stevens Ho- 
tel, Chicago, Ill 

Jan. 27-30—Annual convention of 
National Automobile Dealers 
Association, Waldorf - Astoria 
Hotel, New York City 

March 20-23—Southwest Auto- 
motive Show, Houston Audi- 
torium, Houston, Texas 
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Pontiae Dealer W. P. 


Sutton of Wilmington, N. C., 
proud of this filly, born this past March 6 to Sutton’s 


is understandably 
mare who was 


bred April 20, 1950, to Emperor Hirohito’s white stallion while it was 


on exhibition 
registered 


has 


Tennessee walker, 


during Wilmington’s 
the 


The 


Hanover 


Festival. 
“Miss 


Azalea 
name 


mare, a 
Allen,” 


and the colt has been named “Miss Empress Allen.” 


Florida Inspection Reveals 
Trackers with Overloads 


By Mike 


A CONCENTRATED drive against 
carrying overloads is un- 
derway in Florida. 

The drive has resulted in fines 
totaling over $72,000 from Janu- 
ary 1 to April 30. The Florida 
Highway Patrol, which enforces 
the law, inspected 12,920 vehicles 
and found 641 of them overload- 
ed. 

Lt. W. E. Butler, head of the 
patrol’s weight division, said out- 
of-state trucks found guilty com- 
prise about 40 per cent of the 
iotal. 

The highest assessments against 
truckers made in April were for 
$529, $472 and $442. South Caro- 
lina and Georgia truckers receiv- 
ed the largest fines during the 
month. 

The patrol is operating its 
weight division under provisions 
of a 1949 law. The money collect- 
ed goes into the State Road De- 
partment’s general fund for the 
maintenance and construction of 
highways. 

SRD Chairman Alfred Mc- 
Kethan said the main idea of the 
law is to preserve and protect the 
surface of roads. On the other 
hand there are truckers in the 
state who claim that the main 


Beaudoin 


purpose of the law is to put a little 
more ready cash into the road de- 
partment’s treasury. 

McKethan and Highway Patrol 
Director H. N. Kirkman both 
claim the only reason is preserva- 
tion of life of the roads. However, 


~ SCOOT 
WN) ew AND USED 


recent tests conducted by the 
state of Maryland on road dam- 
age from trucks are inconclusive 

Butler admits there is also the 
safety factor involved. He point- 
ed out that the overloaded truck 
is more apt to be involved in an 
accident than one properly load- 
ed 

Here’s how the weight division 
works: 

Butler has a staff of men, some 
of whom carry portable scales, 
while the others are stationed at 
four permanent scale locations 
The State Road Department re- 
cently authorized installation of 
seven permanent weighing 
stations. 


more 


Pit scales are presently located 
six miles west of Milton on state 
road 10, six miles south of Lake- 
land on state road 600, eight miles 
north of Fort Pierce on state road 
5, and at a point about five miles 
south of Palatka. 

Proposed pit will be 
located near the Georgia line on 
U. S. No. 1 and U.S. No. 17, near 
Pensacola, Lake City, Branford 
and south of Jasper 

Under the law, trucks cannot 
exceed 18,000 pounds axle 
with a ten per cent tolerance al- 
lowed. Butler says the scales are 
so accurate that he can weigh a 
man on them within ounces of his 
actual weight 

At the permanent pits, the 
trucks pull off the highway on to 
the weighing station with the en- 
tire truck on the Using 

(Continued on page 153) 
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At 39, Joe 
the Job 


OE Owens concedes that at 39 
J perhaps he is a bit ahead of the 
time-table usually observed for 
getting places in the jobbing busi- 
ness. 

He opened the Owens Supply 
Co. in Enid, Okla., in April of 
1945. The second store opened 
its doors in Kingfisher in June 
of 1946. Thereafter it was al- 
most four years until, in March of 
1950, there appeared another link 
in the chain, in Fairview. But 
five years and three months after 
starting from scratch, in July of 
1950, there fourth Okla- 
homa store in Alva 

They are all doing very 
But if the generally stern 
often fickle Goddess of 


was a 
well 


and 
Success 


80 


by 
Baron Creager 
Southwestern Editor 


Owens Has 
in Hand 


smiled more brightly in the direc- 
tion of Joe Owens, he is convinced 
it was because he dedicated his 
business from the start to service. 

“This business has been built 
on one thing alone,” he said,” and 
that is service. 

“We call on our customers 
often and we do anything they 
ask us to do. The automotive 
jobbing business is a wholesale 
business calling for retail service. 
You just can’t get away from 
that 

Joe also conceded that the ad- 
vice of his friends, which he was 
tempted not to listen to, but did, 
is also responsible for the rapid 
expansion of a new business. 

He was 21 years old when he 


went to work in 1933 for the 
Combs Automotive Co. in Dodge 
City, Kan., where, until 1939, he 
worked on the counter, in the 
stock room, in the territory and 
finally took over buying. For the 
next seven years he was in Den- 
ver and Amarillo, Texas, working 
for jobbers, with by then the fully 
germinated idea of having his 
own business. 

It was while he was in Ama- 
rillo, as general manager of the 
Motor Supply Co. of Texas, that 
his friends kept telling him that 
Enid, Okla., was the place for a 
man to start in business. Joe 
went to Enid, looked it over and 
liked what he saw. He has never 
regretted taking the advice of his 
friends. 

Anyone having occasion to 
communicate with Joe Owens 
should address him at the Owens 
Supply Co., not the Owens Auto 
Supply Co. Some people insist 
upon inserting the word “auto” 
into the firm name and this is 
slightly irritating to the young 
owner. Perhaps it betrays a per- 
fectionist trait. At least he is 
perfectionist to a degree. He 
wants accuracy, simplicity and 
consistency. 

Those who call on 
knows more about the condition 
of his business and that this 
knowledge is more up to date 
than that of a great majority o 
jobbers. This circumstance would 
seem to indicate a complicated, or 
at least a made-to-order, book- 
keeping system 

“No,” said Joe, “our bookkeep- 
ing methods are not complicated 
at all. To the contrary, we have 
the most simplified bookkeeping 
system in the world. But we get 
from that system all the answers 
we want about the business, easi- 
ly and quickly. We couldn't get 
the same answers with the same 
ease from a complicated system.” 

Then there was something else, 
it was suggested, responsible for 
such growth of a young business. 
Something other than service, 


Joe s 
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something more than Enid. Some 
theory of doing business. Some 
policy. What? 

“Well,” said Joe, “there is one 
thing we’ve done that has result- 
ed in more parts business than 
anything else. We try to and we 
generally do complete an order. 
If we don’t have an item, we buy 
it. We try to keep everything in 
stock but, of course, that’s impos- 
sible. But if we don’t have an 
item or the items to complete an 
order, we don’t spare any effort to 
get what we need. There are very 
few orders we get that don’t go 
out complete. 

“That is one evidence of our 
type of service, and having shops 
in two of our stores is additional 
evidence of service. 

“Behind service, of course, is 
selling. I preach to our salesmen 
all the time that they have three 
things to sell. First, themselves. 
Second, the house, and third, the 
product. But they must sell all 
three. 

“Then there is another policy 
that is important to the theory of 
rendering service. That policy 
forbids us to sell any piece of 


equipment that we don’t know all 
about or can’t operate. 

“If we take on a line of equip- 
ment, we find out all about that 
equipment and know exactly how 


it operates before we offer it for 
sale. When we do offer it for 
sale, we know how to operate it. 
Maybe we don’t know as much 
as the man at the factory, but we 
know plenty.” 

From Joe’s viewpoint there is 
only one flaw in the jobbing busi- 
ness and that is the jobber who 
can’t be satisfied with a reason- 
able profit. 

“Too many jobbers sell a price, 
instead of selling merchandise and 
service,” he concluded. 

“Let me repeat what I said: 
This is a wholesale business, re- 
quiring retail service. There is z 
fact you can’t get away from in 
the automotive jobbing business.” 


Electric Auto-Lite Names 
Lyons and McKay 


E F. Lyons is now district 
ive manager at Kansas City for 
The Electric Auto-Lite Co. He 
formerly was at Cincinnati. 

Henry J. McKay has been ap- 
pointed office supervisor in the 
Southern division offices at Dal- 
las, Texas. He replaces M. S. 
Boyce, recalled to service with 
the Air Force. 


> —_ 


They'll even be coming from south of the border to visit the new 
building of Burton Auto Supply, Brownsville, Texas. The handsome 
building at 14th and Adams Streets is just two blocks from the Inter- 
national Bridge to Mexico. Center photo shows the attractive counter 
and lower picture shows the well-equipped machine shop. “Offices are 
air-conditioned and we have our own parking lot next to the building,” 


commented Reeves Russell. Gene 


at Brownsville for 


Wood Opens Missouri Office 


The John Wood Co., Bennett 
Pump Division, has established a 
district sales office in the Board 
of Trade Building, Kansas City, 
Mo. J. G. Waldner, Jr., heads the 
office, which covers Missouri, 
eastern and central Kansas and 
southern Illinois. 

If you wonder why Nate Rob- 
erts, executive secretary of the 
Automotive Wholesalers Associa- 
tion of Alabama, is grinning more 
broadly than usual, just call him 
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Vaughan has been branch manager 
four and a half years. 


The mother, Nate’s 
her daughter are 


“Grandpa.” 
daughter, and 
doing fine 

” - - 

“Business is off in our terri- 
tory, the main reason being that 
we need some new industry in 
our city,” reported K. R. Shafer. 
sales manager of Shafer Motor 
Parts, Cumberland, Ky., when 
queried last month 

~ 7 > 

“General conditions in our ter- 
ritory are slow,” Barnes Motor 
& Parts Co., Inc., Raleigh, N. C., 


reported last month 


8) 





cre srmeyinan Tae ileal 


They flocked in for Van’s opening. H. J. Vanhook appears in bot- 
tom photo at left rear, wearing white shirt and dark tie facing camera. 


Van’s Enters New Home 
At Oklahoma City 


| ae 1,800 square feet of floor 
A space when it was launched 
in 1931 by H. J. Vanhook, Van’s 
Auto Supply in Oklahoma City, 
Okla., has expanded to six times 
its original physical size and in 
excess of that in volume, number 
of customers and general good 
will. 

To signalize his latest addition, 
the owner, “Van,” as he is known 
to all his friends and acquaint- 
ances, held formal opening last 
April 25 at his newly-expanded 
store at 216 S.W. 29th Street, 
which is only a stone’s toss from 
the site of his original store. 

On this occasion the store front 
was banked with floral good 
wishes from many friends and the 
establishment was transformed 
for a day into a cafeteria, which 
fed 450 Oklahoma City callers in 
addition to approximately 100 fac- 
tory men. 

In the 20 years he has been in 


82 


business in Oklahoma City, 
“Van” has remained in the same 
neighborhood, the Capitol Hill 
district. After the first eight years 
his original location could sup- 
port no more expansion and he 
built his own building, a 40-by- 
100-foot structure at the present 
address. The latest addition of 
50 by 130 feet, affording a total of 
10,500 square feet, was completed 
just before opening of the Ninth 
Southwest Show in Oklahoma 
City, April 26 to 29, inclusive. 
The new shop alone contains 3,- 
120 square feet, being 24 by 130. 
It is one of the most complete 
shops in the Southwest, does in- 
dustrial as well as automotive 
work and contains a hoist that 
will move as much as ten tons to 
the desired machine in the shop. 
Before “Van” became an auto- 
motive jobber he had his start in 
business in a service station which 
he bought with hard - saved 
money. But with a profit of only 
one cent per gallon of gasoline, his 
savings had soon dwindled and 


eventually matters came a 
crisis. 

It was then that “Van” decided 
to take the big plunge. He took a 
chance on a small stock of parts 
and accessories which adorned 
one end of his service station. 

But the gamble paid off and the 
parts stock grew steadily; and it 
didn’t take long for “Van” to re- 
cognize that his real opportunity 
was in automotive parts, and not 
in a service station. 


Jewell & Strickland Loses 
Men to Uncle Sam 


oo been some changes 
A made lately at Jewell & 
Strickland, Wilmington, N. C., be- 
cause of Uncle Sam’s long mili- 
tary arm. 

Reported Partner Bert Jewell 
last month: 

Bennie Platt, an Army major, 
has been replaced on the outside 
force by Counterman David Hol- 
mes, who was replaced by Sam 
Houston on the counter 

Ed Palmenter, outside sales- 
man, is now in uniform, and Part- 
ner Alex Strickland has taken 
over his duties. 

L. W. Hood has been added in 
the machine shop. 


Westbrook-Reynolds Expands 


Westbrook-Reynolds, Inc., Tex- 
arkana, Ark., has added a second 
story to its building, giving the 
firm 16,000 square feet of floor 
space. The second story provides 
space for over-flow stock, an 
equipment display and conference 
room. An expansion of machine- 
shop facilities is planned also 


Rudnick Joins Cole-Hersee 


Stanley Rudnick has been ap- 
pointed assistant sales and adver- 
tising manager of the Cole-Hersee 
Co., it has been announced by Leo 
Mayer, president. Rudnick form- 
erly was with Radiant Manufac- 
turing Corp. of Chicago 


“We recently took on _ the 
Crawford seat-cover line,’ Man- 
ager Ned Holland, Holland Auto 
Supply, Inc., Greenville, S. C., 
reported 

* * * 

R. K. “Bob” Salmon, manufac- 
turers’ agent at Birmingham, 
Ala., has moved from the 109% 
South 20th St., Room 212, to 330 
Birwood Ave. 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1951 





Beard and Stone Dedieates 
Streamlined Dallas Building 


| ExCEss of 3,000 Dallas, Texas, 
A people connected with or in- 
terested in the automotive busi- 
ness, inspected late last month the 
ultra-modern and immense new 
home of the Beard and Stone 
Electric Company’s Dallas store. 

To accommodate the crowds, 


Manager A. L. 
dent E. C. Beard have 
the new home of Beard & Stone 


May (left in photo below) and Presi- 
good reason to be 


three days and two evenings were 
set aside for receiving guests. Car 
dealers, their executive personnel 
and car-factory representatives 
were entertained with a buffet 
dinner on May 22 and wholesal- 
ers and key personnel were simi- 
larly received the next evening 


as the 
room 
ment and the 


proud of seats 80. 


Electric Co., Ine., 
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other photos on this page 
General 
counter 


These two groups made up ten 
per cent of the opening visitors 
and the remainder passed through 
the plant on three invitation days, 
May 25, 26 and 27 

President E. C. “Clyde” Beard 
and A. L. “Albert” May, Dallas 
manager, say they have been told 
that the new store is unsurpassed 
in the nation as a specialized auto- 
motive service And sev- 
eral years of study and research 
were invested before plans were 

(Continued on page 144) 


center 


show. The lunch- 
views of the parts depart- 


area are in the lower pictures. 





SERVIC 


AND 


IGNTTION TIMING 


With today’s high-compression engines, 
it’s important to remember these facts. 


_ OBTAIN the greatest efficien- 
cy from the current high- 
compression engines it is neces- 
sary that more accurate control 
of ignition timing be maintained. 
Not only must the initial setting 
be correct, but the degrees of 
spark advance throughout the en- 


required. 
Low speed, full load: combus- 
tion faster, less spark advance. 
High speed, full load: combus- 
tion slower, more spark advance 


Engine Load 
Less load: 


combustion slower, 


tire speed and load range must'~more spark advance required. 


meet specifications. 

There are many factors which 
affect ignition timing, such as the 
shape of the combustion chamber, 
location of the spark plugs, effi- 
ciency of the cooling system, in- 
take manifold distribution and 
carburetor efficiency. 

Since ignition controls combus- 
tion, the correct time to ignite the 
fuel is determined by the time 
combustion should be completed 
in relation to the position of the 
piston in the cylinders. The time 
that combustion should be com- 
pleted is very definite, usually be- 
tween 10° and 20° past top dead 
center. (This is established by 
the designers of each individual 
type of engine.) As appreciable 
time is required for the fuel to 
complete its burning after it is 
ignited, combustion must be start- 
ed early enough in relation to the 
position of the piston to allow 
complete burning of the fuel. 
These requirements vary under 
different engine operating condi- 
tions, as: 


Engine Speed 


Low speed, low load: combus- 
tion slower, more spark advance 


More load: combustion faster, 
less spark advance required. 


Engine Temperature 


Cold engine: combustion slow- 


By E. M. Lowery 


Technical Editor 


er, more spark advance required. 
Hot engine: combustion faster, 
less spark advance required. 
Cylinder Bore 


Larger bore: combustion slow- 


This is a typical hook-up for checking the degrees of advance of 
vacuum spark-advance unit. 





er, more spark advance required. 

Smaller bore: combustion fast- 

er, less spark advance required. 
Compression Ratio 


ratio: com- 
more spark ad- 


Low-compression 
bustion lower; 
vance required. 

High-compression ratio: com- 
bustion faster, less spark advance 
required. 

The character of the fuel also 
affects spark advance: 

Less volatile fuel: combustion 
slower, more spark advance re- 
quired. 

More volatile fuel: combustion 
faster, less spark advance requir- 
ed. 

High knock rating: combustion 
slower, more spark advance re- 
quired. 

Low knock rating: combustion 
faster, less spark advance 


Air-Fuel Mixture 


Poor mixture: combustion 
slower, more spark advance re- 
quired. 

Good mixture: combustion 
faster, less spark advance requir- 
ed. 

These factors indicate why the 
determination of the correct igni- 
tion timing of an engine is a high- 
ly technical procedure that re- 
quires a vast amount of research 
work by the engine designers to 
establish the correct spark ad- 
vance which will assure best per- 
formance and economy of the 
powerplant 

In order to accomplish this, two 
types of spark-advance controls 
are used—the vacuum spark-ad- 
vance control and the governor 
spark-advance control. These 
units are sometimes used sepa- 
rately, or some distributors in- 
corporate both units. 

To understand why it is neces- 
sary to use both types of spark- 
advance controls it is important 
that the two fundamental condi- 
tions of engine operation in the 
vehicle be understood. One is 
wide - open-throttle operation, 
such as top-speed driving, accele- 
ration or hill climbing with the 
throttle wide open. When operat- 


Setting the 
hit-or-miss 


ignition timing on 
operation. It must 


ing in this mannet we are in- 
terested in power only, regardless 
of economy. 

The other condition is sustain- 
ed driving on a level road at a 
uniform rate of speed, 30, 40 or 
50 m.p.h., with the throttle only 
partly open. This is called “road- 
load” operation and requires the 
best possible fuel economy, ex- 
pressed in miles per gallon. 

When operating at road loads, 
the throttle is only partly open. 
Therefore, the engine cylinders 
take in only part of the full 
charge during each intake stroke 
As a result the compression pres- 
sures at road loads are low, and 
that means slow combustion. In 
other words, more time is requir- 
ed to complete combustion at 
“road loads.” It is still necessary 
to end combustion at the specified 
degrees A.T.D.C. tor best results. 
Therefore combustion must be 
started earlier by advancing the 
spark. 

It is well known that manifold 
vacuum is higher at road loads 
than at wide-open throttle. The 
logical thing to do then is to uti- 








July Issue: Timken Axle 


Servicing and maintenance of the Timken two-speed 
heavy-duty rear axle, which is used on many of the 
big boys today, will be covered for you next month. 
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high-compression engines is 
always be 


not a 


performed accurately. 


lize manifold vacuum to operate 
a spark-advance mechanism in 
such a manner as to make the 
additional road-load advance pro- 
portional to manifold vacuum 
For any given engine speed, the 
desired additional road-load ad- 
vance for best economy is deter- 
mined by laboratory research 


Wide-Open Throttle Operation 


This calls for best power pos- 
sible. With wide-open throttle, 
manifold vacuum is low and the 
vacuum-advance unit is more or 
less inoperative, so the governor 
advance unit is used to give the 
required spark advance 


Testing the Vacuum Advance 
Unit 


This unit should be on a distri- 
butor test fixture that has a con- 
trolled source of vacuum and a 
vacuum gauge. Mount the dis- 
tributor on the fixture and con- 
nect the vacuum line. Tighten 
the vacuum connections carefully 
so that the vacuum unit housing 
will not be distorted, otherwise 
a leak at the diaphragm may oc- 
cur. Turn on vacuum pump to 
give a reading of 10 to 20 inches 
of vacuum, then shut off the 
pump. If the gauge reading falls, 
it indicates a leakage in the va- 
cuum chamber, pump, gauge or 
connections which should be lo- 
cated and corrected before tests 


(Continued on page 102) 
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WIRING DIAGRAM FOR 1951 PLYMOUTH 
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SERIAL No.—On left front door lock pilier post 

SHOCK ABSORBERS—Houde or Monroe, direct acting 
type. See Genera! Instructions 

AIR CLEANERS—Wire gauze or fiber mesh, MO. Oil 
Bath, SAE 40 or 50 Summor, SAE 20 Winter. Do not use 
lighter then SAE 20. (Clean crankcese breather slement 
when servicing carburetor air cleaner). Oil Filler Cap, if 
wire geuze or fiber meth type, not lighter then SAE 20 
See Genera! Instructions. 

CRANKCASE—Where SAE 20 is recommended. 20-20W 
is generally satisfactory, Where SAE 10-10W is recom 
mended, |0W is setistectory. 


DISTRIBUTOR—Reservolr type. Remove plug and fill with 
SAE 20 every 25,000 miles 

AUTOMATIC TRANSMISSION—Use Premium Type Motor 
Oil only. See Genera! instructions. 
TRANSMISSION—(With Overdrive) Capacity 3 pt. or ib 
Use SAE 90 all seasons. (Conventions! and With Over- 
drive) MO SAE 40 Summer and Winter may be ued if 
desired. Do not use Extreme Pressure Geer Lubricent 
REAR AXLE SHAFT BEARING—Cieen vent hole loceted 
above plug and drain hole in axle housing flenge before 
lubricating bearing. Remove plug. insert fitting end lubr 


cote until lubricent is forced out vent hole, replece plug 
CLUTCH OPERATING SHAFT BEARING. GEAR SHIFT 
RODS. CLUTCH PEDAL AND HILL HOLDER LINKAGE 
(Conventions! Transmission only PARKING BRAKE 
LINKAGE — Lubricete with MO every | 000 miles 
DIFFERENTIAL — MP may be used if desired. Do not mix 
verious types of hypoid lubricents 

POINTS REQUIRING NO LUBRICATION — 

Water Pump. Fan, Clutch Releese Bearing, Rear Spring 
Bolts and Shackles, Rear Springs (plestic inserts), Propeller 
Sheft Support Bearing 





(A) CRANKCASE 


(8) AUTOMATIC TRANS. 


(C) CONV. TRANS. 


Cooling 


(OD) DIFFERENTIAL 





MODEL a aren 
Capacity +90 


| 


Lowest Expected Atmospheric Temp 
32° | +10 


Consciy | Manet] Soe 


Capacity | a } 


System 


Below a cit Above Below 
+32 —e 32 +32 Capacity 


Gas 
Tank 
Capacity 





Or SAE SAE SAE 
6 30 30 
ASee Note 





A420) A10-10W 


PY. or Lb SAE 
*10Ww "24, *90GL 


*See Note 


*10W 








*See Note 


Pt. or Lb SAE SAE or 
3 @C90HP @90HP| F174, 
@See Note 











Ge 


18 


* With heater, 18% 





Lower Control Arm, Inner 
Upper Control Arm, Inner 
Upper Control Arm, Outer 
King Pin 

Front Wheel Bearings 
Lower Control Arm, Outer 


Tie Rod 


Steering Reach Rod 


(To reach, turn wheels to right) 


Clutch Release Shaft 


(Conventional Transmission only) 
Pedal Shaft 


Automatic Trans. (See Table B) 
(Check level every 1,000 miles) 

Conv. Transmission (See Table C) 
With Overdrive (See Note) 


Universal Joint 
(Use low pressure gun) 


Universal Joint Spline 
(Use low pressure gun) 


Universal Joint 
(Use low pressure gun) 


Universal Joint 
(Use low pressure gun) 


Differential (See Table D) 


TIRES 


inflation Pressures 




















Rear Axle Shaft Bearing WB 


(Use low pressure gun) (See Note} 


Lower Control Arm, Inner 
Upper Control Arm, Inner 
Upper Control Arm, Outer 
King Pin 

Front Wheel Bearings 
Lower Control Arm, Outer 
Steering Bell Crank Shaft 
Tie Rod 





UNDER HOOD POINTS 
Steering Reach Rod 
Generator (oilers) 


Crankcase (See Table A) 
Drain 2,500-3,000 miles 


Starter (oil cup) 

Distributor (plug) (See Note) 
Wick under rotor 

Steering Gear (plug) 

Gear Shift Control Case 


(Conventional Transmission only) 





4% 
ry Ls 
7 \ 

TK. y 
SS yy 


ik 





Replece filter element 


See Genera! Instructions 


DIL FILTER (If equipped 
every 5,000 to 6.000 miles 





KEY 





| Lubricants 





MO — Motor Oil 

L — Straight Mineral Gear Lub 
HP — Hypoid Gear Lubricant 
MP — Multi Purpose Gear Lub 

L — Chassis Lubricant 
‘AB — Wheel Bearing Grease | 








5G — Steering Gear Lubricant L 








Rear Axle Shaft Bearing 


(Use low pressure gun) (See Note} 


10 WB 





SPECIAL SERVICES 
Battery—Check condition and add distilled weter 
Body and Hood—See Body Lubrication Chart 
Gasoline—Suggest filling tank 
Lights—Check for burned-out bulbs 
Owner's Lubrication Record—Chenge mileage 


Report Condition of These items to Owner—Tires, Valve Stem Caps 


Fan Belt, Battery Cables, Wiper Blades, etc 





Reod General 
units and lubrication service under extreme temperature 
Copyright 1951, THE CHEK-CHART CORPORATION 


Courtesy of The Chek-Chart Corp 


nstructions for detasled information on principo: 
conditions 


hicage. Printed in U.S.A 


(Hypoid Rear Axle—Coil Front Springs—Automatic Transmission 
optional—Transmission with Overdrive optional) 


15 LUBRICATION POINTS —7 DIFFERENT LUBRICANTS 








IDE q°; ‘ommander & Land Cruiser 
STUDEBAKER ‘ thee 1 ¢ 


Not to be reproduced without special permission 


LUBRICATION CHART FOR 1951 STUDEBAKER COMMANDER & LAND CRUISER 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
__Engine a and Equipment 














BUICK 40 Sp. & 44 Cust. Sp.- 
BUICK 50 Super (except 

Model 52). esate 
BUICK Model 52_- 


BUICK 70 Roadmaster (ex-)| 
cept Model 72). 
BUICK Model 72__ 


ADILLAC 60 
CADILLAC 75 
CHEVROLET Styleline and 

Fleetline S sp. & DeLuxe. 
CHEVROLET Sty. & Fleet. 

(with (with Powerglide Drive) | 


CHRYSLER Wind. & DeLuxe 
CHRYSLER N. Y. & Imperial 
CHRYSLER Crown Imperial 


CROSLEY Model CD. 


DeSOTO 8-15 DeLx & Custom 





DODGE Wayfarer. ol 
DODGE Coronet & Meadow. 


FORD & Custom 8 Cyl. 
FORD & Custom 6 Cyl... : 
FRAZER Std. & Man. 
HUDSON Pacemaker 
HUDSON Super 6 
HUDSON Super 8_. 


HUDSON Hornet 


KAISER ‘Spec. ‘& DeLuxe 
HENRY J_. 
HENRY J DeLuxe _ 


LINCOLN Cosmopolitan. 
LINCO 


a 


NASH a 
NASH Ambassador __ 
NASH Rambler.. 


OLDSMOBILE E88 & 98. 


PLYMOUTH P-22 Concord,| 
Suburban and Savoy 

PLYMOUTH P-23 Cambridge 
and Cranbrook. 


PONTIAC 6 Model =e 
PONTIAC 8 Model 27_- 


STUDEBAKER Champ. 10G 
STUDEBAKER Cmdr. H. 
STUDEBAKER Land C. H. 


WILLYS Jeepster & Sta. Wag 
WILLYS Jeepster & Sta. Wae. 


*—Refill 

**—6% dry, 6 refill 
A—Accessory 
AC—A.C. Spark Plug 
B&B—Carter 
Ca—Carter 


F—F 
f—A.C., 


90 


| Sta. Wheelbase 


121% 
12144 2 
| 12519 
126%4| 


13044) 


122 
126 
130 


| 14634 


| 115 


115 


12514! 
131! 2) 
145'9 


80 


12514 


115 


12314 


114 
114 


12314 
| 119 


| 124 
| 124 


124 


121 
100 

j 
122 
127 
127 


111 


1184 


120 
120 
115 
115 
119 


104 
104 


Ch—Chain 
D—6 dry, 5 refill 
d—Top .0937, Middle 
Head motor 
United Specialties and In- 
dustrial roducts 


| 


1 No. Cylinders 


and Valve 
Arrangeme 


8s 
| 8J 


Be x 4! ~ 
BJ | 3% x 46 
BJ | 3% x 45% 
3B x 45% 
36 X 35% 
313% x 39% 
318%, x 354 
31g x 35% 


316 x 33% 


| B% xX 3'%) 30.4 


3% x 414 

313% x 354 

fn be. 
| 24 x2 

37 16 x a 

3 x 454 

| 314 x 45% 

33% x 33% 

3. 3x 4.4 

3% x 436 

3% x 3% 

3% x 434 


(3 «4% 


313g x 414 


Bi%—_ x 434 
3% x 4% 
34 x3% 
31% x 4% 
31% x 43% 
Bx 4 

3%x4 

33% x 4% 
3% x 3% 
3% x 3% 
314 x 3% 
34 x4\% 
34% x44 


v8 
61 


61 
BS 
“81 

8I 

8I 


61 344 x 4% 


6I | 34% x 4% 
6l | 3%x4 
81 | 33% x 3% 
61 |3 x4 
vs 3% x 314 
vs |3%x3l 


4F | 3% x 4% 
6I | 18% x3 


-126 


Wire Cloth P 


B3ig X 444 | 32.51 


| 28.36 


25.35) 


$2.5 | | 


21.6 


| 


| Taxable H. P. 


 120@3600 


32.51, 124@3600 


32.51, 124@3600 


37.81, 152@3600 


7.81; 152@3600 


160@3800 
160(@3800 
160@3800 
160(@3800 


46.5 
46.5 
46.5 
46.5 


29.4 92@3400 


105(@3600 


46.51 
46.51 


— 
28.36 


180@4000 
180@4000 


26. 5@5400 
y 16@3600 


103@3600 
_108@3600 


100@3600 
95(@3300 


~ 115@3650 
~ 112@4000 


25.35 


26.1 
26.3 
30.4 


30.4 | 


28.8 


34.9 145@3800 
26.3 | 115@3650 
15.63,  68@4000 
23.44,  80@3800 

39.2 | 154@3600 
39.2 | 154@3600 


32. _112@3600 


23. 


o7 


23. 
a5. 
39. 
39. 


39. 


25. 7 @3600 


25.35 


30.4 
36.4 


97@3600 


~ 96@3400 
116@3600 


85@4000 
120@4000 
__120@4000 

72@4000 

75@4000 


36.4 
36.4 


15.6 
23.4 


~ ABBREVIATIONS 


da bom 


G—Gear 
HH— ee 


Tags | 
es 


em: 


Camshaft Drive 


me 
& 


~ 116@3600 


123@4000 | 
128@4200 


M 
M 


G 
G 
G 


G 
G 


___ENGINE 
_RINGS 


0937 | 


.0781 
-.0781 
.0781 
-.0781 


mw OH & 


123 
. 1237 
.0932 
.0937 
.O781 
.0781 
- 0625 
.0937 

.0937 
.0937 


— ee 09 


SE 
$3 31 S 


- 0933 


' 
Dew 


~~ -& &§O *& ef * OF Oe 


M&O) OW! WW!) Ww! w/ WMD 


078 


.078 


vas 
~ 


on 
~] 


2-.093 


.093 


— 
~ 


-0925 
.0925 
-0933 
.0933 


wow wor 


-.0781 
.0935 


.0935 
—.0935 


ow om B-) Ww 


WwW!) WOW VWMW, WW! wOW| YwWW 


ote 
~ 


— .0937 
-.0937 


.0933 
.0933 


-.078 
.078 

fe 

2-4 


| to t0 Ppa tm 0 ~ 


eo ws os. & 


J 
K— 


", 122 


Mw) Ww!) YO) He | 


wi nw) ww 


vr 


~ 


\) 


ti 


-0925) ; 


.0933) ¢ 
-.0930) < 
-0930) ¢ 
-0930) < 


No. 
and 

Size 
Oil 


.1875 
. 1865 


~. 1875 


. 1865 
.1875 
. 1865 
.1875 
. 1865 
.1875)\§ 


.~- 1865 


1562 
. 1875) £ 
. 1875 


-155 
. 1562 


. 1562 
. 1562 


-.186 
~.186 


186 


. 186 


186 


186 


. 1547 
. 1547 
. 1547 
.1875 


. 1865 
- 1865 


~. 1805 


2 
1 
1 
1 
i-. 
1 
1 
1 


346 


- 1562 


°o 
os 
ce 


Crankcase 
( qts ) 


614 


. 1875) £ 
.1875 
. 1875) § 
. 1875 


.1863 £ 
. 1863 


- 1550 £ 


. 1875 
.156 
. 1875 
.156 
. 1875 
. 156 
. 1875) 7 
.156 


- 1550) £ 


.186 


2; 5 


. 1865 


M4 


” 


5* 
5* 
5 


6 
6 
4 
5 


Overhead valve 
Link Belt or Morse 
LB— — Belt 


Air Cleaner 


> 


> 


AC 
AC 


AC 


AC 
AC 


f 


f 
AC 
AC 
AC 
AC 
AC 
HH 
AC 


M-— 
Nl Optional at extra cost 
N— 


x K K +) Oil Filter 


< 


ZZ\K pri zZzix Zz 


<~ +) Vibra. Damper 
Carburetor 


< 


aX 


MiKMZMZ KZ 


~ KK 


Z 


RP 
Ca 
Ca 

St 

St 

Ca-Zn 
Ca-Zn 


MMI KH) Zz 


oo 


Rochester 
Products 
St—Stromberg 
T—Tillotson 
Y—Yes 
Zn—Zenith 


RP 
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Its the 
demonstrating sensation 


of 1951! 


NEW STUDEBAKER 


COMMANDER V-8 


AMERICA'S NEW 120-HORSEPOWER DRIVING THRILL! 


Lwveryone 


who drives tt wants to 
drive tt home! 
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CURRENT PASSENGER-CAR SPECIFICATIONS 
Timing, Battery, Brakes, Etc. 





IGNITION AND TIMING 





Battery) 


Q 
i=] 
= 
SG 
| haf 
8. 
5 





Cap. 
and 
Ter. 
Gd. 


MAKE AND 
MODEL 


ance Intake 
(Qts.) No heater 


(.0) 


ko Clear- 
ance Exhaust 


(.0) 

| Intake Valve 
Tension (ft. 
Ibs.) 


eaker 
Gap (.0) 

Spark Plug 
Gap (.0) 

Tappet Clear- 

| Opens b ora 

:| tbe 

| Breaker Point 
Arm Tension 
(ozs. ) 

Cyl. Head Bolt 
ameter 

| Parking Brake | 


Cam Angle 
(degrees) 


Br 


~ 100N- 


| 
| 
| 
| 
| 


BUICK 40 Sp. & 44 Cust. ‘Sp. 
BUICK 560 Super d 
BUICK 70 Roadmaster - : d ; a 


au 


CADILLAC 60, 61 & 62_ 
CADILLAC 75. au 


CHEVROLET Styleline and — 
Fleetline Sp. & DeLuxe 
CHEVROLET Sty. & Flest. 
(with Powerglide Drive).. d d 
CHRYSLER Wind. & DeLuxe 08h | 10h 
CHRYSLER N. Y. & Imperial 08h | 10h 
CHRYSLER Crown Imperial 08h | 10h 
06 09 


CROSLEY Model CD...___ oe ie 
08h 10h 


| 
] 
u 
} 
|| 
| 
| 
| 
| 
| 





o 
5 || Outside Di- 
> | Inside Diameter 


| 
a) 


| 
= 


~ | Thickness 


x 
x 
x 


15h Tish | 13°b 19-23 65-70W 


uo 
nt 


~ 


& & | Cool. System 
cS 


a wi 
surge Make 


d 13°b 19-23} 65-70W | 100N -12510 | 6 


120N 


115N 
115N 


18 
18 


Z 


one used 


18711014) 7 
137/11 | 7 


19-23; 65-70W 
31 | 19-23 65-70 
31 19- 23 65-70 


14°b 
~24°b 
24°b 


ret 


4 =| 17-21 100N O |.135) 94%) 64 


34 | 17-21 
(344-38 17-20 
15°b {2i4-30¢ 17-20 
15°b 274-304) 17-20 


~ 5°b | 46 | 17-20, No 


~ 12°b (944-38) 1 17-20 EW “Bb 


~ 8°%b (344-38 17-20, EW 14 | Bb 
90P 22 | L 
100P 17.3 L 


-125 94% 
100P 13 | T |.125 9% 


100P |i8sf O |.203/913%) 
100P |i8f O |.203 91% 
120P |i8sf O |.203) 91% 
100P {1314 Bb.125| 9% 
100P 10.8 Bb /.1% 84 
100P | 9 | Bb)\-i38| 844 
120P |3414 L |.125 1014 
120P |34i4 L |-125 1034 
125/10 


100P (22%) Bb. 


~ 90P [14 | Bb). 126) 8 
105P |17 | Bb).126)10 
.125| 8 


90P {11 | Bb 


06h | 13h l°’a 70-80W 


None used 
Bb'.125944'| 6? 
Bb .125 94 6 
Bb 
oO 


70-80W 


EW 
EW 
EW 


16°b 100N 
~ 12° "120P 
.125,10%4 
125 644, 
12594!) 6 
.125| 94) 
125, 944) | 


DODGE Cor., Mead. & Way.. 


FORD & Custom 8 Cyl... 
FORD & Custom 6 Cyl... 


FRAZER Std. & Man. 


HUDSON Pacemaker. 
HUDSON Super 6 & Hornet 
HUDSON Super 8_. 


KAISER Spee. & DeLuxe__ 
HENRY ie 
HENRY z |. DeLuxe. 


LINCOLN Cosmopolitan 
LINCOLN. 


NASH Statesman_____ 
NASH Ambassador 
NASH Rambler___. 





70-75W 
70-75W 
45-50W 





~ B°b | 


15 6°b | 35 
15 18 814°b| 35 
f15h 
\l 


2) 13 15 17-19 


2 13-15 17-19 5°b (26-284) 17-20) 
14 | 14 | 10° 17-20) 
38 
08 17-20) 
10 _| 103§°b | 
“31-87| 17-20, 30-35¢ 
15 | 15 60W 
17-21 


DeSOTO S- 15 DeLx. & Custom) 
08h 10h 
13-15 17-19} 11°b | 35-38) 17-20 
38 
los |10 | 7%°b | 17-20) 
10 | 7ig°%b | 38 
08 27. | 17-20) 
14 | 14 10° b 
41+1)\ 17-20, 60-65 
38+1] 17-20) 60-65 
26-284, 17-20 65-70 
26-284! 17-20, 65-70 
[26-284 “17-20 65-70 
‘17-21 
70W 
17-21) 60-65W 


15h \) 6°b | 35 
18¢ / 


OLDSMOBILE 88 & 98 13% °b 26-33, ‘19-23, _60-70W “115N_ ‘21% ‘L |.13610.5 


PACKARD “200” 
PACKARD “300” 
PACKARD “400” 


100P 
100P 
120P 


19.9, L 
19.9 L 
19.9) au 


~|,125)10 
.125 1044 
au au 


PLYMOUTH P-22 Concord, 
uburban and Savoy__- 
PLYMOUTH P-23 emanated 

and Cranbrook__. 


PONTIAC 6 Model 25. Sie 
PONTIAC 8 Model 27__ 


STUDEBAKER Champ. 100 
STUDEBAKER Comdr. H 
STUDEBAKER Land C. H. 


WILLYS J eepster & Sta. 
WILLYS J eepster & Sta. 


Bb 


is |T 
100N |1814 Im 
100N |1944| Im 


“100P |10 | Bobi. 
100P [1714 Bb. 
100P 174 Bb). 
100N /11 
100N | 9 


| | 
12°b isat-38 17-20) EW 100P [13 .125, 9% 


|344-38) 17 ~20) EW 


60W 

60W 
46-50W 
46-50W 
46-50W 


60-65 
60-65 


10h 
100P 


125 94 6 
125) 944) 6 
-12610 | 6% 
125, 8 | 53% 
125) 944) 6 
125) 944) 6 


“Bb. 135) 814, 5% 
Bb!.135) 84) 514) 


| 10h | 10h 
23-28 12h | 12h | 5°b | 3l- 37 17-21 
16 | 23-28} 12h | 12h | 5°b | 21-30) 19-23) 


"20 | 22-27| 16e | 1éc | 15°b” 38 | “17-20, 46-5 
13-18, 33-37| 14-16 14-16 11°b | 22-29) 17-20 


13-18 33-37 14-16 14-16, 11°b | 22-29) 17-20) 


‘i 16 51 | 17-21 
| 14 | 3814) 17-21) 


_12°b 


99 


“ow 


Le LaMalll Gatelels] Mitchel) bed baked lls hk ek ee 





‘Wag. 20 30 9 
. Wag. 20 | 30 14 5° 








ABBREVIATIONS 


W—Warm 

X—Do not recommend using 
dwell meter for set- 
ting breaker point 


P—Positive 
Ps—Propeller shaft, rear 
transmission. 
RW—Rear service brake 

S—Duo Servo 
Borg & Lae 


19-23 
17-21 


” on DeLx. or Windsor self -cen- E—Nuts 
with std. 3-speed 


transmission. 


*—Self-adjusting, 
tering 
a—After 


52 to 57, cap 
screws 65 to 70 
f—without heater. With 
on DeLx. or Windaor —Automatic heater add 1 qt. 
with std. 3-speed b—Before H—Hydrauliec 
transmission. h—Hot T— 
8—Hydra-Matice Trans. Std. Im—Inland Mfg. Au 

on 62-60 Series. —Hydraulic valve lifters U—Auto-Lite 
4—Each point. Total effec-~ b— Des Automatic Deleo 

tive dwell 34° to 36°. 


2—7” 


gap 
y—Tolerance of one degree, 
_ or minus, allow- 
n adjusting 
Deleo 31 


and 


i 
£—Auto-Lite 27, 
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WINS 1 


QUALITY 
... ad Ih RESULTS/ 


The term “Original Equipment in Delco-Remy electrical systems so 
Part” has a special meaning when important to long life and good per- 


used with Delco-Remy products— 


formance. Because they are identical 
for Delco-Remy replacement parts : : : ; 
: f by é ; in quality you can expect identical 
are identical in quality with the ; 
nar results. 
original parts used on Delco-Remy- 
equipped vehicles. They are carefully Buy Delco-Remy replacement parts 


built to maintain the proper balance from your United Motors distributor. 


DELCO-REMY— A UNITED MOTORS LINE 
Available Everywhere Through 


IVISION J;ENERAL MOTORS © T , 
UNITED MOTORS DISTRIBUTORS DIVISION, S ERAL MOTORS CORPORATION 


NDERSON, INDIANA 


WHEREVER WHEELS TURN Or PROPELLERS SPIN 
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Regulations and News Items Along Federal Row 


ALLOTTING STEEL 


It is anticipated that steel for 
passenger automobiles and trucks 
during the third quarter, begin- 
ning July 1, will be limited to the 
following percentages of base- 
period use, NPA announced: pas- 
senger cars, 65 per cent; light 


trucks, 70; medium trucks, 100. 
and heavy trucks (16,001 gross 
vehicle weight and above), 120. 

The agency reduced the use of 
steel for the manufacture of pas- 
senger automobiles and _ station 
wagons for June from 80 to 75 per 
cent of the rate of usage in the 
first six months of 1950. 





has gone for defense 


Indications are that Wheel Balancing will become even 
more important in keeping our vehicles rolling in times of 
D & T "Engineered" quality is your answer in 
meeting this increased demand .... You'll profit by 
. » Greater dollar volume. 


shortages. 


repeat sales . 


TURNER Mercfactring Co. 


KOKOMO, INDIANA, usa. 2 


SEE YOUR JOBBER OR 
WRITE FOR CATALOG 


\ 





The action was taken in an 
amendment to NPA Order M-47, 
which limits the use of iron and 
steel by manufacturers and as- 
semblers of hundreds of consum- 
er durable goods to 80 per cent of 
their rate of use during the base 
period. The action was taken after 
consultation with the Automobile 
Passenger Car Industry Advisory 
Committee. 

The committee 
general preference for the present 
type of control on the use of raw 
materials rather than for restric- 
tions on unit production. 

The committee also urged that 
the same type of control should 
be applied to manufacturers of 
other consumer durables as is ap- 
plied to automobile manufactur- 
ers in the government’s effort to 
save critical materials for the 
mobilization program. 

Industry spokesmen the 
unit-control plan would impose a 
premature and unnecessarily low 
ceiling on production and a need- 
less curb on the ingenuity of free 
enterprise. 

The committee 
that operation of the Controlled 
Materials Plan, scheduled to go 
into operation July 1, be restrict- 
ed closely to military needs and 
strictly defense-supporting indus- 
try. 

As a major step toward main- 
taining a healthy economy, the 
committee urged careful scrutiny 
of all programs to be covered by 
CMP to establish realistic raw- 
materials requirements 

NPA informed the 
that a review is being made of all 
previously authorized programs 
to arrive at an accurate 
of demand. It was also 
that members of industry who felt 
that they had suffered hardship 
in the base period would be asked 
to submit new appeals for adjust- 
ment to the Motor Vehicle Divi- 
sion. 

The committee also opposed the 
extension of priorities assistance 
to manufacturers of special ma- 
chine tools needed for the manu- 
facture of new models. It was 
suggested, however, that order 
M-41 (machine tools) be amend- 
ed to permit completion of equip- 
ment now being manufactured 


expressed a 


said 


recommended 


committee 


measure 
noted 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1951 








cter Method 
tame -u 


And why shouldn’t they? Because it’s one of the nicest little money- 
making ideas that has hit the trade in years. You can now offer your 
customers a Sensationally Fast and Inexpensive motor tune-up that 
will insure 

®@ More Miles Per Gallon 

@ More Power from Their Engines 


@ More Years of Service from Their Cars 


~ 1 CAN CARB MASTER 
fe CAW SIX MASTER 
— PEAK PERFORMANCE 


HERE’S ALL YOU HAVE TO DO: 


Pour a can of Six Master into the crankcase. Six Master dissolves all 
motor varnish, gum and carbon sludge; frees all valve mechanisms; 
removes all sticky substances from rings and ring grooves, thus improv- 
ing compression. Six Master also adds to the oil the 5% high detergent 


NO FUSS ‘ a so important in late model cars. 








NO MUSS Give the carburetor a Carb Master cleaning without dismantling. (The 
JUST POUR only mechanical work required is the digconnection of the air cleaner 
for access to the Venturi tube, and the disconnection of the fuel intake 
line for access to the float chamber.) Carb Master completely dissolves 
all gums and sludge in the carburetor — leaves it new-metal clean. 
After a Carb Master treatment, any car is certain to give more miles. 


. PRODUCTS WORK Wine you aide 
Put your own price on this service. Car 
owners are ready for it, because the Master 
Method really gives peak performance. 
See your jobber at once about our powerful 
newspaper mats and mailing pieces. 56 CREIGHTON ST. CAMBRIDGE, MASS. 

RTNERS OF MOTOR EFFICIENCY 





( Ontse Pront EDWARDS 
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REGULATING CAR PRICES 


Specific regulation for new and 
used automobiles might well fol- 
low the pattern of regulations 
used by the Office of Price Ad- 
ministration during World War II, 
it was generally agreed by the 
new advisory committee repre- 
senting the Retail Motor Vehicle 
Industry at its first meeting last 
month with Office of Price Stabi- 
lization officials. 

Dealers said the present regula- 
tory set-up, Supplementary Regu- 


lation 5 to the General Ceiling 
Price Regulation, does not permit 
them to obtain their traditional 
markup on the 3% per cent price 
increase granted manufacturers 
in March. They were permitted 
to pass through only the dollars- 
and-cents amount of the manufac- 
turer’s increase. They adopted a 
resolution calling for restoration 
of the traditional markup on the 
price rise. 

It was also agreed that definite 
dollars and cents ceiling prices 
would be a satisfactory solution 





Model 19 —a remarkable 
light-weight production 
gun. Uses same nozzles as 


Model 


Binks Spray Guns 
the MEART of your-finishing system 
| REREAD 


The quality of your finishes depends directly upon your spray guns. 
When you use Binks guns...the guns used by leading car and 
truck manufacturers... you are equipped to duplicate smooth, orig- 


inal factory finishes. 


Next time you see your jobber look at one of the three Binks guns 
illustrated above. Observe the careful workmanship...the engi- 
neering know-how evidenced in their design...the wear resistant 
materials chosen for years of economical, trouble-free service. Try 
these guns. Note their fast, uniform coverage...their adjustable 
spray patterns...the convenient, back-of-gun location of the con- 
trols...the wide selection of nozzle combinations for spraying a 


variety of materials. 


"Binks leadership is based 
upon the ability to make 

better products . 
better service." 


Ask your jobber about Binks guns, 
or write us for ful! information 


and prices. 


MANUFACTURING COMPANY 
3136-40 Carroll Ave., Chicago 12, Ill. 


NEW YORK « DETROIT « LOS ANGELES « ATLANTA « BOSTON « CLEVELAND « DALLAS » MILWAUKEE « NASHVILLE 
PHILADELPHIA * PITTSBURGH © ST. LOUIS » SAN FRANCISCO « SEATTLE « WINDSOR, ONTARIO, CANADA 


1° give Rebelde 7. 


Model 7— a heavy-duty 
production gun ...a long- 
time favorite in the avto- 
motive field. 


Model 18—a precision gun 
for obtaining the finest fin- 
ishes possible at the lowest 
cost. 


President 


/ > 
x . 
[#7 








to many retail problems and it 
was conceded that present ceil- 
ings for used cars are above the 
present actual market. 
Southerners on the advisory 
committee include: P. W. Freed, 
Waynesboro, Va.; Fred L. Haller, 
Washington, D. C.; Robert S. 
Armacost, Kansas City, Mo.; Wal- 
ter Wilson, Dallas, Texas; James 
C. Downing, Atlanta, Ga.; J. K. 
McDonald, Augusta, Ga., and Roy 
P. Bridges, Birmingham, Ala. 


LIMITING JACK MODELS 


A proposed order that would 
conserve critical materials by lim- 
iting production of jacks to speci- 
fied models, sizes, capacities and 
specifications was discussed by 
the Jack Industry Advisory Com- 
mittee last month. The order 
would affect mechanical, hydrau- 
lic, air and electric jacks, except 
those produced for military agen- 
cies. 

DO-97 orders are now taking a 
major portion of jack production, 
committee members said. 


AUTHORIZING TRUCK 
PRODUCTION 


A proposed order to authorize 
truck manufacturers to use de- 
fense-order ratings during July 
and August to obtain components 
and raw materials and to limit 
production of motor trucks in 
terms of units rather than gross 
tonnage of steel used was discuss- 
ed last month by the NPA and the 
Motor Truck Manufacturers In- 
dustry Advisory Committee. 

The proposed order limiting 
production by units would have 
the same final effect as control by 
gross tonnage of steel, NPA said, 
and would be easier to adminis- 
ter. 


PRODUCING TIRE CHAINS 

The Controlled Materials Plan 
will become effective in time to 
prevent a threatened shortage of 
tire chains this winter, NPA told 
the Welded and Weldless Chain 
Industry Advisory Committee last 
month. 

Committee members agreed 
that CMP third-quarter allot- 
ments of steel wire and rod would 
enable them to produce sufficient 
tire chains to meet passenger-car 
needs after the end of the year, 
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THE NEW 
GUIDE GLARE-PROOF REARVIEW MIRROR 


Here is an accessory that will really sell . . . than-usual view to the rear. A flip ot the 
because more and more drivers are learning finger cuts out headlight glare from behind. 
about its safety value and want it. It’s an 8%- There’s a Guide Glare-Proof Rearview 
inch-long prismatic mirror that gives a wider- Mirror for most makes of cars. 


THE GUIDE MULTI-PURPOSE LAMP gets its 
current from the cigarette lighter receptacle. 
Its 14-foot long cord makes it a portable and use- 
ful lamp that can be used in and all around a car. 
It provides a spare headlamp sealed unit—a real 
friend when needed. 


THE GUIDE SPOTLAMP WITH REARVIEW 
MIRROR combines a high-quality sealed 
beam spot lamp with a rearview mirror. 
Both can be quickly and easily adjusted 
from inside the car. This accessory is Z ye GUIDE LAMP—A UNITED MOTORS LINE 
sturdily made, has a durable finish for long 


life end lasting beauty. Available everywhere through 


UNITED MOTORS DISTRIBUTORS 


Division of General Motors 


Anderson, Indiana 





though present unavailability of 
steel may result in a shortage of 
chains in the early part of the 
winter. 


INCREASING TRUCK TIRES 


A production increase of more 
than 35,000 truck and bus tires a 
week—a gain of about ten per 
cent—has resulted from the elimi- 
nation of the spare tire as original 
equipment on new passenger cars, 
the National Production Author- 


ity reported last month. 

There also has been an increase 
of about 15,000 a week in the pro- 
duction of tractor and farm equip- 
ment tires as a result of the ac- 


tion, NPA said. 


HOLDING DOWN STOCKS 


DO-97 ratings—used in  pur- 
chasing certain materials needed 
for maintenance, repair and op- 
erating supply items—must not 
be used to build up inventory 





v MODERN 
V EFFICIENT 
Vv ECONOMICAL 


TROUBLE LIGHT 
REELS 


available in either 


WALL or CEILING MOUNTING 


(ILLUSTRATED) 


ONLY 


2° he 


FOR 20’ EXTENSION MODELS 


25’ MODELS —$14.95 
40° MODELS—$19.95 


%& No instollation costs. | 
Just hang up, plug int 





¥& Foolproof "Gravity | 
Action" Recoil Mecha- 
nism ...locks at any 
desired length! 





% U/l Approved #18-2 
$.V. Neoprene jacketed, 
kink-proof cord! 





We New Stubby” Handle! 





* Oil and Water 
Resistant cord! 





¥ Unconditionally gvuar- 
anteed for one yeor! 


No more tangling in a clumsy wire 
“‘booby trap’’ that’s always in your 
way, Causing short tempers and 
painful accidents! Save time, trouble 
and money the Cordomatic way. 
Cordomatic works like a window 
shade—just pull out the length of 
cord you need, and it locks in place 
automatically! A flick of the wrist, 
and 2-2-zip, it iewinds itself. One 
Cordomatic Trouble Light Reel wi!! 
outlast a dozen ordinary drop cords. 


AVAILABLE THROUGH YOUR 
LOCAL AUTOMOTIVE JOBBER 


stocks, the National Production 
Authority emphasized last month. 

Some wholesalers, anticipating 
DO-97 rated orders from custom- 
ers, are building up stocks in ad- 
vance to meet this expected de- 
mand by extending DO-97 ratings 
prematurely to their own sup- 
pliers, NPA said. This violates 
Regulation 4. 

The wholesaler must not use 
the DO-97 rating to get replace- 
ment items until he has received a 
DO-97 order from his customer 


INTERPRETING FAIR TRADE 
In a 6-to-3 decision on May 
21, U. S. Supreme Court ruled 
that the state fair trade laws could 
not prevent price cutting by 
stores which had not signed price 
maintenance agreements 

These laws—which now have 
been enacted in all states but 
Texas, Missouri, Vermont and the 
District of Columbia—state in ef- 
fect that the manufacturer of a 
trade-marked or branded item 
may negotiate agreements with 
his distributors or dealers not to 
sell the item below the resale 
price set forth in such agreement 
And they also say in effect that 
after one such agreement has 
been signed in the state, it there- 
upon becomes binding on al! oth- 
ers selling that trade-marked item 
in the state. 

Since it obviously would be dif- 
ficult, if not impossible, for a 
manufacturer to obtain signed 
price maintenance agreements 
with each outlet selling his prod- 
ucts, it has been the common 
practice to sign up only 
two retailers and wholesalers in 
each state, then notify the trade 
generally that such resale price 
agreements had now been signed 
and were binding on all sellers of 
the trade-marked item or line 

It is expected that the effect of 
this current court decision will be 
to kill the state fair trade laws 

In addition to the individual 
laws in 45 states, there is a federal 
enabling law—the Miller-Tydings 
Act—which says in effect that 
where such price maintenance 
agreements are in accordance 
with the state fair trade laws, they 
may not be held in violation of 
the federal anti-trust laws 


one or 


Many hundreds of manufactur- 
ers have taken advantage of these 


fair trade laws to establish and 
maintain the resale prices of their 
branded products 


DIVISION of Te VACUUM CLEANER CORP. OF AMERICA 
EXECUTIVE SALES OFFICE: 5600 GREENE STREET. puitavetenia 44, PENNA. 
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says Walt Weyman 
fe. 
a a 
ee 


Reading time: | min., 43 seconds 


The man who bought his tenth Dodge from Walt 
last week had bought his first with handfuls of twenty- 
dollar gold eagles. 


““That money looked mountain-high to me then,” 
Walt recalls. “You see,” he adds, “I learned the value of 
money the hard way. As an orphan I always pretty much 
had to pay for anything I got. I had to double the size 
of a paper route I had to make my way through high 
school. That took a lot of selling and a lot of extra 
service, too.” 


He'll tell you the car deals he’s made have been 
on the same sound basis. He lined up with a dealer 
handling Dodge because he knew he was giving real 
value every time he sold a Dodge. Then he made it a 
point, personally, to see the value Dodge had built into 
the car was backed up by more than adequate service. 


A few years later, his combination of value and 
service had won him so many satisfied customers he had 
the friendship of the entire community, and the confi- 
dence of a far-sighted banker. So when the Dodge 
dealership became available, the banker helped Walt in 
contacting the factory and arranging to take over the 
business. It was a big undertaking and Walt started to 
dig his way out by duplicating the energy and effort he 
had used on his paper route. He doubled the size of the 
business in less than a year. 


Before long his growing sales put Walt 
in a position to re-invest earnings in a new 
plant, new from parts room to show room, 
from service garage to offices. Even when the 
war terminated new car deliveries, Walt didn't 
stop growing. His years of attention to service 


made it easy to concentrate on this phase of his business. 
Soon cars were backed up mornings for two blocks by 
owners who knew both the jobs and prices would be 
right at Walt’s. To supplement this operation, he started 
shipping in used cars from three states. 


Beginning with six employees, Walt now employs 
32 people in his organization. “It's all a matter of 
keeping customers coming back, like that man who 
bought his tenth car just now,” he explains. “This is a 
great business for any man who wants to give a full 
measure of service. I figure you can’t miss if you keep 
the customers you sell coming back for the service you 
give them.” 


Write for our free booklet containing a 
number of these stories of accomplishments 
by enterprising men. Chrysler 
Corporation, 341 Massachusetts 
Ave., Highland Park 3, Mich. 


LATS 1 \ 


Chrysler Corporation 


PLYMOUTH © DODGE # DE SOTO © CHRYSLER * DODGE "“‘Job-Rated" TRUCKS 
Fine Cars of Great Value 
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HOOPER’S IN CIRCULATION 


Said a letter from a well-known 
North Carolinian, Hooper Alexan- 
der, Jr., recently: 

Waynesville, N. C 

“As you might have heard, I 
have been out of the automotive 
business for nearly three years, 
due to a severe heart attack I suf- 


fered in 1948, until several months 
ago when my doctor told me I 
could go back to work on light 
work. 

“T left Florida where I had been 
living while recuperating, and re- 
turned up here in the mountains 
and am now connected with the 
local Ford dealer. 


“A month or Auto 


two ago 








537,Extra 
Capacity 


—atno extra cost! 


BRIGGS 


SHOCK ABSORBERS 


Winter-ruined roads and streets mean more 
shock absorber sales—everywhere. And the 
shock to sell is Briggs. Briggs Shocks are 
built with 53% extra recoil capacity. They soak 
up road shock like an overstuffed cushion; 
they last longer, with less danger of blowouts 
and leaking. Ask your NAPA Jobber for the 
full facts on Briggs Shock Absorbers—53% 
oversize, with exclusive O-Ring Seal for 
uniform performance on any road, in 

any weather. 


THE BRIGGS SHOCK ABSORBER COMPANY + CLEVELAND 3, OHIO 


1523 East 45th Street «+ 


Division of The Gabriel Company 











A column of informal 

comments about the 

automotive trade and 
its problems. 





Parts & Gear Co. of Asheville 
(my old company) gave 
year’s subscription to your maga- 
zine, and I have just finished 
reading the last issue, and I want 
to tell you how much I enjoyed it. 
It really seemed like old times.” 

“Best Regards, 

Hooper ALEXANDER, JR 

Your many friends will be glad 

to hear this, Hooper, and Liner 
Motor Sales, Inc., will find they’re 
glad, too, to have you on their 
force 


uS a 


HERE’S THAT ADDRESS 


Roanoke, Va 
Dear Sir: 

I read in your magazine a few 
issues back of a product put on 
the market by a California con- 
cern that fastens to the manifold 
and injects water into the intake. 

Could you furnish me with the 
name and address of the com- 
pany? I have lost my copy of that 
issue. 

WiLiiaM ... (Illegible) 

An injector unit similar to the 
one you describe is manufactured 
by Seaport Corp., 1821 Egbert, 
San Francisco 24, Calif. You fail- 
ed to give your complete address 
so we hope you see this reply. 


HOW ABOUT WASTE? 


Edinburg, Texas 
Gentlemen: 

I thought you might 
there is a magazine published 
concerning junkyard operation, 
salvage, etc. If there is, please 
let me know where I can make 
contact. 

C. K. Davenport, 
Davenport’s Sinclair Ser. Sta 
The Waste Trade Journal deals 


know if 


Please address any comments 
to: Shop Talk. Southern Auto- 
motice Journal, 806 Peachtree 
St.. N. E., Atlanta 5, Ga. 
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“Our reputation for quality work is increasing our business day by day,” says 
E. R. Hicks, president of Pettit Motor Car Co., Charlotte, N.C. “Newspaper Ads, 
Radio Commercials, and other advertising and promotion material supplied by 
the Brake Shoe Company, are bringing more and more refinishing and body work 
into our shop—enough volume that it would require ten times our floor space if 
we didn’t have the Kellogg-American Booth and Auto-Bake. Savings in time 
and labor have reduced costs per job, increasing profits. 

“Since we installed a complete set of Kellogg-American Factory Method 
Finishing Equipment— Auto-Bake oven, Packaged Automotive Spray Booth, 
Micro-Spray gun, and Compressor, jobs have been of the highest quality. They 
come out dust and dirt free, and dry to a hard, brilliant finish 

““We get compliments, not complaints, from our customers.” 

WHAT EQUIPMENT WILL YOU NEED? 


3. A standard packaged spray booth to prevent 


1. The mobile, infra-red Auto-Bake oven dries 
1 out jobs cleaner and safer, ts often 


a showroom finish to granite hardness in 30 dust and tur 
a profitable investment 

4. A Kellogg-Amenican air compressor will eco- 
nomically sup ly air to meet peak loads withou: 


minutes. 
2. The Micro-Spray gun sprays an extra-smooth 
finish by atomizing paint extremely fine and dis- 


tributing it exceptionally evenly loss of Operator time 





shop in your area 
eeeeeeeeeeeeeeeeeeeeeeeeeee 


American Brake Shoe Co 
Kellogg Division 

96 Humboldt Street 
Rochester 9, N. ¥ 


(C) Please send me detailed informa- 
tion on the Brake Shoe Turnover Plan 


C) Please have a representative call 
to discuss the Brake Shoe Turnove 
Plan with me 


NAMI 

FIRM 

TITLE 

ADDRESS 

CITY... ‘ ZOMF STATE 


SSCS EEE EHEE ERE E EES 


KELLOGG DIVISION, 96 HUMBOLDT ST., ROCHESTER 9, N.Y. - DOMINION BRAKE SHOE COMPANY LTD., NIAGARA FALLS, ONT. 





with junk-yard operation, salvage 
and related topics. This magazine 
is published by Atlas Publishing 
Company, 425 West 25th St., New 
York 1,N. Y 


EVERYONE WANTS THAT 
WAND! 


The magician was explaining to 
the audience at the North Caro- 
lina Automobile Dealers Associa- 
tion convention last month that 
“vou can do anything you want to 


do with this magic wand” when 
up piped J. A. “Red” Cochrane 
to a friend beside him: 

“I’d sure like to have that wand 
on my used-car lot for a couple of 
days.” 

“Red” is a Chevrolet-Oldsmo- 
bile dealer at Chester and is presi- 
dent of the South Carolina Auto- 
mobile Dealers Association 

Buick Motor Division has been 
awarded a contract to provide the 
U. S. Air Force with 329 auto- 
mobiles painted strato-blue 





Herbrand’s 


TOOL-OF-THE-MONTH 


BATTERY TERMINAL 


UFTER od SCRAPER 


J / 


For real efficiency at removing bat- 
tery terminals from the post and 
cleaning the connections, there is no tool to 
compare with the exclusively designed 


Herbrand No. 177. 


Badly frozen or corroded battery terminals 
snap up easily under its powerful leverage. It 
will not mar, crack or loosen the plates or dam- 
age the tops of the cells or posts. A special re- 
lease joint separates the tool into two pieces 
one section with a serrated nose for cleaning 
the inside of the terminals and the other with 


sharp jaw for scraping the posts. 


he No. 177 is drop forged from triple alloy 
steel—engineer designed and fully guaranteed 


wErBeAny 


The Ni 


brand 


OF-THE-MONTH se 


ane or write 
VAN-CHROME TOOLS 
the finest money can buy! 


Mechanic's Net $3.50 


rrent TOOL 


77 is Her —_— 
, > 
lection. See it at your 


Herbrand distributor 


Herbrand Tools, Fremont 8, Ohio 


oor 
C a DD 














Ignition Timing 
(Continued from page 85) 


and adjustments are made 

Remove all vacuum from the 
distributor and operate it at a 
speed above the maximum gov- 
ernor to eliminate all spark va- 
riations due to governor. Set the 
indicator to zero and apply va- 
cuum to give one of the advance 
figures specified. If the advance 
is incorrect, change the dia- 
phragm spring tension. 

When one point in the advance 
curve is adjusted, the other points 
should be checked, as it is ne- 
cessary to have the correct de- 
grees of advance throughout the 
entire range. 


Checking the Governor or 
Advance Unit 


Mount the distributor on a test 
fixture that will show the distri- 
butor r.p.m. as well as the degrees 
of advance. Operate the distri- 
butor in the correct rotation and 
increase speed until spark begins 
to advance. Reduce speed slight- 
ly and set the indicator at zero. 
Increase the speed to the r.p.m.’s 
specified to give 1° advance. If 
the advance is not 1°, stop the 
distributor and adjust governor 
spring tension. This adjustment 
should be made so that correct 
advance is obtained throughout 
the entire speed range. 

After final adjustment is made, 
operate the distributor up and 
down the speed range. If there is 
a variation between the readings 
for increasing and _ decreasing 
speeds, it indicates that the gover- 
nor action is sluggish and re- 
quires reconditioning 

Before leaving the subject of 
spark advance, it is well to con- 
sider again the importance of igni- 
tion timing. The calibration of 
the vacuum and governor ad- 
vance units will not control the 
original setting of ignition timing 

If ignition is changed one way 
or the other, this will change the 
spark advance, both at wide-open 
throttle and road loads. It will 
affect the spark advance at all 
engine speeds end all throttle 
openings. 


Mississippian Wins $3.000 


Patricia Foy, 17-year-old junior 
at Clarksdale, Miss., High School, 
has been awarded the grand prize 
in the 1950-51 essay contest spon- 
sored by Lion Oil Co. The prize 
is a $3,000 college scholarship. 
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Less cost 
for customer 


reports Jesse F. Moore 
Fairview, W. Va. 


? 


“I find that rebuilding the carburetor myself with the Hygrade 
System results in less cost for the customer and brings in more 
of this business with no real effort on my part,” says Mr. Moore. 
“The Hygrade repair kits are best in my book.” 





By building a “rep” as a carburetor expert, you attract more 
save on gas carburetor jobs; more tune-ups too. And when you turn out 
a rebuilt yourself, you can stake your reputation on it be- 
cause you know you replaced all the parts that wear with 
brand new parts. Find out how you can qualify as a full- 
fledged carburetor repair man and rebuilder in one week’s 
time, with the help of this revolutionary new system. Take 
the first step now. Write today for more information. 
HYGRADE PRODUCTS DIVISION, Standard Motor Products, Inc., 
35-35 35th Street, Long Island City 1, New York. 


H 


oe 
t 
KA 


“= HYGRADE 


S complete! 


Includes the priceless Hygrade Manual, as- FE I N G E R 5 I P S y S T E M 


sortment of 20 kits to repair all Chevvy, 


Plymouth, Ford carburetors; all the tools and oO F Cc A R B U R E T O R R E B U I L D I N G 


equipment you need; cabinet; a continuing 


bulletin service; metal signs, outdoor banner, by the mahers of Blue Streak Ignition Prodiuste 


ete. (This outfit is worth over $100.00.) 
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Dear Bill, 
Dropped by the local race track THE NUTBUSZER WRITES 
for the stock-car races this Sun- 
day and immediately decided the ' A/S BUD DN 
grandstand was the best seat for 7 \ 
riding the race. Those drivers 
have it rough and dirty at its best. 
I wouldn’t want to have their seat 
for all the prize money. 
But when you see them wham 
together or toss a wheel and go 
for a roll, sometimes urged along 
by a few delicate taps from pass- 
ing cars in the race, you begin to 
compare their casualty list to that 








of the cars on your repair lot, and 
wonder what gives! Most of these 
S 0 L V ES t h ry p ) 0 . L E M : racers can patch up their wounds 
nah oe with a bandage, and no more than 
get their spilled chariot back on 
7 Ss. * ° its wheels until they start hopping 
-0 lencing around to see if they can’t get it 
WY vMN/ M h/ rolling and back in the next heat. 
~ ° // Out on our wreck lot we have 
VA LVE TAP ping N 0 | SE a number of cars waiting for the 
— insurance adjuster that were in- 
y volved in accidents not nearly as 
violent as those boys on the tracks 
had—and their riders were rush- 
ed to the hospital or funeral 
home. In view of our soaring 
highway death and injury record, 
I should think someone would 
compare notes and begin to make 
some adaptations from these rac- 
ing experiences. 

So far as I could see, the boys 
didn’t use any secret safety 
methods to protect the drivers in 
case of a crack-up. It was par- 
ticularly noticeable that there was 
no flying glass and open doors 
when they smacked, and this is 
not true in a highway crack-up. 
Also, and most important, the 


For CHEVROLET BUICK driver didn’t sail out through the 
' 


windshield or wrap himself 
and G. M. 4 CUSTOMERS around the steering gear, but sat 
neatly strapped to his seat, and 
The installation of a VAL-VIN-HED Silencer offers-a very prac- incidentally the seat stayed put 
, : “ ; also. In our highway pickups, 
tical solution to the old problem of “How to silence valve tappet 4 ear Gt fee Sec 
° * ° . Se asse =) & 
noise... without getting the valve clearance too close.” A VAL- wes teal aah : F oes tae 
. . . — . ° re ; S 4 ~é se < -asué I. 
VIN-HED SILENCER quickly solves this problem by permit- : i . 
: ; particularly when they were 
ting the proper valve clearance . . . lessening the usual danger brought up short against some 
of “burnt valves.” The Silencer stops the clicking noise by form- et A ‘like - y vindshield 
ing a flexible cushion over the rocker arm, which deadens the * J ; ; 
: : ue ‘ dash, top, or whatever—not to 
noise and provides important lubrication for the entire valve : sie PW 
; ; : : mention those who were thrown 
assembly. Here’s an item that’s much needed. . . . Easy to sell , ; : 
. : 7 eye - agp pe out of their car to the highway to 
. inexpensive to install, List Chevrolet $2.95, Buick-G.M.C. nsenitiieaen xt teieaied tar Guede 
$3.50. Order them by the dozen, 40% discount in cartons of 12. ; sé P ’ 
° ee 7 ; own car. 
Get them at your jobber or write factory direct. ot: eek aie ‘eieliie, Beek 
E style” by anchoring seats more 
JOE L. ESTES COMPANY, Winder, Ga. securely to the floor—like air- 
plane seats—and make it “smart” 
to snap a seat-belt buckle when 
you climbed into an automobile, 


EASY TO SELL eee PROFITABLE TO HANDLE it’s a safe bet that more passen- 


gers would climb out to walk 
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away under their own power. 
Maybe have slogan stating, “It’s 
easier to fasten your own seat belt 
than to have the ambulance at- 
tendant strap you to a litter.” 
And speaking of wrecks, re- 
placement parts for wrecks are 
getting tougher to get by the 
week. Our body men are doing 
more straightening than replacing 
of late, and we’ve had to turn 
back to their owners some cars in 
a_ half-finished condition, since 
some trim material is not to be 
had. Our body-shop foreman is 


getting the shop equipment up in 
condition for more straightening 
work, and is renewing acquaint- 
anceship with wrecking yards. 
Yrs, 
Ed. 


Making Useful Tools 
In Your Own Shop 


GE aemaes tools can be made up 
in your shop, said a recent 
issue of the Hudson Service Mer- 
chandiser. It continued: 

Nearly every repair shop does 





“Thanks (© 10) 


Mister 
for 


PYROIL”’ 


If your motor could talk it would say, 
“Thanks, Mister for giving me Pyroil. 
It makes me feel so good inside. It 
keeps my vital parts so slick, smooth 
and friction-free.* Best of all. it keers 
me young, alive and full of ‘go’. And 
that means that you and I, Mister, will 
be driving around together a lot longer 
— a lot better. 


“So when you hear me ‘hum’ inside, 
you know it’s just my way of saying, 
Thanks, Mister for Pyroil — for adding 
miles to your car.” 


“Because Pyroil gives oil the property 
of clinging to metal surfaces, assuring 
minimum wear due to friction. 


PYROIL FOR AIRCRAFT ENGINES 


Use Aircraft Pyroil B for lubricating 
oil, Aircraft Pyroil A for gasoline. 





An attractive Pyroil metal sav- 
GIVEN! ings bank—takes coins up to 50c 
e — MOTORISTS, it’s yours for 








asking — sent postage paid 


PYROIL 
COMPANY 


570 Main Street 





LaCrosse, Wisconsin 

Canadian Distributors 

Central Purchasing 
Agencies, Ltd 
Toronto, Ontario 





ws 


Thanks, 
MISTER JOBBER 
for reading this 


PYROIL AD 


If you'll let our factory representative 
talk to you, he'll make you feel good 
too — He'll tell you why Pyroil has 
always been and will always be the 
choice of motorists everywhere — why 
it’s the dealers’ fastest money maker 
— why it’s the “Companion of Cham- 
_pions” and why it’s the one “sure bet™ 


for Jobbers. 


Pyroil isn’t something that just hap- 
pened — it is a product that was de- 
veloped thru countless tests and years 
of experimenting. Pyroil is not an imi- 
tation of something else — or a product 
that is “just like” this or that. 
is the original additive for gas and oil 
— nationally advertised since 1931 — 
and enjoying greater acceptance year 
after year — There is no substitute 
for Pyroil! 


Drop us a line and we'll 
factory representative bring you the 
Complete Pyroil Merchandising 
Promotion Progr:m. 


Pyroil 


have our 


and 


Southern Representatives 


Southeast 
McDonald & McPherson Co. 
P. O. Box 452 
Atlanta, Georgia 


106 


Southcentral 
John T. Jolly Sales Co. 
1916—34th Avenue 
Meridian, Miss. 


Southwest 
Hirsig-Frazier Company 
807 Cotton Exchange Bldg. 


Dallas, Texas 





make some of its own so-called 
special tools. Shown in the sketch 
below are some that various shops 
have made up and which are the 
means of saving considerable time 
in turning out work. 

“A” is used for aligning the 
countershaft gear and thrust 


—— ——— 


J — ‘ 
Ne nlf | 2 
r 9 


washers with the openings in the 
standard transmission case preli- 
minary to installing the counter- 
shaft. This tool may be made up 
of a straight grain hardwood and 
of the dimensions shown in 
sketch. 

“B”—When installing a_ sole- 
noid it is necessary that the pawl 
be in correct alignment to receive 
the plunger. A very satisfactory 
tool for doing this work may be 
made up from the plunger of an 
old solenoid or turned up from 
a piece of cold roll or drill rod 
with a flat on each side just ahead 
of a relief as shown in illustra- 
tion. 

“C”—Aligning studs for mani- 
folds, cylinder heads and trans- 
mission case have long been in 
use and made up by repair men. 
Two of these are used for align- 
ing the overdrive case and adap- 
ter with the standard transmis- 
sion and does simplify the job 
very much. 


Transfer Case Snubber 
On Willys ““Wagons” 


RECENT service bulletin to its 
dealers from Willys-Over- 
land Motors, Inc., stated: 

There is a possibility that you 
have received some complaints on 
the Models 4x463 and 4x473 sta- 
tion wagons, where the engine 
strikes the floorpan or dash when 
pulling at low engine speeds or 
on deceleration when low gear is 
engaged. This flexibility is due 
to the engine being mounted on 
rubber. 

The transfer case snubber, such 
as is used on the Model 473— 
4WD, is not used in connection 
with the above models due to the 
fact that it develops a slight vibra- 
tion noise which is transferred in- 
to the body. However, when 
owners complain about interfer- 
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Buick 
ELCs 


— better for you all around! 


¢ 
v 
~ Soe 
EXPENSIVE EQUIPMENT NOT NEEDED— a 
to install riveted linings. — es 
OVERSIZE SHOE AND LINING SETS — for a 


use when drums require oversize replacements. 


CUSTOMER SATISFACTION ASSURED— SAVE TIME WITH KITS—like this 


use of highest quality materials means long I:fe. Svick Grete everhes! Git 
All normally replaced parts 


COMPETITIVELY PRICED — to allow an complete in one package 
attractive profit. 

CONVENIENTLY STOCKED—by your near- ENGINEER APPROVED ACCESSORIES 
est Buick dealer. See him for any Buick parts 


—and for helpful, friendly technical advice or 


Bie: K 
service, 4 


FACTORY ENGINEERED PARTS 


Better work with Buick parts /see your Buick dealer 
7 





SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1951 





snubber can be installed by order- 


ence due to the flexibility of the 
ing the parts listed below: 


engine on rubber mountings, the 


Quantity Part No. 
1 642367 


Description 





Transfer case insulator retaining cup 
and bracket assembly 

Bolt-Hex. Hd. 5/16”-24x34” 

Lock washer-5/16” 

Nut-Hex. 5/16-24 thd. 

Transfer case support insulator 

Transfer case support insulator snubber 

Transfer case support mounting washer 

Transfer case support bolt 

Lock washer-'2” 

Nut-Hex. %-20 thd. 


GM-100013 
GM-103320 
GM-103025 
634758 
634759 
634762 
A-147 
GM-103323 
GM-103028 


se ee ee 





Wate me aie Pane 


se 


YOU CANNGESY 
A BETTER: QUALITY. 
FUEL PUMP. Mm 3 
SO ee 
Nylo-Prene diaphrogaa ew 
FLEXEs but doesn't 5-TReRY-¢ :  cwocaser 
will not dry out, curl or lose ~ (Oe 
w&, flexibility while stored. B\ iy 
Coe vrs cous 
eS 
and smileage, 
\ putin P.&D.” 
Care will save the cars now on the eA 
road. In the present period of emer- DISTRIBUTOR 
gency, it is more important than 


ever to buy high quality parts. No better 
S. L. & I. parts can be bought than P. & D. 


DISTRIBUTOR’ 
HEADS 


For mileage 





H-M Transmission Control 
Indicator Replacement 


yprRA-Matic transmission con- 

trol indicator replacement 
was covered in a recent issue of 
the Hudson Service Merchandis- 
er. It said: 

Breakage of the plastic indica- 
tor mounted on the transmission 
control tube bracket is in most 
cases caused by the drive indica- 
tor dial pin No. 8 (in illustration 
below) being too short, resulting 
in the indicator being assembled 
with the pin not in proper posi- 
tion. This pin length has been in- 
creased from 3/16 to 5/16 of one 
inch. Procedure for replacement 


—O 


‘ 


of the indicator and correction of 
the cause of breakage is outlined 
below. 

Remove snap type cover (1) 
from transmission control tube 
bracket by light pry with screw- 
driver under cover. Refer to illus- 
tration above. (Space—3% inch- 
es.) 

Remove two screws (2) hold- 
ing transmission control tube 
bracket and cap to _ steering 
column. 

Lift up on shift lever to sepa- 
rate transmission control tube 
bracket from steering column and 
allow bracket to clear rivet head 
in steering column tube. In this 
position, transmission control 

(Continued on page 112) 
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The roller bearing service provided by 
your Federal-Mogul jobber is un- 
matched in the industry. Here's why: 


Bower Quality—identical with the bear- 
ings supplied to leading manufacturers 
of original equipment. Your Federal- 
Mogul jobber has complete automotive 
coverage in famous Bower Spher-O- 
Honed tapered roller bearings, plus pop- 
ular numbers in straight roller bearings. 


Federal-Mogu! Service—through the 
most complete service network in the 
bearing business, Federal-Mogul makes 
Bower roller bearings immediately 
available. You get the parts you want 
—and you get ‘em when you want ‘em! ot AR 'No 


FEDERAL-MOGUL SERVICE 


(Division of Federal-Mogu!l Corporation) 


FEDERA 
DETROIT 13, MICHIGAN Moqul 


Sepy ct 
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ANY GOOD FILTER REMOVES 
ROAD DIRT AND ABRASIVES—BUT... 


WATER+ 
COMBUSTION FUMES = 
CORROSIVE ACIDS 


Gelscesth7-mailtuiliaclmoliicla Moh muleltiitia-melile| 
aelaLiaekt-MolaloL Ml Melal-Me) Mi isl-Maall-taneel lt] 
of engine wear. Highly acidic “blow-by 

fumes condense in the presence of water 
Tolguimelolalel-igeltimacldceliha-Melal-L Mm dillasmela- 
carried in the oil stream to all 


the engine 


WATER CAUSES SLUDGE WATER DESTROYS DETERGENTS 


Water in the presence of soot, lead salts, According to well-known authorities, 
road dirt and other solids in the oil water contamination in the oil destroys 
creates a pasty, mayonnaise-like condi- certain of the dispersant or detergent 


tion—is the starting point of sludge. actions of modern heavy-duty oils. 
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Exclusive Laminar Material Helps Control Crankcase Moisture 
-++Minimizes Corrosive Acid Wear and Sludge Formation 


e@ Here is the oil filter that does 
more than filter—it attacks the 
cause of engine wear and sludge. 
Here is the oil filter designed to 
remove the most dangerous of all 
oil contaminants—water. 

According to accepted authori- 
ties, the greatest enemy of motor 
oil and good lubrication is ‘‘blow- 
by contamination”’ from the com- 
bustion chamber. 

In addition to creating soots, 
carbon, lead salts and unburned 
fuel, “‘blow-by”’ is the major source 


WALKER MANUFACTURING CO. OF WISCONSIN - 


of harmful water ih the oil stream. 

Because water is the chief 
cause of dangerous, wear-produc- 
ing acids and sludge, it is con- 
sidered the most objectionable of 
all crankcase contaminants. 

One of the most valuable plus 
features of the Walker Oil Filter is 
the assistance it renders in con- 
trolling ‘“‘crankcase moisture.” In 
addition to its normal “‘3-way fil- 
tration” to remove road dirt, wear 
iron and other solid abrasives, the 
exclusive Walker wood cellulose 


RACINE, WISCONSIN 


WALKER 


OI1IL FILTERS 
° lS 


WITH PATENTED 


AWUMOAF CONSTRUCTION 


WZ 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1951 


filtering material has the proved 
ability to selectively remove water 
from the oil. It reduces ‘‘acid cor- 
rosion” to a minimum by absorb- 
ing the acids contained in the water 
it removes from the oil. It actu- 
ally functions to prevent the for- 
mation of sludge by keeping the 
moisture content of the oil below 
the critical “‘sludge danger zone.” 
> . +. 

Give your customers protection 
against both acid attack and abra- 
sives with Walker Oil Filter. 





Factory Service Hints 
(Continued from page 108) 


tube bracket may now be sepa- 
rated from transmission control 
tube (3) and expose the drive 
indicator. 

Using a small 3/32” punch, 
knock-out drive indicator pin (5) 
which retains drive indicator (7) 
and drive indicator spring wash- 
er (6) to shift control tube. 

Replace broken drive indicator 
and reinstall spring washer and 
drive indicator pin in shaft con- 


trol tube assembly. 

Increase dimension of pin No. 8 
in transmission control tube 
bracket to 5/16” as shown in illus- 
tration by pulling pin out of 
bracket with pliers to required 
dimension as measured from con- 
trol tube bracket casting to end 
of pin. Remove all burrs from 
pin resulting from the above pro- 
cedure. 

Lift up on shift control tube 
and reinstall control tube bracket 
to shift control tube. Secure align- 
ment of pin No. 8 and yoke of 








Here is what happens e= 
when you use anything but 


the Best in Brake Fluid... 


It’s bound to happen when 
inferior brake fluid is used — 
swollen rubber and corroded 
metal that leads to brake fail- 
ure in emergencies. « So... 
Never use anything but the best 
in brake fluid. Use genuine 
Thermoid Hydraulic Brake 
Fluid. Meets or exceeds S.A. 
E. specifications. 


hermol 


the standard of quality 
precision processing in brake 
lining; brake blocks; hydrau- 
lic fluid, cylinder assem- 
blies; hydraulic brake parts. 


Thermoid Company * Trenton, New Jersey 





Mydraulic 


BRAKE 
FLUID 


and 








drive indicator (7) by moving 
drive indicator with fingers dur- 
ing engagement of control tube 
bracket to control tube. Note: 
Do not use force in the above pro- 
cedure. 

Reinstall transmission control 
tube bracket cap to transmission 
control tube bracket and tighten 
cap screws securely. 


To Replace Indicator Bulb 


To replace drive indicator bulb, 
unscrew bulb retaining cap (9) 
from transmission control tube 
bracket and remove bulb retain- 
ing spring (10). (Space 3% 
inches.) 

Lift hood and force wire termi- 
nal up inside of transmission con- 
trol tube which will force bulb 
socket and bulb out of transmis- 
sion control tube bracket. Bulb 
may now be replaced and installa- 
tion accomplished by reversing 
the method of removal 


When Willys Door-Lock 
Button Acts Balky 


| gree igs of complaints that 
the inside door-lock button is 
hard to operate has disclosed the 
difficulty is caused by a bent or 
twisted rod from the remote con- 
trol button to the door lock, said a 
recent service bulletin § from 
Willys-Overland Motors, Inc 

To correct the difficulty, re- 
move the remote control assembly 
from the door. 

Examine the rod. It should be 
straight and at right angles to the 
button in locked position. If bent 
in a curve upward or downward, 
straighten on flat surface with a 
hammer or clamp in a vise to 
straighten. 

The flats on end of rod which 
insert in the door lock must be 
perpendicular and at right angle 
to the button and rod when in 
locked position. 

If flats are not at right angles 
and perpendicular, hold rod in 
vise, and with an adjustable 
wrench placed on flats, twist rod 
to proper position as above speci- 
fied. 


Swafford Named at Cumberland 


Eugene Swafford of Plateau 
Chevrolet Co. has been elected 
president of the new Cumberland 
County, Tenn., Auto Dealers As- 
sociation. F. L. Hall of Marlow 
Motor Co. is secretary-treasurer 
of the association. 
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Another Big Repair Shop Chooses MET-L-IT For 
GUARANTEED PERMANENT ADHESION! 


THE PHILADELPHIA TRANSPORTATION CO. 
CUTS BODY REPAIR COSTS 


WITH WHIZ MEI-L-IT! 


Lower time and material costs mean 
more profit for you—read this page 
and see how the Philadelphia Trans- 
portation Company keeps repair 
costs down by using Wu1z Met-L-it 
on a steady flow of bus and trolley 
repair jobs. 

Met-L-it gives you combined ad- 
vantages that no one metal—hot or 
cold—has ever offered you before. 
Met-L-it is tough, practical, depend- 
able! Try Met-L-it in your shop— 
it’s as good as gold to you! 


BEFORE: Here Met-L-it has been used to fill dents in the side i T 

panel of a PTC trolley car. The panel is now ready to be sanded HES 

and painted. Met-L-it makes tremendous savings for PTC on 1 ° E ADVANTAGES! 

such repairs because it does not need heat and does not require voranteed P. ; 

the removal of inside wiring or upholstery. 2 . ermanent Adhesion 
High workability —Perfect 


Feather-edging 
. 3 Takes All Paints—No Checking 
4 Needs No Heat—Saves Time 


5 Waterproof, Rustproof, Lightweight 


6 Can Be Spread, Brushed or 
Sprayed On 


Ask your jobber for WHIZ Met-L 


AFTER: The same panel after painting, showing the first class 


repair work that can be done with Met-L-it. supply you, ask him to stock Met-L-it for y 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1951 








GOT A GOOD 
IDEA? 


§ will be paid for every 
time - saver or shop 
short - cut accepted 

for publication in this section. 

A photo or rough sketch will 

make your idea more valuable. 

Only original items, not previ- 

ously published, offered for our 

exclusive use, can be considered. 

Send them to: Southern Auto- 

motive Journal, 806 Peachtree 

Street, N. E., Atlanta 5, Ga. 











Making Buffing Wheel 
To Use in Drill 


H™: a simple and inexpen- 
sive method of making a 
buffing wheel that may be used 
in a 42” drill or a lathe: 

I take a wire buffing wheel 
with a %” hole in center and a 
44” bolt approximately 4” long. 
Saw the head off the bolt and run 
a nut on threaded end. Insert it 
in the buffing wheel and then run 
another nut on the other side.— 


NUT 


Toby Hearrean, Kilgore Battery 
& Electric, Kilgore, Texas. 


Servicing the Automatic 
Transmission Units 


geen practically all shops now 
service automatic transmis- 
sions, there is a need for a trans- 
mission jack when removing a 
transmission, but some _ shops 
may not feel they can make the 
investment in a jack right away. 
We made our own saddle to use 


with a floor jack, removing it 
when the jack is not used for 
transmission work. We built it 
in about two hours to fit the Ford 
automatic transmission. 

We used a 1%%-ton jack to fit it 
on. Cut a %” thick piece of boil- 
er plate 4%” larger than the size 
of the bottom pan. Then weld 
1%” angle iron for a rim all 
around the plate so the bottom 
pan fits in. Let the back piece 
of angle iron extend 14” to each 
side and drill a hole in each end. 

Use a piece of well-bucket 
chain as a safety chain to go over 
the top of the transmission and 
bolt the ends of chain in the holes. 
Weld a %4”-diameter bolt 3” long 
to the center of the underside of 
the plate. Drop this through the 





Serving the Automotive 
Trade for Thirty Years 


Andrews Ignition Parts, Wire and Cables have 


stood the test of time. 


There’s triple-value in the Andrews line—here’s 


your protection: 


1. Complete line of quality merchandise. 


2. Fast turnover of packaged profits. 


3. Guaranteed for customer satisfaction. 


You can bank on the Andrews Line and satisfy your car owner customers. 


ee 


———-- 


| 





Order from your jobber. 


CUSTOMER 
SATISFACTION 


MANUFACTUAING 


ST. LOUIS, MO. 


co 





hole in the center of the jack sad- 
dle. 

Thread the bolt and screw on a 
nut finger-tight for safety. The 
jack is ready for use and the sad- 
dle can be removed in one minute 
for using the jack in the conven- 
tional way.—D. W. McGill, serv- 
ice manager, Malone Motor Com- 
pany, Dothan, Alabama 


Making a Cutting Guide 
For Acetylene Torch 


HEN making long or irregu- 
lar cuts with an acetylene 
torch or when a cut must be very 
accurate or straight, the guide 
illustrated may be made up and 


10 STOVE BOLT 


NUT OF 
SUITABLE SIZE 
70 FIT CUTTING 
TIP 


MATERIAL 
p70 BECUT 


placed on the cutting tip to facili- 
tate cutting. 

Tack stove bolt to proper size 
nut and place over tip.—Robert 
D. Vining, 2724 Jennings Road, 
Kensington, Maryland 


Eliminating the Shimmy 


In Ford Pick-Ups 


OMETIMES you have a Ford 

1949-50 pick-up that gets a 
terrific shimmy when driven 
across a railroad track or over a 
series of bumps. All factors of 
wheel alignment will be correct 
and no looseness in the steering is 
apparent. Replacing the left spin- 
dle arm corrects it sometimes, but 
then again it won’t work. Here’s 
what I do to stop the shimmy in 
such a case: 

Remove the caster wedges from 
under the front springs and tight- 
en springs back down without 
any wedges. Road test the truck 
and the shimmy is gone. 

Removing the wedges some- 
times will cause a tendency to 
wander or weave. If this is ex- 
cessive, put back in thinnest cas- 
ter wedges you can obtain and 
check again. I have found in most 
of these extreme cases that the 
trucks will hold the road okay 


without caster wedges if the cam- 


ber and toe-in are set correctly 
—D. W. McGill, service manager, 


Malone Motor Company, Dothan, 


Alabama. 
When Applying Graphite 


To Locks on Cars 


ECENTLY we lost our graphite 

blow gun and none of the 
jobbers had one in stock at the 
time. As you know, a graphite 
gun is indispensable when work- 
ing with door and ignition locks, 
so I improvised one from parts 


that are lying around the battery 
department of almost every re- 
pair shop 

Take the rubber bulb and rub- 
ber nozzle from a broken and dis- 
carded battery hydrometer and 
fill the bulb with powdered gra- 
phite. Insert the nozzle in the 
rubber bulb and you have it 
nade 

If it blows too freely, cut down 
the nozzle hole with a small piece 
of copper tubing.—D. W. McGili, 
service manager, Malone Motor 
Company, Dothan, Alabama 











do ... Applies direct force . 
easy, unlimited adjustment 
simple interchange of parts . 
use of adjusting screws. 

s 


a 


'- PLUS TH 


Holds 
and adaptors 


Portable «hydraulic pulling unit 
OTC push-pulling syster 
moved to any spot 

36 


enough to hold any job 


e shop 
the ob 
Open Throot Press Plate 
arately for 

truck 


hydreav 


Where You Need Them 


OWATONNA TOOL 


When You 
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POWER-TWIN 


ee 


WITH THE CENTER HOLE, Power-Twin 


does jobs no other hydraulic ram can 


-- - Quick, 
. . Permits 


HYDRA-TOTE!' 


olwoysr 


HYDRAULIC 
PULLER 


The greatest advancement in push- 
pulling equipment since OTC Grip-O- 
Matic. 
\ Fits all OTC Pulling Units ./Twin Cylin- 
ders -- Develops 17'/2 tons power ./ Works 
in any position , Eliminates torque . . . 
Eliminates friction . Light, compact, easy 
to handle , Safer, because of remote 
control 
The fastest, easiest working, handiest 
Push-Puller in history. Eliminates all 
need for strong arm methods. A real 
time, money and labor saver. Sensational 
in performance, the Power-Twin Hy- 
draulic Puller is a must for every shop. 














See your jobber for infor- 
mation or write us. 
Pulling and installing wet or dry 
cylinder sleeves is simple with . 
ft 
Fast, 
No problem te remove drive gear 
with OTC Power-Twin end 1003-4 
Grip-O-Matic. 


O.T.C. Power-Twin Sleeve Puller. 








complete 
Easily 


ght or 





TC Power 


« press 


TAKE YOUR TOOLS TO THE JOB 


Need Them 


COMPANY 


306 CEDAR STREET OWATONNA, MINNESOTA 





When Removing Valves 
From L-Head Engine 


HEN removing valves from 

L-head engines, I use my 
valve lifter, a small magnet and 
hammer. Lift the valve two- 
thirds of the way up and put the 
magnet on the locks that are still 
on the valve stem. 

Hit head valve with a hammer 
to loosen the locks. Then finish 
lifting valve spring and the mag- 
net will hold the locks. There is 


no losing them or hunting for 


them. This system has cut my 
time on a valve job in half.—Her- 
bert McMullen, Hancock Motors 
(DeSoto - Plymouth), Hancock, 
Maryland. 


When Applying Weatherstrip 
Cement with Oil Can 


A’ EASY and quick way to ap- 
ply weatherstrip cement is 
to take a small oil squirt can and 
a small paint brush, preferably 
4” wide. Remove handle from 
brush and cut about half of the 








LP. 


In Chassis Parts... Master Automotive Mechanics 


Prefer MONMOUTH for Savings and Safety 


tie rod ends and drag 


les, 


ad ae oe 
ter Ae 
= AMELIE 1 Be 


bristles from the brush to make it 
stiffer. 

Solder the brush to the lower 
side of the nozzle of the gun, let- 
ting the brush protrude ahead of 
the tip of the nozzle about %%”. 
You can brush and smooth ce- 
ment as it is released from gun. 
Keep nozzle and brush in a sol- 
vent while not in use to prevent 
drying. — Ralph McKenzie, 405 
East Washington, Pittsburg, Kan- 
sas. 


Removing Door-Latch 
Striker Plate 


HEN removing the _ door- 

latch striker plate on some 
cars, the backing plate will fall 
down inside the door post when 
the screws are removed. Then 
there is the extra work of remov- 
ing the upholstery and fishing it 
out. 

To prevent this, I made an as- 
sortment of guide studs to install 
in the holes when screws are re- 
moved. Usually one or two are 
sufficient. For studs I use bolts 
2%” to 3” long. Saw the heads 
off and saw a slot in them so a 
screwdriver can be used if neces- 
sary.—Woodrow J. Cunningham, 
457 West Arrow Street, Marshall, 
Missouri 


For Installing Terminals 
On Spark-Plug Wires 


nee save time in instal- 
lation with Monmouth 


Chassis Parts. They are ma- 


links, tie rod and drag link 


Bearings 


) 
* i, 
Sets 


™>, 
_ /f]} 
“SS /) H™: a tool I made for install- 
ing spark-plug wire termi- 
; nals: 

I ground the teeth out of a pair 
of 6” pliers so I would have a 
5/16” round opening. Then I braz- 
ed the slip joint so there would be 
only one position. 

This tool really does a neat job 
of snapping the terminals on the 
wires. I use it quite often when 
installing shielding on cars.— 
Woodrow J. Cunningham. 457 
West Arrow Street, Marshall, 
Missouri 


assemblies, knee-action coil 
chined to close tolerances springs, and independent 
from correct analysis steel front wheel suspension parts. 


and heat treated to meet orig- N. A. P.A. Jobbers coast 


. 2 - _ H Ss. - ‘ 
inal equipment specification to coast give Minute-Man 
The line is complete. Itin- service on the Monmouth 


cludes king bolt sets, shack- line. 


Clutch Plates 
and Parts 


| FREE FRONT END CHART | 


| 
Wall size. Data on all popular cars. 
| 


Name 





Street_ 





When Hooking Up 
Hood Springs 


City 





mene te J ‘o HOOK up those extra-stout 


A hood springs without diffi- 
culty, clamp spring in vise. Bend 
spring over and insert flat wash- 
ers between coils of spring, first 
three on one side and then on 
other side until coils are full. 

This will elongate spring and 
make a quick installation. — C. 
Kernaghan, 2324 Harris, Inde- 


pendence, Missouri. 
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You can stake your reputation on 


PERFECTION 
‘Certified Parts! 


Perfection Products include: 


Silent Timing Gears, Metal Timing Gears, 
Silent Timing Chains, Sprocket Gears, Trans- 
mission Gears and Parts, Differential Ring 
Gears and Pinions, Differential Cases and 
Parts, Fly Wheel Gears, Clutch Pilates, Pres- 
sure Plates, Clutch Cover Assembly Parts, 
Clutch Forks and Parts, Clutch Throwovut 
Bearings, Clutch Rebuilders. 


You—and your customers—gain when you install 
PERFECTION Certified Replacement Parts. 


These high quality products are made especially for 
replacement needs. Every step of manufacture is a matter 
of precision workmanship to achieve “‘pre-fitted”’ uni- 
formity, ease of installation, and long dependable service. 
Yes, you can stake your reputation on PERFECTION. 

There is a PERFECTION jobber near you. He carries a 
representative stock of these quality parts and is prepared 
to render prompt, efficient, friendly service. If you 
do not know his name, write us. 


Perfection Gear Company. Harvey, Fil. 
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Tripled the Customer List 
(Continued from page 66) 


usually carries out his instruc- 
tions to the letter. 

“Well, we believe that we will 
not only give you the best job in 
town but keep your maintenance 
costs down. We're not going to 
let you pay for services your car 
doesn’t need. We will not dupli- 
cate service. Won't you let us 
show you the kind of care cars 
get here? We'd be pleased to 
have you drop by and just look 


around.” 

Mr. W———— 
he “will see.” 

We called Mr. W———— again 
15 days later. This time he was 
willing to drop in. 

I think one of our most diffi- 
cult cases was John T . 
He had bought a ’49 Ford and 
when we called him the first 
time, he was indifferent and lost 
no time telling us so. 

However, we sent him a notice 
of our wheel-alignment special. 

When we called him again in 


concludes that 





When you specify 


you are buying the best 


Here is the complete “Coverage Line” of 


oO ence, you'll find new, improved, low-cost, 
long-lasting, dependable lifting equipment 
for every service operation . . . for every 
passenger car and truck. Standardize on 
Ajax for safe, trouble-free service jacks. 
Sell your customers the best jacks their 


money can buy —Ajax. 


A JACK FOR EVERY NEED 


Sturdy, All-Purpose Hydraulic and 

Mechanical Service Jacks 

4-ton hydraulic—No. 2784 

2-ton hydraulic—No. 2782 

1%-ton “quick service” —No. 2767 

1%-ton mechanical—No. 2711 

Adjustable Axle Supports — No. 2799 

Portable Hydraulic Jacks — "Series 2900" 

Five Models (1%, 3, 5, 8 and 12 tons 

capacity) for trucks, buses and shop service. 
© Passenger Car Scissors Jacks 

1¥%4-ton Master—No. 2805 

1 %-ton Utility—No. 2806 


For full details on the complete Ajax 
“Coverage Line” see your jobber or write 
us for catalog. 


AJAX AUTO PARTS COMPANY 


iilne, 
@. 


finest quality jacks. In this old, 
established line, backed by 40 
years of jack-building experi- 


RACINE, WISCONSIN 


15 days, we said something to 
this effect, “Mr. T————, this 
is Griebel Motors’ service man- 
ager calling. We are still look- 
ing forward to a visit from you 
We would like to convince you 
that our shop will go all-out for 
the best possible job on your car 
We take a personal interest... ” 

He cut me short here by saying 
he’d look us up if he got round 
to it. 

Yet between the first and sec- 
ond phone call, we noted a differ- 
ence. He had been running his 
car a few weeks longer, made a 
few observations of his own per- 
haps and, given a little more time, 
might be in a position to talk over 
his car seriously with someone 

In 30 days we checked our files 
He had not come in. And so we 
went around to see him after 
business hours. There may have 
been some dissatisfaction for he 
was willing to hear us out. 


Summing Up Our Case 


I summed up our case: 

“It is not only the thorough-go- 
ing check-up we give your car 
every time it comes in—for leaks, 
loose or worn or defective parts. 
But all bills are accurately check- 
ed by me to make sure prices are 
right, that there’s no overlapping, 
no duplication of work or charges 
—in other words, that you are 
paying for only the labor and 
parts you have actually receiv- 
ed.” 

I spent 45 minutes with the man 
and he would not commit himself 
to a visit. We reminded him, 
however, “If some trouble arises 
that other shops have not been 
able to correct, we will do it on 
a trial no-cost basis 

“If we don’t succeed, you are 
welcome to our effort and labor 
free. If we do, and you're sure 
the trouble has been eliminated, 
you can pay us a reasonable 
price.” 

Another month passed with no 
word from him even though we 
continued sending him announce- 
ments of specials. Then I de- 
cided to call him. 

“You know, I’ve been thinking 
of you recently,” he greeted me 
“My car isn’t taking the gas the 
way it should. I was thinking of 
coming around and having a talk 
with you.” 

“How about letting us look at 
that carburetor tomorrow?” I in- 
vited him. “If you let me know 
when you can get here, I'll be 





AJAX—"'THE COVERAGE LINE’ OF FINEST QUALITY JACKS 
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KOPPERS 
KS; 


ee wide-awake repair shops are using 
Koppers K-Spun Piston Rings for better re-ring jobs— 
becoming Certified Engine Experts for greater consumer re- 
cognition—using the Sales Booster Plan for more profits! 
See your Koppers A-H Jobber for full details on how you 
can become a Certified Engine Expert. Order K-Spun Rings—engineered sets 
for all makes of cars dnd trucks. And see him to get all the advantages of exclusive, 
patented KOETHERIZING™ which expands a set of pistons in five minutes, with 
permanent precision, for less than a dollar a piston! Koppers Company, INc. 
Piston Ring Dept., Baltimore 3, Md. 


Guaranteed against breakage for the life of the engine, Koppers K-Spun Piston 
Rings are your surest way to provide positive oil control, eliminate blow-by and 
restore power to car and truck engines. That’s because they’re twice as strong as 
conventional rings—have four times greater resistance to combustion shock, much 
greater wear resistance. Koppers’ centrifugal casting process does the job! Molten 
metal is spun while it hardens to create an entirely different, tougher, stronger 
material than ordinary cast iron—KOPPERS K-SPUN—the piston ring material 
made especially for today’s high-compression engines! 


PROVED BEST ...in the Lab, 
on the Dynamometer, AMERICAN 
on the Road HAMMERED 


—s 


. with national advertising in the Post, Time and 

Newsweek plugging good car care and offering a : 

free book to build red-hot sales leads! PI ST 1] i a | + 6S 
. with a Soles Booster Pian, including a book 

that's chock-full of information and plenty of sales 

helps for you! 





I was right on deck when he 
pulled in! 

There were three 
steps I kept in mind: 

1. Get a thorough-going check- 
up on his car and find out the 
needed repairs. 

2. Explain to him what these 
repairs were and why they were 
needed. 

3. Convince the customer that 
we take care of these repairs. 
Then have a first-class job done 
on the car at the right price. 

Know for certain that the cus- 


important 


tomer is completely satisfied 
when he leaves here with his car. 
That is most important: for if he 
is satisfied he will surely come 


back. 


We Sewed Up Profits 


(Continued from page 72) 


prices cause more motorists to 
drive their present cars longer or 
buy used cars, the shop will fit 
right in again. Seat covers and 
a new lining can do a lot for an 
older car. 





for: CAR DEALERS - GARAGES - BODY SHOPS - SERVICE STATIONS 


AUTOMATIC 


ONE-END LIFT 


Portable Pneumatic 


safe 
sturdy 
versatile 


A Sure Money-Maker for Every Shop 


Check These Features 


INCREASED REACH UNDER CAR 
WIDE SPREAD LIFTING HOOKS 
IMPROVED PROTECTED 
CYLINDER ASSEMBLY 

POSITIVE SAFETY 

SMOOTH OPERATION 
REDUCED FRICTION 
DECREASED WEIGHT 

GREATER EASE OF HANDLING 
EASILY SERVICED 

WHEELS CANNOT SEIZE 
INCREASED ACCESSIBILITY 
LOW COMPRESSED AIR 


Lift 


It is 


peak 


Saves Time... Pays for Itself 


Own an AUTOMATIC ONE-END LIFT 
and save hours of labor per day... the 


low cost makes lifting equipment practi- 
cal for all garages and service stations. 


Shops 
Shops 
Shops 
Shops 


. or for use as an auxiliary Lift for 


will pay for itself in 6 months! Its 


ideal for — 

above the ground floor 

too small for a permanent Lift 
over water, rock, or sand 
with low ceilings 


work periods. 


A seat-cover and trim shop is 
not going to solve anybody’s serv- 
ice-absorption problems all by it- 
self. It occupies just a small part 
of our 22,009 square feet of serv- 
ice area. It represents just a 
small part of our $88,000 invest- 
ment in buildings and equipment. 

Seat covers won’t substitute for 
radios, spotlights and other ac- 
cessories in case there should be 
a serious metal shortage. 

But we are convinced that the 
shop is a good thing to round out 
our service department. We be- 
lieve it will continue to produce 
good, steady volume as it has dur- 
ing the early days of its opera- 
tion. 


Sell ’Em Diagnosis 


(Continued from page 75) 


customer, but it isn’t so good for 
the mechanic or the customer 
The former must often install first 
one part, then another in a brave 
effort to correct the trouble or, 
as often happens, make no serious 
effort and send the job out with 
the trouble uncured. The result 
for the customer is, more often 
than not, either an exorbitantly 
high bill or his complaint is not 
corrected. In either case is he 
satisfied? 

But there is a remedy for some 
of the headaches caused by poorly 
or too hastily written repair ord- 
ers. It is a program of diagnos- 
ing troubles scientifically—which 
has been adopted by some of the 
larger dealers and independents. 
To be sure it, as at present op- 
erated, diagnoses chiefly engine 
and electrical troubles but we all 
agree that most of the troubles 
coming on to the service floor fall 
into that category. We can see 
a bent fender, and a broken axle 
is not hard to diagnose, but enzine 
performance, starting troubles, 
poor economy—that’s the prov- 
ince of the diagnosis department. 


When the car owner has a 
bodily pain, he goes to a clinic 
where he is given a lot of scienti- 
fic tests to determine exactly 
what’s wrong and he pays for the 
tests. The same methods can be 
applied to his car. 

The essential point of the diag- 
nosis is the engine and electrical 
system. This diagnosis must be 
carried out with adequate testing 
equipment by a competent opera- 
tor who not only can make the 
tests but is able to evaluate the 
tests as a whole and draw the 
proper conclusions. 


REQUIREMENTS Operating from your nearest air hose, 
this sturdy Lift will raise one end of ve- 
hicles up to 6000 Ibs. in weight as high 
as 50” from the floor . . . it is automati- 
cally locked “STEEL ON STEEL” at all 
working heights above 20”. . . completely 
safe yet portable, it can be rolled under a 
car when not in use. 

Discover the versatility and efficiency of 
an AUTOMATIC ONE-END LIFT for 
Automatic “STEEL ON STEEL” me yourself by asking your jobber today. 
chanical locks assure complete safety at 


all heights starting 20” from the foor. WRITE FOR CATALOG 72-4. 


EL PRODUCTS, INC. 
CANTON 6, OHIO 


A Substantial Supplier to the Automotive Industry for Over 20 Years 
AUTOMOBILE JACKS e AUTOMOTIVE GRINDING WHEELS« LINMAR WATER PUMPS « MERCURY CLUTCHES 
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Remember, we said sell the cus- 
tomer the diagnosis. So many 
crimes have been committed in 
the name of “free check-ups” he 
is apt to be wary of anything 
labeled “free.” Where this plan 
has been properly inaugurated 
most owners have not been hard 
to sell the diagnosis at prices 
ranging from $3.50 to $5. One of 
the first things noticed was that 
while the customer is sold the 
diagnosis, he usually buys its re- 
commendations. 

While this program is being 
promoted nationally by one mak- 
er of testing equipment, there is 
nothing exclusive about it. Many 
successful dealers are already us- 
ing part of it, whether they realize 
it or not. 


Here 


fre Essentia's 


Here are some indispensables 
for a proper diagnosis depart- 
ment 

1.—Equipment. This should be 
up-to-date and adequate. That it 
should be in full view of the cus- 
tomer can be taken for granted. 

2.—-Operator. So much de- 
pends on the ability of this man 
that he should be the best avail- 
able. Lack of training is no draw- 
back; all equipment manufactur- 
ers operate schools for that pur- 
pose. He should be paid an at- 
tractive salary with no induce- 
ment to pad the parts and labor 
bill. In that way only can the 
dignity of the diagnosis test be 
maintained. When the diagnosti- 
cian presents his report to the 
owner or service salesman it 
should be of such unbiased cor- 
rectness that he can stake his re- 
putation on it. 

3.—The test itself. This should 
include everything which has to 
do with engine operation and the 
electrical system. It should start 
with battery and cables and go on 
through compression and fuel sys- 
tem to the charging circuit. Tests 
should be made in regular se- 
quence and a written record made 
so the whole can be evaluated in 
making a proper diagnosis. Blanks 
are available for this. On most 
cars a complete test can be run 
in 30 minutes or less. 


diagnosis. 

Often seeing is believing and 
such has been the case with the 
increasing number who are in- 
stalling this department. They are 
finding that a nice profit can be 
made on the diagnosis itself and 
in addition parts and labor sales 
have increased. 


White Advances Oklahoman 
Hugh A. Farr has been appoint- 


ed branch manager in Oklahoma 
City for The White Motor Co. A 


native Oklahoman, Farr has been 
with White since 1949. He suc- 
ceeds Earl H. Lewis, who has 
been named assistant wholesale 
manager and assistant to the vice- 
president in charge of sales for the 
company. 


Continental Promotes Thomas 


G. Waine Thomas, chief engi- 
neer of Continental Motors’ auto- 
motive division since 1948, has 
been elected vice-president 
Thomas joined the firm in 1942 








BETTER 


“STANDARD 


BALANCE 


WHEEL BALANCING 
WEIGHTS 


OF THE TRADE” 


For occurate, even weight ond better 
bolance, insist on Snug! Wheel Boloncing 
Weights — the Stonderd of the Trode 


4.—All personnel should have 
the plan explained to them before 
it is put into operation. Much de- 
pends upon this. Service sales- 
men especially should be proper- 
ly briefed, although once the plan 
has taken a few irate customers 
out of their hair it will be impos- 
sible to stop them from selling 





ERN AUTO PARTS z 
EXCLUSIVELY 


WEST COAST FACTORY 


WHITTIER, CALIFORNIA 
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tpays Set em all 


ocanses 
HYDRAULIC 
BRAKE 
FLUID 





@ WAGNER LOCKHEED HYDRAULIC BRAKE PARTS 
@ WAGNER LOCKHEED BRAKE FLUID 

@WAGNER CoMaX BRAKE LINING 

@ WAGNER LINED BRAKE SHOES 
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A You wouldn't go to oo then . and still another place 
one sen — a second shop ore shave .. . It doesn’t 
for a for a shampoo make sense! 


IIKENISE.. youll save time and money d 


prchasngal all your brake service roduc from 


your WAGNER jobber 
getem all from ONE source! 


an depend upon Wagner r qu poe Sage e Wagner products 
prayer gar t by aut ee ee 


Waaner Electric AP inti Ot 
6362 Plymouth Ave., St. Lovis 14, Mo. 
ies d in Conodo) 





... The best known 
name in brake service 





A Day in Life of OPS 


(Continued from page 67) 


For the benefit of any one who 
may not recall just what No. 7 is, 
we hasten to explain that this is 
the simple little regulation cover- 
ing much of the “soft goods” lines 
sold by department and clothing 
stores—but which in early April 
was expanded to cover some 
“hard goods” lines also, such as 
luggage and sporting goods. 

“It is of utmost importance that 
price regulations covering retail 


sales be clear, enforceable, and ei- 
fective,” says Regulation 7 in its 
introductory paragraphs. “For 
most firms are small, and need a 
type of price control that is clear, 
simple, unambiguous.” 

In this simple, clear, unambi- 
guous phraseology, Regulation 7 
then defines what sellers are cov- 
ered as follows: 

“(a) This regulation applies to 
any seller whose sales of articles 
covered by this regulation to in- 
dividual ultimate consumers con- 
stitute more than ten per cent of 








You multiply the tremendous sales advantage 
of Pennzoil motor oil, a leader by itself, when 
the exclusive, 
patented chassis lubricant, and Pennzoil Hydra- 
Flo, Type “A” automatic transmission fluid. 

All three give you a triple shot at Pennzoil 
customers who buy quality. Find out about profit 
possibilities you can’t afford to miss .. . 
about the entire Pennzoil line of top quality lu- 
bricants for every purpose. Contact your nearest 
Pennzoil distributor, or write to us for his name. 


you sell Pennzoil Cha-Z-Lube, 


DOES WELL 


and 


MORE sales __ 


the merchandise covered by this 
regulation which he buys and 
sells in substantially the same 
form.” 

If after studying this gem of 
simplicity a merchant decides it 
applies to his operations, he then 
proceeds further with Regulation 
7. It comprises 24 pages of fine 
print, and some 30,000 or more 
words are used in the effort to 
explain this “clear, simple” price- 
control device, in which the mer- 
chandise covered is divided into 
several hundred different cate- 
gories. 

But apparently some thousands 
or tens of thousands of the mer- 
chants subject to No. 7 did not un- 
derstand this clear, simple regula- 
tion—so the original effective 
date was postponed 30 days, and 
then it was postponed another 
month. 

After referring to the difficulty 
of comprehending and operating 
under such regulations as No. 7, 
we recently asked a top OPS offi- 
cial this question: “Would it not 
be much more practical merely 
to operate under a general regu- 
lation, permitting on each cate- 
gory or item of merchandise the 
same percentage or dollars-and- 
cents margin as in the base peri- 
od? Or is it the purpose of price 
control to provide jobs for an 
army of accountants and law- 


The official OPS answer, in 
part, was: “The control of prices 
in thousands of industries, on mil- 
lions of products, is a complicated 
task. If a regulation is to be ef- 
fective, it must be enforceable 
and this requires considerable de- 
tailing of what sellers may and 
may not do under it.” 

So the OPS continues to carry 
on the “detailing”—to the extent, 
we feel, that ultimately the whole 
price-control structure may break 
down for the simple reason that 
Mr. DiSalle’s organization is mak- 
ing price control too complicated 


a task.—T. W. M. 


Weights Hit 100,000,000 


Wheel Weights, Inc., manufac- 
turer of L & H wheel-balance 
weights, announced last month 
that it had produced over 100,- 
000,000. weights since it began 
production in 1932. The 1951 
trend seems to be in the direc- 


tion of wider application of “thin- 
type” weights to conventional- 
type rims, a company report said. 


THE PENNZOIL COMPANY 


Executive Offices 
Oil City, Penna. * Los Angeles, Calif. 


BETTER SALES 
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y Hf wKelsey-Hayes 
Fro) ®) | 


Y 4 Kelsey-Hayes 


-=*" Los Angeles, Cal. Plant 


fa, 


...in DEFENSE sa 


and PEACE-TIME 
production 


Detroit, Mich., McGraw Plant 


Kelsey-Hayes 
Windsor, Ont., Canada Plant 


Kelsey-Hayes 
Detroit Mich., Military Plant 


Kelsey-Hayes 
Jackson, Mich. Plant 


Kelsey-Hayes 
Davenport, lowa Plant 


Kelsey-Hayes 


: < McKeesport, Penna. Plant 


FOR MILITARY AND CIVILIAN USE: 








Wheels, brakes, hubs and drums for cars, 
trucks, tractors ... and cargo trailers, 
troop carriers, gun carriages, tanks, etc. KELSEY-HAYES WHEEL COMPANY 


Electric brakes, brake power equipment, 
power chambers .. . and valves for all MILITARY AVE., DETROIT 32, MICHIGAN 


types of military and civilian vehicles. 
Shells and shell casings, rockets, and air- 








craft engine parts, etc 








BLOW-BY is the escape of power 
past the piston and rings into the 
crankcase. It blows the oil from 
the cylinder wall, creates acids in 
the oil, breaks down its lubricat- 
ing qualities. This causes scuffing 


and premature wear. 


THE \EAKTRoot TORSION TIGHT 
FIRE RING This ring is known 


as a“ Torsion Tight Fire Ring,” and 


the twisting action causes the bot- 

// tom of the ring face to bear heavier 
)) on the cylinder wall than the top 

i and also tends to seal the sides of 

\ | mm the ring against the piston groove. 


It stabilizes the ring and so gives 


[M-QUAY-NORRIS | 


< 


i \ 
{ R } a far better seal. In addition, this action lessens the gas 
lea! ROOE/ pressure behind the ring. 


IT IS MADE OF PHOSALLOY 
Z . 
\ and scuff-proofed by electrolytic tin coating. Because 
PISTON \ it operates under extreme temperatures in the driest 
\ R | NGS } part of the cylinder, heatproofed material is n ar 


XS 


for proper performance. 





(FOR YOUR CAR 


SOMETIMES two Torsion Tight Fire Rings are used 


in a Leak-Proof Set. This is due to unusual Blow-By 





conditions in some motors. 


AY-NORRIS MANUFACTURING CO. 
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A SALES PLAN EVERY SERVICE 
DEPARTMENT CAN USE 


This colorful sign, 44 x 28 inches, is really three signs in 
one... Is easily changed from TUNE-UP SPECIAL to 
PISTON RING SPECIAL to OVERHAUL SPECIAL. 
It comes with flat rate charts to figure prices. It’s what 
you need because it shows your customers not only the 
cost, but what you do. First you SHOW °EM, then you 
SIGN "EM! That’s good business today. Get this 3-way 
sign TODAY! 


1s Yours for the Asking 


Place your order for only four sets of LEAK-PROOF 


Piston Rings—the rings with the guarantee—and ask your 


MeQuay-Norris jobber for one of these multi-purpose signs. 
You can buy the ring sets of your choice, and you will 
be billed by the jobber at your regular price. There is no 


extra charge for the plan. Could anything be fairer? 


McQUAY-NORRIS MFG. CO. St. Louis 10, Me. 
Please send full details on “SIGN EM" te: 





Address. 





— State 








Pe a te eM AG, TOSS 


Going to Conventions 
(Continued from page 71) 


can be studied and evaluated 
back home with the atmosphere 
of the individual’s business. 

Taking notes and getting a 
profit out of a convention can be 
made easier with advance pre- 
paration. 

The convention program is the 
tip-off. By studying it one can 
generally guess which speakers 
will have the information to com- 
mand most interest. Then it is 


relatively simple to concentrate 
note-taking on selected speakers. 

Most convention speakers are 
limited as to time and must say 
their piece rapidly. This imposes 
a handicap on inexperienced note- 
takers. But they should not at- 
tempt to take down whole 
phrases. A few words written 
down will stimulate the mind to 
remember a paragraph. Hastily 
written and disconnected notes, 
even containing figures and per- 
centages, will, with a little prac- 
tice, reshape themselves in an or- 











ee... 


“A MAN 
YOU OUGHT 
TO KNOW 


* ACCURATE PARTS, INC. 
PRESENTS ONE 
OF THE TOP 
SALESMEN IN 
THE SOUTHEAST 

















and 


four years. 


re 


to reason.... 








WAREHOUSED BY: Tripp Auto Elec. Exch., Atlanta 
D. & C. Prod. Co., Richmond @ S & 


Here’s A. Kelly of R. R. No. 2 College Park, 
Georgia, 55 years old, married, has five children 


nine grandchildren. Kelly has been with 
ACCURATE and the Tripp Warehouse for over 


Warehouse distributor . . . . 
(Kelly’s Boss) of the Tripp Auto Electric Exchange 
we've found that there are more satisfied 

jobbers and repairmen using ACCURATE Starter Drives 
than any other drive in the Southeast . . . . and it stands 
we've never sold any product that gives 
more complete satisfaction!” 


ACCURATE PARTS, INC., Kokomo 3, Indiana or 
ACCURATE PARTS-WEST, Oakland 3, California. 


S Sales Co., Nashville @ Kimco Auto Prod. Co., Memphis 
@ Lec Electric Co., Dallas @ Metro Auto Elec. Co., Amarillo @ Waco Arm. & Gen. Wks. 
Waco @ South Texas Warehouse Serv., San Antonio @ Houston Parts Whse., Houston @ Unit 
Parts Co., Oklahoma City @ Manufacturers’ Parts Whse., Kansas City. 


W. W. Tripp 





@ H.&M. Parts Whse., Jacksonville @ 
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derly manner when reviewed not 
too long after they are made. 
Thus, with a few minutes of appli- 
cation after the business session, 
the significant remark of a speak- 
er can be reconstructed. 

If inexperienced, it is better to 
do this reconstruction as soon as 
possible. But with practice, even 
cold notes will take a surprisingly 
accurate form. For whatever is 
written down has a way of stand- 
ing out more clearly in the mem- 
ory, and of recalling the sense of 
what the speaker said, if not the 
words he used. 

If two or more friendly compe- 
titors attend the convention from 
the same community, the task of 
turning the convention into a 
profit can be made much easier 
and less burdensome if divided 
among them. They could, for ex- 
ample, constitute themselves into 
a local committee, go over the 
program together and _ assign 
themselves to certain business 
sessions and certain speakers. 
Then, in one evening back home, 
they could reduce all they accu- 
mulated to writing and create a 
report that each could study for 
possible individual profit. 


There’s an Easier Way 


There is another, and an easier 
way yet, for a delegate to get all 
that transpires in a convention 
speaking session. That is to make 
arrangements with the association 
secretary for a complete, type- 
written transcript. 

Many associations now employ 
a short-hand reporter who re- 
cords almost everything that is 
said, then puts it all in neat form 
as a permanent record. 

But these transcripts are quite 
bulky and to go through one is 
more tedious than picking out 
subjects and taking notes. And 
they are too expensive to be 
broadcast among the members. 
Too expensive, perhaps, for any 
one member. 

Anyone who wants to realize a 
full profit out of his convention 
expense can do it just as well the 
cheap way, by taking notes. And 
occasionally one can find a speak- 
er with a spare copy of a signi- 
ficant address. But it is danger- 
ous to rely on that chance. For 
after he has spoken, what he has 
said is gone and he is sorry, he 
doesn’t have another copy. 

There is another advantage in 
taking notes. That is, it is an 
advantage for every man with 
ambition. 
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is used by more dealers than 


any other brake lining 
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Taking notes, you will find, fo- 
cuses your attention also on the 
difference in speaking styles, or- 
ganization of thoughts for deliv- 
ery to an audience, the right way 
to lead up to and drive home a 
point, poise before an audience, 
and the many factors that, put 
together, make a successful public 
speaker. 

Dealers or wholesalers with the 
ambition to face audiences with 
ease, or who are ingrained with 
fear of facing an audience, will 
find that in taking notes there 


sticks in the memory more per- 
manently, pictures of approved 
mannerisms, techniques and con- 
fidence on the speaker’s platform. 
True enough, the speakers up 
there have long experience and 
are specialists who have mastered 
most tricks of the trade. But 
there is no better opportunity 
than the annual trade association 
convention for observation of 
what makes a polished speaker. 
All this may be taken lightly 
by the majority of those who at- 
tend conventions and take no 





rubber. Full 
prevents steel 


Mirror in in 


preet, du: 
is easily reploceable. 
round julor 


and 
both use this pein inciple. 
red. ga ae 


"Tee new Anthes mirrors are designed and made to be 
Extra ruggedness and 


worthy members of the Anthes line. 


longer service are the result of these extra features: 1. 
glass rides in soft, embracing rubber at a// contact points. 
2. Improved heavy steel brackets — universal for hinge or 
Equipped with the patented Anthes strut 
arm. On your next order for Anthes Safety Equipment in- 
They will serve you well. Write 


body mounting. 3. 


clude Anthes mirrors, too. 
today for the mew Anthes catalog. 





. and proud to serve the safest 


drivers on the road! 


The 


FIRST LINE OF SAFETY 








notes. But this observer repeats, 
most of those who attend conven- 
tions take nothing tangible home 
from the speaking program. Or 
else a great many unsuspected 
people have prodigious and in- 
delible memories. 

There is substantial proof that 
provocative advice from conven- 
tion speakers lives but a moment 
and dies. 

For more than five years the 
conventions, almost without ex- 
ception attended by this observer, 
have been begged and badgered 
to vote and get their collective 
hands dirty in politics. So what 
happens? In the last general elec- 
tion only about 50 per cent of the 
eligibles voted. 

Let’s make, briefly, a final point 
in favor of getting more profit 
from the convention investment. 

The speakers are, invariably, 
the best obtainable. Their think- 
ing has made them leaders, eith- 
er inside the industry, or of a 
larger group outside—the public. 
Therefore they have, everyone of 
them in his way, something to say 
that is worth-while. And where 
is the business so sufficient it can- 
not be improved with new ideas, 
no matter where they come from? 

So why not collect the attrac- 
tive ideas and take them home? 
There they can be weighed, meas- 
ured and perhaps applied. It 
won't cost anything except a lim- 
ited amount of effort. Whatever 
ideas you get you have already 
paid for. But you can’t cash in 
on them unless you get home with 
them. 


“The System” Gives Answers 
(Continued from page 69) 


If he had it to do over again, 
Owner Jones would spend anoth- 
er $1,000 on “the system.” He con- 
siders its value that great. In 
fact, he wouldn’t attempt to run 
a business without it. And the 
same goes for Hemphill and de- 
partment heads, who check with 
“the system” constantly to see 
how they are doing. 

Hemphill ran his finger down a 
form, showing how a department 
head could check his operation. 
He demonstrated how he could 
keep up with what was going on, 
and how Owner Jones could: be 
away three weeks and in two 
hours know all about the busi- 
ness. It did seem easy. Hemphill 
grinned. 

“Lazy 


isn’t it?” 


way to run a business, 
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shilled hands Guard Filke Quality / 


Precision control adds dollars of extra value 
and years of extra service to every Filko Ignition Part 


Craftsmanship associated with highly skilled watchmakers is common in 
many of the precision operations performed at Filko. Skilled hands 
of Filko Craftsmen perform the hairsplitting adjustments and assemblies 
that bring Filko users “the Crown Jewels of Ignition.”” That's the 
reason why more and more shop owners and mechanics are 


making their choice from Filko’s Crown Jewels! 


F. & B. MFG. CO., 4248 W. Chicago Ave., Chicago 51, lil. 


Houston, New York, Boston, Atlanta, Toronto 


° / _ cy 
Wee (hewn Gaur th f Sgnilion : 


contact sets ¢ caps and rotors « coils * condensers 
Drushes ¢ graphite bronze bearings ¢ switches 
cut-outs ¢ relays and regulators 
- 


) 
eaisicn Duilt fy “Ugnilie n Splaatists 


> 
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Used Cars Keep Moving 
(Continued from page 74) 


Wilkirson, sales manager. “Al- 
most half the used cars we sell are 
painted and extensively recondi- 
tioned. Many of the later models 
don’t need much work, of course. 

“The only objection we have to 
the arrangement is that the re- 
conditioning plant had to be plac- 
ed in a building several blocks 
from our main shop. That meant 
hiring a man to supervise it. But 
we are proud of the quality work 


that is turned out.” 

One of the two used-car lots ad- 
joins the reconditioning plant. 
The larger of the two is across the 
street that recently was made one 
way. 

The lot looks good from any 
angle, but every day the cars are 
arranged with care so the eye- 
catchers are visible to motorists 
traveling the one-way street. The 
sloping lot was built up 15 feet at 
the back to street level and given 
an asphalt-gravel surface to im- 
prove the display. 








TOBIN-ARP’S “KP” KING PIN 


ATTACHMENT TO THE “PM” 


“PM” scientifically engineered 
pneumatic-hydraulic Pin-Fitting 
Machine for boring piston pin 
holes in pistons and connecting 
rods — Rocker Arms — Brake Cyl- 
inders — and Steering Sectors. 


ACCURACY — SPEED 
ECONOMY 


TOBIN-ARP MFG. CO., 2845 HARRIET 


PIN FITTING MACHINE 


it’s JUST AS GOOD 
AS IT LOOKS 


“KP” 


Precision Fitting of Front 
Wheel Spindle King Pins 
from %” to 148” diameter 
without removing Brake 
Flanges. 

ke. 
This capacity will accom- 
modate spindles from the 
smallest passenger car to 
the largest truck. 

* * * 
All size jobs handled with 
equal ease due to bal- 
anced pneumatically con- 
trolled elevating unit. 


AVE., MINNEAPOLIS 8, MINN. 








Far at the back of the lot and 
hardly visible to passers-by is a 
large, bright sign advertising the 
lot. It was put up to catch the 
eye of drivers crossing a viaduct a 
block away—just one example of 
how the company advertises from 
every angle. 

Cooke Chevrolet has a continu- 
ing plan for newspaper and radio 
advertising which, like its recon- 
ditioning plant, is up there in the 
“big city” league. 

The dealership sponsors a folk- 
song broadcast every morning and 
a similar program each Saturday 
night. It has the 9 p.m. news 
broadcast on another station. It 
also uses 50 to 55 spot announce- 
ments a day, ranging from ten 
seconds to 45 seconds. 

“About 70 per cent of our ad- 
vertising is for used cars,” Wil- 
kirson said, “and the remaining 
30 per cent for service. We 
haven’t needed to advertise new 
cars since orders have been run- 
ning ahead of deliveries.” 

Uses Daily Ads 

Every day Cooke Chevrolet 
places classified ads for used cars 
and frequently display ads also in 
local papers. Some of the display 
ads have carried pictures of the 
salesmen and “get-acquainted” 
copy. 

Used-car salesmen also tag cars 
parked along the street but “we 
don’t stick behind that as much 
as we should,” commented Wil- 
kirson. 

“There’s no really new way to 
sell used cars,” he said. “The 
methods that sold them for us 
last year will sell them this year, 
if we apply them correctly. We 
are always on the lookout for 
some new twist to the methods 
we use. But the main thing is to 
stay behind all phases of the car- 
selling program with plenty of 
hard work. There’s a natural ten- 
dency to relax your efforts every 
now and then. 

“But used cars must be sold if 
a dealership is to do a good job. 
The factory won’t stop shipping 
us cars and the new-car men 
won't stop selling them just be- 
cause we aren’t moving the trade- 
ins. The used-car men have to 
keep in behind the job.” 

Selling used cars and trucks 
takes a lot of hard trading for 
which there is no general rule. 
Cooke Chevrolet has_ separate 
sales forces for new and used 
units, since the officials believe 
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the selling approaches are quite 
different. 

In used vehicles, the public 
really sets the ultimate price, 
Wilkirson pointed out. “I may 
think a car is worth $895, but if 
we can’t find anybody who will 
pay more than $650 for it, then 
I'm wrong.” Trading has to be 
on an individual basis for each 
car. 

Cooke Chevrolet has been in 
business since 1935. It’s in the 
automobile business to stay 
Used-car merchandising is vital to 
success in the automobile busi- 
ness 

That’s the reasoning behind an 
investment in used-car recondi- 
tioning equipment and used-car 
advertising that some dealers 
might consider large for an opera- 
tion of that size in a city the size 
of Lexington. 


Missourian Wins Pontiac’s 
Parts-Sales Contest 


R* McIntyre of Thomas Pon- 
tiac, Inc., St. Louis, Mo., was 
named top winher in the “Belt of 
Champions” program for Pontiac 
parts and accessories managers. 
He was awarded two diamonds to 


BALANCE 
us needed ! 


be set in a gold and silver belt - 
buckle ‘ 
Zone winners, who \-ere award- ; 
ed one diamond, included the fol- f 
® 


lowing Southerners: R. L. Ar- 
thur, Richmond, Va.; Bruce Wei- 

mer, Louisville, Ky.: Kenneth WHEEL WEIGHTS 
Kinsey. Kansas City. Mo.; Harry 
D. Williams, Greensboro, N. C.:; 
William Masengale, Chattanooga, 
Tenn.; Peter P. Wegmann, Jr., 
New Orleans, La.; W. T. Elza, 
Amarillo, Texas; Edwin C. Baker, 
El Paso, Texas. and R. F. McMil- 


lan, Houston, Texas. 


Skilsaw Names Two 

Vice-Presidents 

Lip tape of Edwin B. McCon- 
ville as executive vice-presi- 

dent and Paul Watts as vice-presi- 


The Wheel Weight 
that lives up to its name 


dent in charge of sales has been 
announced by Bolton Sullivan, 
president of Skilsaw, Inc. 
McConville joined the firm in 
1942. He was elected treasurer in 
1943 and a vice-president in 1949. 
Watts, who has been in the port- 
able-power-tool field since 1924, 
joined the company in 1940. He 


@“u" TyPE— 

A favorite in the 
industry. Fits ALL 
rims having factory 
trim rings except 
late model Cadil- 
lacs. 


@vc” TyPeE— 

The ‘‘C"’ type 
weight (new style) 
in six sizes will give 
most satisfactory 
results on passen- 
ger cars with “K”" or 
“L” type rims. 


@sPECIAL” TYPE— 
Made for Iete model 
Cadillacs with hub 
caps covering en 
tire wheel, except 
1951 model tor 
which *'C*’ type 
weight is recom 
mended. 6 sizes 


was named general sales manager PERFECT EQUIPMENT CORP 
in 1949. ™ 
804W.M St. 
Ralph B. Brundrett, who jo‘ned stata: vee tee ree 


Skilsaw in 1945 as comptroller, 
has been elected treasurer. 


Manufacturers of Wheel Weights for Trucks and Passenger Cars 
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800—Window Tray 


A small tray that fastens in the win- 
dow channel and holds food or drink 
at drive-ins has been announced by 


PRODUCTS 


AND CATALOG S$ 


The Buxbaum Co., Canton 1, Ohio In cold or rainy weather, windows can 
The plastic tray places the food on be closed with tray in place. The tray 

the inside of the car, within easy reach is available in several bright colors 
Want more information? Use cou- 

pon on page 137 and you'll get it! 





801—Lubrication Display 
BURD Super Hi-Speed A display of lubrication accessories, 


Piston Rings Correct Tough arranged on panels on ee Snes 
conve . "e é 

Cylinder Conditions with a wide- take a minimum 
amount of floor 
: , space, is now avail- 
tilated expander, specially de- able from the Ale- 


channel cast iron ring and ven- 


signed to assure uniform contact mite Division, 
: : Stewart - Warner 
over the entire cylinder wall. . 

y Corp., 1826 Diver- 


Follow this with two steel seg- sey Parkway, Chi- 


ments positioned below the cast cago 14, Ill 

The display frame 
: , holds three panels, 
tion without excessive wear— mounted vertically 


Pes SN SSS EES 


SUPER fr pees ring—for maximum wiping ac- 
COMBINATION ser 


gunn raven wine co * trol ring money can buy. 


5983 +.030 and you have the finest oil con- on a tubular-steel 
ave stand 55” high and 
: 22” wide. Panels 


are interchangeable 
and can be shifted 


° to fit different pro- 
8 Valve Packing See aes motional campaigns 


. . This merchandising display is called, 
Stops Oil Leaks from Worn | : - “Panels-O’-Profit.” 
Stems and Guides because oil ( - A companion display for counter use, 
is kept in the guide—out of the firing ’ suitable for the same panels as used 
' r | in the floor display, is also available 
chamber. A properly balanced com- | Me alte PS : a 2 

; 4 . - It is 18” wide, 14” high and 6” from 
bustion mixture with improved per- : \ front to back. 
formance is likewise assured when oil — Want more information? Use cou- 
and compression leaks are positively ee pon on page 137 and you'll get it! 
sealed with Burd Valve Packing. Easy 
to install. Easy to order. Get it today 


from your Burd products jobber. 


$02—Lining Sets 
The “PBT” line of Trucksets, de- 


signed to meet severe braking condi- 
tions on light and medium trucks 
using power brake systems, has been 
announced by Grey-Rock Division 
Let Both BURD Products Work For You Raybestos-Manhattan, Inc., Manheim, 
P . ‘ . Pa. 
Using both Super Hi-$p ed oil Rings and Burd Valve The sets are made of combinations of 
Packing is an installation practice followed by engine-wise specially-molded materials to balance 


mechanics. Super Hi-Speeds to stop oil pumping in tapered 
or out-of-round cylinders ... Burd Valve Packing for that 
extra insurance against customer come-backs. Always use 
both Burd products—a great combination for oil control! 


BURD PISTON RING.CO. « ROCKFORD, ILL. 


the brake action on the individual 
make, model and brake system on 
which they will be used, a company 
announcement stated. They are avail- 
able drilled and countersunk for rivet- 
ed applications or in popular numbers 
that are undrilled for bonding 
Want more information? Use cou- 
pon on page 137 and you'll get it! 
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803—Battery Jug 


The Hippo battery jug, made with a 
seamless rubber body and a low center 
of gravity to maintain firm footing, 
has been placed on the market by E 
Edelmann & Co., 2332-56 Logan Blvd., 
Chicago 47, Il. 

No. 74C, as it is identified, holds over 
4 quarts of water. A 16” hose makes it 


easier to service out-of-the-way bat- 
teries. The resilient base of the jug 
will not mar the finish on fenders, a 
company announcement stated. 
Want more information? Use cou- 
pon on page 137 and you'll get it! 


804—Gas-Tank Lock 


A combination trim and lock for gas- 
tank doors, available in models to fit 
different cars, has been placed on the 
market by Imperial Handle Manufac- 


turing Co., 1685 McDonald Ave., Brook- 
lyn 30, N. Y. 

Called Guardian Fenda-Trim gas 
lock, the unit is chrome plated and fit- 
ted with Yale lock and keys. 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


805—Lubricant 


Liqui-Moly, a molybdenum lubricant 
suitable for internal-combustion en- 
gines, has been placed on the market 
by Mill River Products, Inc., 123 Middle 
Neck Road, Great Neck, N. Y. 

The lubricating element is a finely- 
divided dry solid, suspended in a com- 
patible liquid so it can be handled like 
conventional oil. It is poured into 
the crankcase and carried to the bear- 
ing surfaces in the flow of oil, where 
it is said to be held by molecular at- 
traction. Half-pint cans, sufficient for 
one oil-change or 5,000 miles, are avail - 
able. 

Want more information? Use cou- 
pon on page 137 and you'll get it! 





OPERATOR 
CAN WASH 
ATO 6CARS 
AN HOUR! 





PENAL E, 
CAR WASHER 


Swing Wavewash Solution 
spray line over entire car. 


Wave-rinse car. Dries with- 
out wiping—no streaks! 
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Are you still inflating tires with a hand 
pump? 

Is your car washing still being done by 
your “bucket brigade’? 

Be modern! Be smart! With a Wavewash 
Car Washer, one operator can wash an 
entire car in only 10 or 15 minutes! 

While your customers wait, you can wash 
cars quickly ... thoroughly ... profitably! 

Wavewash car washing is smart mer- 
chandising. Offer your customers a com- 
plete service and you will 

e Pump more gas 

e@ Multiply your grease jobs 
e@ Make more oil changes 
e Sell more accessories 


No other car washer embodies all the 
distinctive features of Wavewash. Write to- 
day for free illustrated folder giving com- 
plete details. 


Sales Representatives Coast to Coast 


JOBBERS—a few choice territories still 
open. Write today! 





ae SD Ng AT AT ARE 


ety AR re 


806—Refinishing Guide 


A 36-page booklet, titled “Guide to 
Better Automotive Refinishing,” has 
been issued by the Martin-Senour Co., 
2520 S. Quarry St., Chicago, IIl. 

The booklet is used in trade and vo- 
cational schools as a text and reference 
guide, a company announcement stated. 
It is available through NAPA jobbers 
Cost is 35 cents. 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


807—Mirrors 
A fender-mounting mirror with 


or 6” round head and a 4” by 
rectangular mirror head that can 


used with standard universal hinge or 
body-mounted mirror have been added 
to the line of the Anthes Force Oiler 





YOU ARE GUARANTEED PROFIT! 
With This Amazing New Machine 


TIP-TOE 
ADJUSTMENT 


# 


- a 
NEW Model 50 PETERSON SURFACE GRINDER 
Grinds warped cylinder heads to .001 accuracy 
with amazing speed. Also grinds blocks, mani- 
folds, clutch plates, flat flywheels and many other 
flat surface castings. Grinds average warped cy!-~ 
inder head in less than 10 minutes. 
DUST PROBLEM SOLVED—Exclusive “‘Cyclone”’ 
just collector, I ted by a triple fibre 
glass filter unit b dust problem usually en- 
countered in grinding operations. 
OTHER FEATURES: (1) No set up needed. (2) 
Any man in your shop can operate. (3) VIBRA 
MOTIVE action permits fast, accurate cut with 
level stone. 


BIG DEMAND - NEW FIELD 
Model “Tt” Days Are Over 
Lightweight, high compression engines demand 
this new head grinding service. Nation wide sur- 
vey shows 8 out of 10 cylinder heads are warped. 
Put a Peterson grinder in your shop. If you act 
now, it will put you in a new field that is wide 

open with no competition. 





vr 
2 of, 








Over a Thousand Satisfied Users 
Purchase PETERSON Surface Grinder 
ON 30 DAY TRIAL 


MONEY-BACK GUARANTEE 
ALL MAKING MONEY 


Average Take — $18.00 an Hour 
Follow the example of these smart job- 
bers who are reaping big profits with 
this new grinder purchased on the 
Peterson Money - Making Guarantee. 
“Use our tested merchandising plan for 
30 days. If you do not make money, 
return the grinder for full refund. We 
pay the freight both ways.” 
Profitable in towns as small as 3,000 
pop. There is one case of four machines 
in one town of 15,000 population, all 
making good money. 


PROFITS PAY FOR GRINDER 


IN 60 DAYS’ °& 
Five Man Shop 
Proves Value of 

Peterson Grinder 


Joe Bruno, owner of 

Bruno Piston Ring 

Service, Chicago, like 

hundreds of other 

jobbers, says, “It's Joe Bruno 

the most profitable orerstion in my shop.” 
Installing his machine on Des. 24, 1948, 
by Feb. 22, i949, had matched his invest- 
ment with profits. He now makes $30 to 
$50 per day from this machine alone. 








SEND YOU THE NAMES OF SOME PETERSON GRINDER OWNERS NEAR YOU 


* YOURE STi NOT 


of 7 "MY FILES ARE OPEN” ., ., 
re DARNED CONFIDENT MY MACHINE IS A MONEY MAKER THAT | WILI 

i SO YOU CAN GET THEIR STORY FIRST-HAND OR. 
CONVINCED, (li LET YOU SEE MY ENTIRE LIST WRITE ME! 





“Del” Peterson, 
President 


Please send me complete information about the Peterson Surface Grinder 
and names of owners near me. (Please check one below.) 


I operate my own 
machine shop 


FIRM 


I buy my machine work 
from another company 


Call, Wire or Write for Full Details TODAY i 





-” 
m NAME 
ool 


a 
m ADDRESS ee ~ 5 nf 





STATE 





136 





Co., Fort Madison, lowa 

The round mirror has adjustable 
mounting base and telescopes from 12” 
to 16”. Both models have rubber: 
channel to prevent steel-to-glass con- 
tact and reduce breakage. Steel r.m 
snaps off for replacement of glass when 
necessary 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


808—Puller Attachments 


A set of attachments for its redesign- 
ed slide-hammer puller is now avail- 
able from the National Machine & To 
Co., Jackson, Mich 

Standard fingers on puller are re- 
versible and handle gears up to 41.” 
outside diameter. Extra-long, heavy- 
duty fingers are available. Other at- 
tachments include: five sizes for axle- 
shaft adapters, a hook-pulling attacl- 
ment for pulling grease seals, bear 
ing races, pilot bearings, etc., an oil- 
seal pulling attachment and a shackle 
pin pulling attachment 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


809—Gasoline Filter 


An improved gasoline filter, featur- 
ing the Rayclean rayon filtering ele- 
ment, has been placed on the market 
by Sparkler Manufacturing Co., Mun- 
delein, Ill. 

The element consists of three hollow, 
perforated discs, covered with syn- 





thetic non-woven rayon cloth. Large 
filtering area reduces the need for 
cleaning, it was said, and extra-deep 
glass bowl holds dirt and water ac- 
cumulated between cleanings 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


810—Tuhe Patch 


The Dual-Duty tube patch, for use 
as either a hot or cold repair, has been 
introduced by The Buxbaum Co., Can- 
ton 1, Ohio 

The high-strength ratio makes the 
patch suitable for either passenger-car 
or truck repairs, a company announce- 
ment stated, and it is satisfactory fo 
use with natural-rubber or buty! tubes 
Edges are tapered for a smooth repair 
job 

Want more information? Use cou- 
pon on page 137 and you'll get it! 
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811—D Surface ; fo! 
rum Surfacer PI 3 me widitional j tion on the following New 
The PerfexSurfacer for refinishing Products described in-the June; 1951, issue of SourHERN AuTo- 


brake drums is now standard equip- OTT é 
ment on its line of brake-drum lathes, “ ve JOURNAL: 


it has been announced by Dixie Ma- 
chine Tool Division, P. O. Box 625 ns ere ae me 
Cincinnati 1, Ohio. 

The finish is measurable in micro- 
inches, a company announcement stat- 


Company ’_.-__.-. .. 
Number and Street ..._......._._- 


Tear out and-mail to Sourmern Automotive JOURNAL, 
806 Peachtree St., N.E., Atlanta 5, Ga. 

















all this car uceds 3 


ed, and increases surface hardness 20 
to 25 per cent. It is said to resist 
scoring and scuffing and give longer 
wear 

Want more information? Use cou- 
pon on this page and you'll get it! 


812—Sidewall Cleaner 

A cleaner for white-sidewall tires 
that is said to prolong tire life by re- 
moving road film and oils has been 
announced by Swaco Products Corp., 
204 Jamaica Ave., Hollis 7, N. Y. 

The concentrated paste is available 
in one-gallon and five-gallon pails, and 


mony 


@ An automobile isn’t much without fasteners. But 
any automotive repair shop could make a fine car from 
the “wreck” shown above—with the proper bolts, nuts, 


screws and other fasteners. 


Yes, fasteners are important to automotive repair shops. 
So make sure you're particular about the fasteners you buy 


and use. Always specify Lamson. 


in a two-lb. consumer can. A mer- 
—s display card is shipped with The LAMSON & SESSIONS Ca. 
eac “ase 
Want more information? Use cou- General Offices: 1971 West 85th Street + Cleveland 2, Ohie 
pon on this page and you'll get it! Pionts at Cleveland and Kent, Ohio* Chicago* Birmingham 


sap Ws LAMSON & SESSIONS 
A steel merchandiser for its fast- 


moving repair kits for master cylinders 
and wheel cylinders is now available 
from Thermoid Co., Trenton 6, N. J 
The kits are grouped to permit servic- 
ing many popular models and include 
the Christie-type piston kit for Chrys- WORLD’S LARGEST MANUFACTURER OF AUTOMOTIVE FASTENERS 
ler-built vehicles 
Want more information? Use cou- 
pon on this page and you'll get it! 
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814—Body Panels 


Seven 1949-51 panels have been 
added to the line of The Schofield 
Manufacturing Co., 1140 E. 222nd St., 
Cleveland 17, Ohio. 

The panels are for Chevrolet, Buick, 
Plymouth, Chrysler, Dodge, DeSoto and 
Mercury models. Included in the group 
are trunk-deck panels, rocker panels, 
dog legs and rear-fender panels. 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


815—Ignition Set 


An ignition set of 11 pieces, said to 
cover tool requirements for servicing 
normal ignition jobs, is now being mar- 


keted by Bonney Forge & Tool Works, 
Allentown, Pa. 

It includes six popular sizes of open- 
end ignition and electrical wrenches, 
ignition pliers, feeler gauge, neon 
screwdriver, point file and adjustable 
wrench. Tools are packed in leather- 
ette roll. 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


$16—Engine Oiler 

An improved top oiler for gasoline 
and liquefied petroleum gas engines, 
featuring an intake-manifold fitting 
that provides a better method of intro- 


ducing top oil into the manifold, has 
been placed on the market by Univer- 





This Marvel display 
rack is free with your 
first shipment of Marvel 
products. Don't wait — place 


your order today! 


r 


MARVEL 


Easy to install, insures power- 
synchronized feeding to vital 
upper-cylinder areas. Fully guar- 


anteed for two years. 


See your jobber or write for information—Dept. 166 


ANOTHER PROFIT-BUILDER 
INVERSE OILER 


compression ping 
Prevents internal 
motor rust 
Provides ring seal 


Prevents carbon 
formation 


Frees sticky valves 





sal Lubricating Systems, Inc., 723 
Allegheny Ave., Oakmont, Pa. 

Other features in Model B, No. 3000, 
as it is identified, are: stronger bracket, 
container lid that permits easier clean- 
ing, adjusting screw to regulate oil feed 
and a loop in the transparent tubing 
to hold a reservior of oil for an imme- 
diate surge when engine is started 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


817—Brake Cylinders 


Merc-U-Lite rebuilt brake cylinders, 
said to give leak-proof service at 500 
Ibs. above normal braking pressure, are 
now available from Mercury Brake 
Products Co., 1532 W. Fulton St., Chi- 
cago 7, Ill. 

Sleeves are press-fitted into worn 
cylinders, with extreme pressure form- 


ing a permanent, “welded” bond be- 
tween sleeve and cylinder, a company 
announcement said. Standard size cups, 
boots, pistons and valve assemblies 
can be used with the cylinders 
Want more information? Use cou- 
pon on page 137 and you'll get it! 


$18—Rubber-Products Catalog 


A 24-page catalog on its line of func- 
tional rubber products, identified as No 
FHP-51, has been issued by Balkamp, 
Inc., Indianapolis 7, Ind. It covers 
motor mountings, transmission mount- 
ings, stabilizer links, shock-absorber 
links, pedal and weather pads, acceler- 
ator pads and a wide range of grom- 
mets and bushings 

Want more information? Use cou- 
pon on page 137 and you'll get it! 
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$19—Cargo Cooler-Heater 


Combination cargo cooler and heater 
units, using dry ice for cooling, are 
now available from Hunter Manufac- 
turing Co., 1550 E. 17th St., Cleveland 
14, Ohio. 

The units have two electric blowers 
that operate under thermostatic con- 


trol. A gasoline-burning heater unit, 
encased in the same housing, uses the 
same ducts for circulation of heated 
air. The cooler-heater is light in weight 
and extends only 19” from the front 
wall of the trailer, a company an- 
nouncement stated. 
Want more information? Use cou- 
pon on page 137 and you'll get it! 


820—Trolley ; Hoist 


The Safeway army-type trolley hoist, 
in capacities from % ton to 3 tons, is 
now available from Wright Hoist Di- 
vision, American Chain & Cable Co., 
Inc., York, Pa 

It is available with special load bar 
and either a pair of two-wheel plain 








trolleys or one plain and one geared 
two-wheel trolley. Plain and gear 
mountings are identical for quick 
change from plain to geared. The hoist 
was designed for service where a close 
headroom is required. 
Want more information? Use cou- 
pon on page 137 and you'll get it! 


821—Tool Catalog 


A compact catalog on its line of 
Duro-Chrome tools, designed to fit in 


the mechanic’s pocket or tool chest for 
easy reference, has been issued by 
Duro Metal Products Co., 2649 N. Kil- 
dare Ave., Chicago 39, Ill. Listings in 
the catalog cover individual hand tools 
and tool sets. Special tools are shown, 
as well as those for general use. 
Want more information? Use cou- 
pon on page 137 and you'll get it! 


822—Tube Patches 


Diamond-shaped Match Patches in 
regular and giant sizes have been add- 
ed to the line of J. W. Speaker Corp., 
3059 N. Weil St., Milwaukee 12, Wis. 

They are supplied with Flip-Edge 
polyethylene protective backing that is 
said to pull off fast and clean without 


the repairman’s fingers touching the 
uncured rubber. Each patch is sealed 
in a double layer of wax-laminated 
cellophane 
Want more information? Use cou- 
pon on page 137 and you'll get it! 


$23—Battery Catalog 


A battery catalog, containing for the 
first time the Super Master line with 
Metalex grids, has been issued by 
Willard Storage Battery Co., Cleveland 
1, Ohio. Descriptions of other lines, 
essential references and technical data 
are also included in the 24-page cata- 
log 

Want more information? Use cou- 
pon on page 137 and you'll get it! 





Hone Cylinders 
Faster, Easier! 


Instant expansion, convenient mi- 

crometer screw feed, longer 5-inch 
stones . . . make it easier to 
recondition cylinders with this 
big-value Lisle Hone. 


BIG RANGE 


_ Standard range 214,” to 414". 
S Extra stones available to 
~ handle 2.6” to 10 inches. See 
the Lisle at your jobbers. 


LISLE CORPORATION 


BOX 1028, CLARINDA, IOWA 


Ste nme 


exclusively by Lisle 


“5 Good too/,. it's 


SOLD BY MOST GOOD JOBBERS 
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824—Manifold Wrench 


A manifold 
Oldsmobiles has 
line of Bonney 
Allentown, Pa 

The box-end 
of 9/16” 


wrench for work on 

been added to the 
Forge & Tool Works 
wrench has openings 


> oliset 


S 


—<— 


and has a 42 iat-ang 


a 
+ 





step-down oltset at 
length of No. 2844 
identified, is 92’ 
Want more information? Use cou- 
pon on page 137 and you'll get it! 


at one end and a 1 


the other. Over-all 


as it Is 


825—Anti-Freeze Kit 


The 1951 sales kit for its Norway and 
Peak anti-freeze lines is now available 
from Commercial Solvents Corp., 17 E 
42nd St., New York 17, N. Y. The kit 
includes a pocket-size anti-freeze slide 
calculator. 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


$26—Motor Analyzer 


Model E-322 motor analyzer, with 
simplified cabinet design and construc- 
tion to reduce the price without reduc- 
ing utility, has been introduced by 
Allen Electric and Equipment Co., 2101 
N. Pitcher St., Kalamazoo 13F, Mich 








wee ee 


THE GU 
FOR REPA 
woTor BLOC 


aranrego METHOD 
ning CRACKED 


xs & HEADS 








Tests performed by the unit include 
battery voltage, starter voltage drop, 
distributor cam angle, cables and con- 
nections, engine r.p.m., coil, condenser, 
generator output, cut-out relay, am- 
meter, regulator, voltage drop, fuel- 
pump pressure, vacuum and capacity 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


827—Brake Tester 
The Pedal Blok, designed for quick, 


preliminary testing of brakes, is now 
available from American Brakeblok 
Division, American Brake Shoe Co., 
4600 Merritt Ave., Detroit 9, Mich 

The block is placed under brake 
pedal and motorist is asked to step on 
his brake. If pedal hits block, further 
checking of the brakes is needed, the 
manufacturer stated. A promotional 
program on brake testing, consisting 
of display banner, hand-outs and mail 
pieces, is also available 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


828—Conversion Set 


A conversion set to adapt OTC 
screw-operated pullers to the Power- 
Twin hydraulic puller has been placed 
on the market by Owatonna Tool Co 
306 Cedar St., Owatonna, Minn 

The set consists of Y-17, 17%-ton 
ram and pump assembly, plus adapter 
parts. It is said to convert all OTC 
tractor and truck pulling sets. Set is 
identified as Y-150. 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


"ee 
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829—Coin Holder 


A coin holder that may be screwed 
onto car moulding or pinned to up- 
holstery has been announced by Sinko 
Manufacturing & Tool Co 3135 W 
Grand Ave., Chicago 22, Ill 

The holder keeps « is for 
meters, new 


parkin 


pap y reach 


has been added to the line of Vision 
Visor Corp. of America, 831 S. Wabash 
Ave., Chicago 5, Ill 

The visor is available in green, blue 
or red lucite with stainless-steel hard- 
ware that requires no painting One 
model is said to fit most cars and 
irucks 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


832—Scerewdrivers 


A line of Thor Silver Line pistol- 
grip screwdrivers, available in 13 at- 
tachment and speed variations for driv- 
12 screws and for setting 


Tool Co., Aurora, Ill 

The ED series, as it is identified, in- 
cludes screwdrivers in speeds of 500 
800 and 1,100 r.p.m. in all straight and 
25°-angle attachment models. There 
are also 660 and 880 r.p.m., right-angle 
models, with positive, kick-out and 
clutches 


ing up to No double-slip 
nuts up to 44” 


nounced by 


Want more information? Use cou- 


pon on page 137 and you'll get it! 


thread, has been an- 
Pneumatic 


Independent 


Make Car Seats 
LIVE LONGER, LOOK YOUNGER 





and also holds a package of cigarets 
One model of the Coin-A-Pack, as it 
is called, is equipped with a thermom- 
eter 
Want more information? Use cou- 
pon on page 137 and you u get it 


830—Truck Joint 


A short P.T.O. joint for 1951 Chev- 
rolet trucks, with a maximum length of 
334”, has been announced by Neapco 
Products, Inc., Pottstown, Pa 

Features of the 1500-1600 heavy-duty 
joint mentioned in a company announ- 


RL 2 
cement are: 15° operating angularit 
popular bore sizes to 1” diameter 
needle-bearing construction and inter- 
changeable yokes 
Want more information? Use 
pon on page 137 and youll get it 


cou- 


831—Wrap-Around Visor 
SEAT COVERS 


The Champion car 
around type for 1951 or 
BEST SELLER! Crump PLASTILUX Style, custom tailored 
in nationally-advertised LUMITE woven plastic, with 
large, smooth panels of plastic art leather across top 
and down sides of back rest, and at ends of seat cushion! 
Beautiful covers you can sell with profit and pride! 
Write for FREE catalog and material samples. 


p. 7. (RUMP COMPANY ie. 


1024 Crescent Ave., N.E 





Richmond: 1310 E. Franklin St Atlanta 


SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1951 





833—Valve Grinder 


Model 2800 Tap-Rock grinder, de- 
signed to grind faces of valve lifters, 
tappet screws and rocker arms in nor- 
mal operating position, has been intro- 
duced by Ammco Tools, Inc., 2100 Com- 
monwealth Ave., North Chicago, III. 

It is said to remove worn depression 
caused by constant pounding of valve 


accurate reading. It resurfaces tappet 
screws on L-head engines and valve 
lifters on V-type engines without re- 
moving them from motor block, a com- 
pany announcement stated. 
Want more information? Use cou- 
pon on page 137 and you'll get it! 


$34—Bushing Puller 


and over- 





stems, allowing feeler gauge to give A transmission-extension 
drive-bushing puller for 1949-51 Ford 
and Mercury cars has been added to 
the line of Perry Manufacturing Co., 
2525 26th Ave., S., Minneapolis 6, Minn 

The puller is said to remove both the 
bushing and oil seal in one operation 
without disconnecting the extension 
housing or disassembling the overdrive 





MONKEY GRIP 


FRICTION TAPE 


6-ft. and 13-#t. 
rolls — Individual boxes... 
packed 16 in 


- COLORFUL Satée- 


rolls... 


60-ft. . 


packed 10 in 
ATTRACTIVE ROUND 
CONTAINERS 


COMPARE THESE QUALITY FEATURES 


Only highest grade materials are used in manufacturring MONKEY GRIP FRICTION 
TAPE. Non-raveling . . . firm gripping and permanent yet non-sticky. Exceeds ASTM 
specifications . . . wrapped to prevent drying out. Most colorful counter display 
containers make it fast selling and profitable. 


~~ SEND 7eday FOR NEW CATALOG... 


AME 


} 
| 





{S 


amen as 





It works with a positive action and 
does not rely on spring tension to hold 
it in place, a company announcement 
stated. Drivers for replacing the bush- 
ing and oil seal are also available. 
Want more information? Use cou- 
pon on page 137 and you'll get it! 


$35—Floor Wax 


Nu Surfas Pen-Trating wax, for use 
on wood, concrete, terrazzo, linoleum 
and other floor surfaces, has been in- 
troduced by Nu Surfas Corp., 7312 Ben- 
nett Ave., Chicago 49, Ill. 

The compound gives a water- and 
grease-resistant surface that does not 
require additional waxing for upkeep, 
the company reported. When ap- 
plied, the solids carried in suspension 
by the oil are deposited in the depth 
of penetration and expand by oxida- 
tion to fill pores. The liquid is avail- 
able in sizes of 1, 5 and 55 gallons. 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


836—Clothes Hanger 


A clothes hanger that hooks over 
window glass and holds about six gar- 
ments has been announced by Sinko 


Manufacturing & Tool Co., 3135 W 
Grand Ave., Chicago 22, Ill 

The plastic unit is said not to dam- 
age glass or car finish. It is shaped so 
it can be used as an ice scraper in win- 
ver 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


$37—Panel Catalog 


A catalog on its complete line of E- 
Zee-On door-repair panels, listing 
panels by car model and year, has been 
issued by Graver Industries, Inc., P 
O. Box 4027, Dept. 61, Cleveland 23, 
Ohio. Panels are furnished ready for 
mounting with flanges formed and hole 
for locks and handles die-pierced 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


$38—Degreasing Handbook 


A 2l-page handbook on vapor de- 
greasing of metal parts has been issued 
by the Phillips Manufacturing Co., 3475 
W. Touhy Ave., Chicago, Ill. It in- 
cludes photographs of different units 
and data charts, as well as answers to 
frequently-asked questions about vapor 
degreasing 

Want more information? Use cou- 
pon on page 137 and you'll get it! 
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839—Air Press 


A 40-ton air press that connects to 
shop’s air supply and eliminates hand 
pumping has been introduced by 
Lempco Products, Inc., Bedford, Ohio. 

Ram pressure is controlled by a 
gauge and knob placed just above op- 
erator’s eye level. This control is said 
to avoid mashing rivets and spoilage in 
press fiting, straightening or bending. 
Pressure can be held at set point even 
if air pressure diminishes, a company 
announcement stated. 

Ram approach is about 48” a minute 
at 90-lb. air pressure. Ram is retracted 
by reversing the valve lever. 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


840—Bug Screen 


A lumite bug screen with spring- 
steel frame, said to fit most passenger 
cars, has been announced by Parker 


Products, Inc., 20 N. 16th St., Minnea- 
polis 3, Minn. 

The screen also protects radiator and 
grille against flying gravel, a company 
announcement stated. Each unit is 
shipped complete with spring fasteners 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


$41—Spot Welder 


A heavy-duty model of the Sureweld 
portable spot welder, said to have a 
range up to 3/16” combined thickness 
on mild and stainless steel, has been 
introduced by the National Cylinder 
Gas Co., 840 N. Michigan Ave., Chicago 
11, Til. 

Operating on 220-volt, single-phase. 
50/60-cycle AC, the welder is operated 
with lock-tight, toggle action lever 
that locks the tongs on the work. In- 
terchangeable tongs make the unit 
suitable for specialized applications 
such as body, fender and hood repair 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


842—RBalancing Poster 


A colorful poster telling how correct 
wheel balancing can reduce tire wear, 
as well as adding to driving comfort 
and safety, has been issued by Wheel 
Weights, Inc., 16883 Wyoming, Detroit 
21, Mich. The poster is available with- 
out charge to shops and is suitable for 
placing on walls or windows. 

Want more information? Use cou- 
pon on page 137 and you'll get it! 


843—Silicone Polish 


Super Gloss, a liquid silicone formula 
that is said to clean and polish cars in 
one operation, has been introduced by 
Universal Chemical Co., 840 Cooper 
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St., Camden 2, N. J. 

The silicones remain segregated and 
automatically attach themselves to the 
polishing surface, a company an- 
nouncement stated. The compound 
also contains Di-Atom-Ite, said to 
speed polishing 

Want more information? Use cou- 
pon on page 137 and you'll get it! 
844—Top Dressing 

A convertible-top dressing, using a 
plastic resinous base that is said to 
penetrate fibers of the fabric, has been 
announced by Champion Textile Fin- 
ishing Co., 4939 S. Austin Ave., Chicago 


38, Ill 
The dressing is supplied in a kit con- 


taining a heavy-duty roller and a steel 
tray to aid in application. It is avail- 
able in black, tan and clear colors. 
Want more information? Use cou- 
pon on page 137 and you'll get it! 


845—Wash-Wax Compound 


A compound that is said to wash, wax 
and polish vehicles in one operation 
has been placed on the market by 
Wype Corp., 2241 Gravois, St. Louis, 
Mo. 

Wash n’ Wax, as it is called, washes 
off dirt and film and washes on a 
wax coating that is said to protect sur- 
face against exposure, salt air, etc 

Want more information? Use cou- 
pon on page 137 and you'll get it! 





THE BETTER THE PART 


THE LONGER THE MILEAGE 


LIFETIME BUNALON 





KEM FUEL PUMPS 





One of America’s | 
Largest Manufacturers of 


IGNITION PARTS AND FUEL PUMPS AND PARTS 


Kem is one of the honored names in the field of 











i pl parts and equipment. Over 
thirty years of i si gi 
enables Kem to lead in precisi ct 





ing experience 
4 A 








prefitted ignition parts and fuel pumps ond parts 
famous for extra stamina, unexcelled quolity 
We invite you to visit the Kem Manufacturing plant 
where you will find highly skilled workers under 
the supervision of trained technicians turning out 
the Kem products that have gained world-wide 
recognition. 
Kem Descriptive Li e is available upon 
request. Just ask for it on your letterhead. 





Fuel Pumps with the famous Lifetime 
Binalon Diaphragm. Fix-a-Pump Poks, 
Fuel Fitters and Testers and Tools. 


KEM MANUFACTURING COMPANY, INC. 
FAIR LAWN, NEW JERSEY 


REPLACE * REPAIR * REBUILD WITH KEM 


FETIME BUNALON DIAPHRAGM 











HAVE YOU CHECKED THE ADVANTAGES 
OF THESE OUTSTANDING CRANKSHAFT 





GRINDER FEATURES? 


No 15 ONLY STORM-VULCAN 
: CRANKSHAFT GRINDER 
gives you ALL of these advantages 
which mean fast production, high quality 
work, ease of operation and economy. 
Send for full information today. 


<> 


KOTAFIN GRINDER 
ATTACHMENT 


The original crankshaft 
finishing machine. Gives 
reground surfaces 
smoother, wear- 
resisting finish. 





. Double Action Table 


Traverse 


. Dual Cross-Slide Heads 
. Rapid Wheel Retraction 


Heavy Box-Type 
Ribbed Base 


. Work Table Locked to Sub- 


Table with Temken Bearing 


. Heavy-Duty Super 


Precision Spindle 


. Hardened Ground Steel 


Strips on Headstock and 
Tailstock Base 


. Spring-Balanced Tailstock 


Spindle 


. Controls Located for 


Operator Convenience 


. Dynamic Center Balance 


for Smooth Grinding 








Write or 
wire today 


tion on all these 





features. 





STORM WY VULCAN 


2504 COMMERCE 





st DALLAS 


TEXAS 


FOR NEW CATALOG 
with complete informa- 





The auditorium at the new Beard 

& Stone building seats about 300. 

It will be available without charge 

to customers for sales meetings and 
for conferences. 


Jobber News 
(Continued from page 83) 


drawn for this, the dominant link 
in the Beard and Stone chain of 
three stores and three division 
points in Texas 

This plant sits on an eight-acre 
tract five minutes from the heart 
of Dallas and is surrounded by 
drives and paved parking area 
totaling 41,000 square feet. The 
gross floor space is 102,600 square 
feet with a net of 96,500, and of 
this the main parts room occupies 
37,500 square feet 

The entire service and shop 
area contains 22,429 square feet 
with 11,895 square feet in the 
service floor alone; and below is 
a basement storage area of 16,100 
square feet. 

The building contains an audi- 
torium with a seating capacity of 
300 and an employees’ lunch room 
that seats 80. The office area, with 
6,775 square feet, the show room 
and parts counter, with 2,352 
square feet, the auditorium, lunch 
room and all shops are air-condi- 
tioned. 

The air-conditioned auditorium 
was designed and included with 
the idea of making it available to 
customers for sales meetings and 
other gatherings, with Beard and 
Stone supplying lighting and elec- 
tric service. 

Beard and Stone had a small 
beginning in Waco, Texas, on Feb 
1, 1919, when Beard and C. A 
Stone formed their partnership. 
Beard at that time was a service 
manager, working on Willys- 
Overlands, Pope-Hartfords, Hay- 
nes and other early cars and 
Stone, now deceased, was shop 
‘oreman. 

Today the six Beard and Stone 
points have an average of 290 men 
and women on the payroll, includ- 
ing 45 salesmen. With 101 em- 
ployees and 14 salesmen, the Dal- 
las store is largest. 

Manager May has been with 
the Beard and Stone organization 
in Dallas for 22 years and, during 
the depression, served as both 
credit manager and sales man- 
ager. Among his distinctions is 
that of being the first football 
player ever to report to Southern 
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PETROLEUM HOSE 


COUPLING SERVICE 


We Have a Hose Coupling Mc- 
chine for Recoupling Broken Hose 
“While You Wait” 


In Stock: 


IN CUT LENGTHS AND REEL STOCK 
FOR SPECIFIC LENGTH ORDERS 


Couplings | m= 


SAVE Freight 


Have your transport leave hose here on 
way to terminal and pick-up on way out. 
RECOUPLED — SAME TRIP! 

We also Stock: 
Welding Hose 
Garden Hose 
Heater Hose 











This cardboard mailing piece is be- 
ing sent to petroleum jobbers by 
Sellers & Greer, Wilmington, N. C., 
with expectations, said Partner G. 
D. Greer that as soon as word gets 
out that this service is being offer- 
ed, volume will be even better than 
the progress already being shown. 
“We're doing pretty well with this 
service,” Greer commented, 





Methodist University, in 1915, and 
he won his fetter on the first 
SMU team. More recently he has 
been distinguished as president of 
the Dallas, and Texas, automo- 
tive wholesalers associations, as a 
director of the Southwest Auto- 
motive Show and as _ regional 
chairman for AEA. 

The Dallas store, established in 
April of 1928, was the third for 
Beard and Stone. The Houston 
store, established in 1922, is now 
under the management of A. A 
Swank, a company vice-president 
and the original Waco store is 
managed by Joe F. Loy. 

Divisions at Beaumont, Lub- 
bock and Fort Worth were estab- 
lished in that order in 1945, 1946 
and 1947 and their respective 
managers are J. F. Stone, H. R 
Lyman and Jess Steward. 


“General conditions in our ter 
ritory are fair, collections are 
poor,’ reported Meneger Alex 
Davis, Davis Auto Parts Co., Inc., 
Greenville, S. C., when queried 
last month. 


Mo.: 


Five Southern Agents 


Join AAR Roster 


-F™ Southern manufacturers’ 
representatives have been 
elected to membership in the 
Automotive Affiliated Represen- 
tatives, Ed. L. Lee, executive sec- 
retary, announced last month. 
Wyvel T. Williams Co. joined 
the Southwest regional group at 
Dallas, Texas Four members 
were added to the Heart of Amer- 
ica regional group at Kansas City, 


Mike Coskey & Associatcs 


W. R. “Bill” James, George A 
Tabuas and J. F. Tapp Co 

Altogether, 23 members have 
been added this year, making a 
total membership of 294 in the 
association 


Tri-State Party Set for June 


The Tri-State jobber-Booste 
party will be held June 14 at 
Louisville, Ky., it has been an 
nounced by Len J. Crowe of B-26 
H. R. “Boots” Harley of B-28 and 


Phil S. Crutcher, Jr., of B-34 








Only SETOMATIC washes cars (elormatically/ 


NEW PROFITS — In only five minutes 
the new JETOMATIC auto washer auto- 
matically washes a car, cab or panel 
truck. At $1.50 each, that’s $144 per 
day! The first machine of its kind, 
JETOMATIC also saves you money on 


soap, water, air, electricity and man- 
power! 

ADDED SALES — Its spectacular per- 
formance attracts customers, in- 
creases oil, gas and service sales. 
as Jetomatic travels back-and-for- 
ward and automatically reverses on 
its track, it pressure-sprays (1) clear 
water to remove lose dirt, then (2) 
soap solution. After mitting, it (3) 
pressure-rinses. 

DISTRIBUTOR TERRITORIES OPEN. 
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GREATER EFFICIENCY — Its own 125 
pounds per square inch pressure re 
lieves your own air 
hydraulic lift, lubricating equipment 
and air pump use. JETOMATIC can 


even be operated from a barrel of 


compressor for 


water! 


GUARANTEED — Self-contained, it's 
easy to install, simple to operate 

takes little room. Fully guaranteed. 
Write or wire for full profit story today. 


ig , 
ETO! 
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Copper Tubing Is Scarcest, 
Distributor Reports Show 


OPPER tubing was one of the 
biggest “scarcity” headaches 

for jobbers last month, judging 
from questionnaires sent by 
SOUTHERN AUTOMOTIVE JOURNAL 
to about 300 wholesalers and from 
comments of other wholesalers at 
the Southeast Automotive Show. 
Again and again, tubing was 





mentioned as the item in shortest 
supply. 

Other items frequently men- 
tioned included mufflers, _ tail- 
pipes, front-end parts, gaskets and 
iires. 

A number of jobbers were low 
on spark plugs, but this situation 
was blamed to a large degree on 





NO OIL— 


Westinghouse 


oY" 








With most machines, no of] means a 
repair job. When someone forgets to 
lubricate, the oil-starved unit runs itself 
right into the repair shop. 


With the Westinghouse “Y" Com- 
pressor, it’s a different and happier 
story. The “Y” gives you warning when 
the oil level is too low; it refuses to 
pump air. If the level drops during 
operation, the “Y” unloads. This S.O.S. 
lets you supply oil before scoring, seiz- 
ing or other damage occurs. 


This exclusive “No Oil—No Air” 
protection has saved countless repair 
bills for users . . . and it’s only one of a 
parade of modern features you get in 
the Westinghouse “Y”’. Thermal over- 
load protection—Starting Unloader ... 
automatic pressure control . . . auto- 
motive-type pressure lubrication . . . 
multiple V-belt drive. Every one helps 


Westinghouse Air Brake Co. 


Industrial Products Division—WILMERDING, PA. 
Factory Branch: EMERY VILLE, CALIFORNIA 


DISTRIBUTORS THROUGHOUT THE UNITED STATES . . . CONSULT YOUR CLASSIFIED DIRECTORY 
DISTRIBUTOR IN CANADA: CANADIAN WESTINGHOUSE CO.. LTD., HAMILTON, ONTARIO 
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Westinghouse oe ; 


gives you ALL THREE 


Low Oil Level Protection—No Oil— 
No Air, bans wear and repair. 
Thermal Overload Protection — 
Standard, at no extra cost, on the “Y". 
Starting Unioader— Compressor re- 
mains unloaded till speed and oil iow 
are normal. 


i 
Only the 


to give you a more dependable, eco- 
nomical air supply. And that’s a big 
consideration today—that no one can 
afford to overlook! 


Westinghouse “Y” capacities range 
from 6.2 to 68 cfm displacements. . . 
motor HP from 1% to 15. Gas engine 
drive also available. Horizontal or 
vertical tanks. 


ASK FOR 
BULLETIN 
IDC 9302-3. 
FOR FULL 
DETAILS 





A Reader Survey 





a marked expansion of retail in- 
ventories. Some plug manufac- 
turers predicted that by mid-sum- 
mer the situation would be eased. 

Most jobbers said they were 
really short on only two or three 
items and many reported no 
shortages at all. 

To the query, “What items are 
in shortest supply with you 
now?”, F. L. Chamberlain, man- 
ager of the Automotive Depart- 
ment of C. D. Franke & Co., Char- 
leston, S. C., commented, “Eusi- 
ness.” 

“There has been a slump for the 
past few weeks,” he added. “We 
have plenty of inventory. Tires 
are.in shortest supply now. Equip- 
ment and tools are getting in short 
supply. We expect business to im- 
prove as inventories decrease.” 

“No improvement in the last 
60 days,” was the comment, how- 
ever, of Laurel Automotive, Lau- 
rel, Md., on shortages. 

Although the impact of future 
defense requirements on the sup- 
ply of materials is uncertain, 
manufacturers generally seemed 
to feel that under the proposed 
set-up of the Controlled Materials 
Plan and defense-order ratings 
there would be no critical short- 
ages of essential items. 

The proposed increase in the 
federal excise tax on parts and 
accessories, voted tentatively by 
the House Ways and Means Com- 
mittee last month, could be anoth- 
er complicating factor in the 
price-structure picture. The pro- 
posed measure would increase the 
tax from five per cent to eight per 
cent. 

Some typical comments were: 

C. P. Aicklen, Jr., vice-presi- 
dent, Aicklen Supply Co., Inc., 
New Orleans, La—‘From the 
outlook of the world situation, it 
appears that copper, brass, spark 
plugs, mufflers, tailpipes, gaskets 
and battery cables will be on the 
short list for some time. How- 
ever, the trend of business has 
continued to be on the upswing 
Although inventories are increas- 
ing, I think the idea of stockpil- 
ing is far from the average busi- 
nessman’s mind.” 

C. D. Lawson, manager. Ches- 
ter Auto Parts, Chester, S. C.— 
“We order ahead of time and have 
no trouble getting merchandise.” 

Joel M. Griffin, Jr., buyer, Grif- 
fin Auto Supply, Henderson, Tex- 
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This night view of the new build- 
ing of P-M Auto Parts Co., Dallas, 
Texas, was recently reproduced on 
post cards and sent to the trade to 
tell them of the opening. The 56- 
by-60-foot building is at 4624 East 
Grand Ave., just three doors from 
the site at which the firm opened 
in 1946. 


as—‘Due to slower sales, a gen- 
eral easing of shortages has been 
noted, but the summer and fall 
will bring greater shortages than 
last year due to the defense pro- 
gram’s getting into full swing.” 

Ned Holland, manager, Holland 
Auto Supply, Inc., Greenville, S 
C.—“Only a few items are in 
short supply; seems to be catch- 
ing up fast. Additional cut-backs 
for military use may create short- 
ages but from where we sit it 
looks like the former shortage has 
been about eliminated.” 

E. R. Hardy, President, Auto 
Electric of Georgia, Inc., Atlanta 
—‘‘We are practically living on a 
hand-to-mouth basis with all the 
lines which we handle. Our back- 
orders from dealers are very 
heavy and while our deliveries 
from the factory are in excess of 
their deliveries in the same 
months of 1950, yet our require- 
ments are far from filled.” 





Houston “Boosterettes” 
Furnish Sun Room 


oS “Boosterettes,” an auxili- 
A ary of Automotive Booster ‘ ae a 
r ois ‘ : @ Maximum lifting strength at minimum 
Club of South Texas No. 30, Inc., weight—that’s Bosco, the new ausco Service 
at Houston, recently completed its ———& Jack. There’s MANEUVERABILITY “PLUS” in its 
third welfare project—the furn- = lively ball-bearing swivel wheels and easy-to- 
ishing of the sun room at a new handle oo — aes toe 
home for the aged at Houston. STRENGTH in its ge nay f= _ “There 4 
M » for the sant the third a able malleable iron lifting arm. ere’s 
see Oy red Se PEOecy, ae eart EXTRA SAFETY in its overall safety margin and 
in the club’s two-year history, was ysco overload valve. There’s SMOOTH POWER in its 
raised by a ham supper and Bingo $ positive pump action and removable power 
party. A number of jobbers and ) been bem im ry eb gee oF gg 
nore violet sebiilie ormance from a s. lightweig s 
ste Yr a se ee -— ts of or : just a compact 24%" long! That means Bosco 
— atten ed t od party. pyrdit PUL gee SPOT, helps you do your lifting jobs faster, simpler 
Mrs. sohn McKinney is presi- yarn MEN 2-4 eerie and with less effort! See this lightweight 
dent of the Boosterettes. Car! 5 nestle LP ay AUS Ze wits MES strong man at your ausco Jobber’s soon. 
Gracely is president of B-30 ae gor 


Hall’s Appoints Texan 


3 Toh 
L. D. Tuttle Co., Dallas, Texas, Ae : 
has been appointed to handle Es 7 
Spontane steam cleaners and com- 
pounds in Texas, Oklahoma, Ark- ye 


ansas, Louisiana, Tennessee, 

Georgia, Florida, Alabama and 

Mississippi, it has been announced MAKERS OF Hydraulic and Mechanical Jacks, 
including HYDRAULIC: Service and Axle Jocks. 


by George Hall of Hall’s, Inc., At- MECHANICAL: Friction and Ratchet Bumper Jacks; 
lanta, Ga. Sof-Lift Jocks, Steel Horses and Scissors Jacks. 
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John Reynolds of Houston 
Heads °52 Southwest Show 


OHN Reynolds of Houston was 
J elected president of the South- 
west Automotive Show and the 
tenth show in that city next year, 
March 20 to 23, inclusive, will re- 
turn to the 9 a.m. to 6 p.m. sched- 
ule of hours previously observed, 
it was decided by the board of di- 
rectors at Houston May 21 


For the first time at least in re- 
cent show history there was a per- 
fect attendance by directors who, 
in addition to taking action on 
show hours and other matters of 
policy, elected officers as follows: 

John Patrick of The Mountjoy 
Co., first vice-president. and John 
McKinney of the Van Norman 








Vehicles that lead a clean life LIVE LONGER 


Dirt and grime do more than mar the appearance of 
cars, trucks and tractors. They eat away paint and 
other protective surfaces exposing metal to rust and 








by offerin 


Write for FREE CATALOG! 
of water 


Get the inside information on 
Champion's complete line of 
Car Washers, AirComp . cl 
Air Hose Reels, Accessories. 











CHA 


AIR COMPRESSORS 


corrosion. Dirt and grime also wear out bearings and 
other vital parts. You can prolong the life of needed 
vehicles, make big profits and win customer goodwill 


this vital service. The 300 pound stream 
elivered by Champion Car Washers vanish 
dirt and grime in a jiffy. What's more, the fast 
ing combination of soap, water and pressure is 
harmless to finishes, coatings and —> See your 
Champion Jobber TopAy for complete details. 


Champion Pneumatic Machinery Co. 
834 N. PLEASANT ST., PRINCETON, ILC. 


M PION car WASHERS 





Co., second vice-president, both of 
Houston; A. L. Barnett, Storm- 
Vulcan Co., Dallas, treasurer 

Soon after his election, Rey- 
nolds, who is sales manager for 
the Straus-Frank Co. in Houston, 
selected a show committee com- 
posed of Houston men and headed 
as chairman by Andy Young of 
Bear Manufacturing Co. Other 
members of the committee are 
Wilson P. Best of Sunnen Prod- 
ucts Co., Xylander Carson of 
Fram Corp., representing manu- 
facturers. Jobber committeemen 
are Joseph F. Meyer, III, of 
Joseph F. Meyer Co., Ed Neumey- 
er of Neumeyer Motor Parts Co. 
and Harold Bigras of Fleet Serv- 
ice Co. 

Manager D. A. Johnson said the 
meeting was the first to his 
knowledge attended by all 15 di- 
rectors who, in addition to those 
named as officers, are: 

Jobbers C. H. Westbrook of 
Westbrook-Reynolds Co., of Tex- 
arkana, Ark.; Harold Delhommer 
of Harold’s, Inc., Lafayette, La 
Hubert Braden, American Gear 
and Parts Co., Dallas; Jack Wil- 
son, Gulf Distributing Co., Hous- 
ton, and Leon Hodges, Grand 
Auto Parts, Paris, Texas. 

Other directors representing 
manufacturers are Franklin K 
Meyer of Hastings Manufacturing 
Co. and Carl B. Gracely of De- 
Vilbiss Co., both of Houston; 
Eric Hyden, the Fritz Keller Co., 
Fort Worth; B. A. Kline of Kline- 
Porter Co., the only director re- 
elected, of Oklahoma City; Tom- 
my Everett, Better Monkey Grip 
Co., Dallas, and W. H. Vick, im- 
mediate past president, of the 
automotive division, Okl»homa 
City Hardware Co., Oklahoma 
City, Okla 





George Gissing has been appointed 
factory representative in the South- 
east for the Lisle Corp. He will 
headquarter at 1214 Church St., 
Decatur, Ga., near Atlanta. 
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Pfe. Harry Turner, son of D. C. 
Turner, who owns Auto Parts Co., 
Forest City, N. C., is now stationed 
at George Air Force Base, in Cali- 
fornia. For several years Turner 


had worked with his father. 





20th AAR Group Formed 
For St. Louis Area 


es 20th group of the Automo- 
motive Affiliated Represen- 
tatives been formed at St. 
louis, Mo., to cover a radius of 
150 miles around the city, Execu- 
tive Secretary Ed. L. Lee announ- 
ced late last month. 

Five charter members attended 
the inaugural meeting: Herman 
H. Buergler, Fred W. Heppe, Wal- 
ter G. Punt, J. D. “Pete” Rezner, 
and Link & Chambers Sales Co., 
represented by Edgar J. Sanders, 
alternate, in place of Huston C. 
Link. Heppe was elected regional 
director. 

The executive office reported 
also that another group should be 
established soon at Charlotte, N. 
C., to cover Virginia, North and 
South Carolina. 


has 


Moon Opens Own Business 


W. H. Moon, formerly a part- 
ner in Attalla Auto Parts, has 
opened Moon Auto Supply Co. at 
Attalla, Ala., as the sole owner. 


William J. “Bill” Kearns of 
Ingersoll-Rand Co. at Dallas, 
Texas, has been in the Massachu 
setts Memorial Hospital, Boston, 
recovering from an operation. 

* * * 


Sellers & Greer, Wilmington, 
N. C., has taken on Knicks Mend- 
Rite, according to Gardner D. 
Greer, partner. 

* * 


R. H. “Bob” Robertson will 
cover Georgia and Florida for 
Emmett L. Moore & Son, Atlan- 
ta, it was announced last month. 


Hudspeth Goes to Dallas 


John H. Hudspeth has been 
named district manager at Dallas, 
Texas, for The Electric Auto-Lite 
Co. He will cover parts of Texas, 
Louisiana and Arkansas. 


“Business is slow. The wheat 
doesn’t look so good in western 
and southwestern Kansas,” re 
ported Manager Ray E. Houk, 
Central Supply Co., Inc., Salina, 
Kan., when asked about condi- 
tions in his territory last month. 


Toledo Appoints Tucker 


L. G. Tucker has been appoint- 
ed district sales representative for 
Toledo Steel Products Co. in part 
of Kansas and several other 
states. He will headquarter at 
Omaha. 


“We have added Maremont 
mufflers and Fram filters to our 
lines,” Purchasing Agent P. W. 
Shaw, Womwell Automotive 
Parts Co., Lexington, Ky., report- 
ed last month. 
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AERA Convention Hears new second vice-president of the proximately 1,000 registered. A 

Of New Shop Catalog association. number of talks at the meeting 

Shop operations are identified centered on various shop pro- 

A NEW machine-shop catalog by code so the catalog can be used cedures and there was much dis- 

was presented to members of with the individual member’s cussion from the floor by mem- 

the Automotive Engine Rebuild- price sheet. Orders for approxi- bers on ways of handling these 
ers Association at the annual con- mately 50,000 copies were taken procedures. 

vention in Chicago last month by at the convention. W. M. Hudgins of Koochook 

Robert E. Phelps of Phelps-Rob- Attendance at the 29th conven-_ Co., Inc., St. Louis, Mo., was elect- 

erts Corp., Washington, D. C., tion reached a new high, with ap- ed president, succeeding H. B. 





7 & ASSOCIATES 


tive 


ers Represent 
Avenue 
Atlante, G° ar. 1412 
Phone 











Offering you the following nationally advertised lines in the Southeast: 


CALNEVAR CO. of Los Angeles KITSON, INC. of Detroit 
Famous for full-wheel covers, steering Makers of the popular “Flying Ring”, 
wheel spinners, “Chromesides”, and dash hood ornament. Custom made for Ford 
trays. and Chevrolet 

GOERLICH’S of Toledo : : ss 
Quality mufflers and pipes. Complete PERFECTION AUTOMOTIVE PROD. 
coverage plus the famous “Dynatone” CORP. of Detroit 
muffler with the deep mellow tone A complete line of quality automotive 


nena ' accessories and speedometer cables 

GREENFIELD CO. of Chicago 
Manufacturers of the custom built SIGNA-CRKAFT of “5th Avenue” 
“Shademaster”, sunvisor of distinction Cam f “Auto eer 
and other practical accessories a 

hering initials 

KROMWEEL MANUFACTURING CO. of 

Walton. N. Y. WILLIAMS & BENNETT of Compton, 
Manufacturers of “Kromvents”, rain and California 
air ventilating shades for most cars and “Beautiflow” fenderskirts and custom 
trucks. built gravel shields. 


See our exhibits at the 15th AUTOMOTIVE ACCESSORIES EXPOSITION June 25-28, 1951 — Navy 
Pier, Chicago, Ill. We anticipate seeing you there. 


Cordially yours, 
WARREN KATZ & ASSOCIATES 


P. S. A deal with us—always a good deal. 
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W. M. Hudgins of the Koochook 

Co., Ine., St. Louis, Mo., above, is 

AERA’s new president. A view of 

the hundreds of convention attend- 

ees present in Chicago appears on 
the opposite page. 


Truslow of Richmond Auto Parts, 
Inc., Richmond, Va. 

Other officers include: Morrill 
Palmer, Trackman Auto Supply 
Co., Joliet, Ill., first vice-presi- 
dent; Robert E. Phelps, second 
vice-president, and C. W. Yount, 
Eagle Machine Co., Indianapolis, 
Ind., treasurer. 

The following new directors 
were elected: Franklin C. Brad- 
ley, Jr., Connecticut Bearings Co., 
Inc., New Haven, Conn.; H. E. 
Campbell, Howard Campbell Co., 
San Antonio, Texas; Edward Mc- 
Govern, Mack Boring and Parts 
Co., Newark, N. J., and W. H. 
Slack, Jr., Slack Auto Parts Co., 


Gainesville, Ga. 





S. Lee Braxton of Braxton Auto 
Parts, Whiteville, N. C., has been 
elected mayor of that city by the 
City Council. A member of the 
council since the _ city-manager 
form of government was instituted 
four years ago, Braxton led the 
field in the election of council 
members last month in this eastern 
North Carolina city. 


MEWA Convention 
Set Dec. 5-7 


E Motor and Equipment 
Wholesalers Association will 
hold its 1951 convention at the 
Stevens Hotel, Chicago, Dec. 5-7, 
General Manager B. W. “Whit” 
Ruark announced last month. 
“The board also decided not to 
conduct conference booths, as has 
been its practice in recent years, 
due to changed conditions as a re- 
sult of our defense program and 
to divided opinion respecting con- 
ference booths at this time,” the 
announcement stated. 


Auto-Lite Awards Trips 
To Five Southerners 


IvE Southerners were among 

the jobber salesmen awarded 
a week’s vacation for two at re- 
sorts of their own choosing. They 
were grand-prize winners in the 
spark-plug sales contest of The 
Electric Auto-Lite Co. 

They include: Paul M. Tabor, 
Peerless Auto Supply, Charles- 
ton, W. Va.; Carl W. Trefz, Elec- 
tric and Magneto Service, Kansas 
City, Mo.; W. A. Tuten, Waycross 
Battery and Electric Co., Way- 
cross, Ga.; E. D. Werneth, Mobile 
Electric Garage, Inc., Mobile, 
Ala., and Bill Coker, 555, Inc., 
Lubbock, Texas. 


Bishman Names Four 
Southern Agents 


oUR representatives for the 

Southern territory have been 
appointed by Bishman Manufac- 
turing Co., Osseo, Minn. 

The agents and their territories 
are: Ben Sears of Dallas, Texas, 
for the Southwestern states; Har- 
ry Trevathan of Orlando, Fla., for 
Florida, Georgia and Alabama; 
Newell B. Phillips of Greensboro, 
N. C., for Virginia and North and 
South Carolina, and Dan Ayd of 
St. Louis, Mo., for eastern Mis- 
souri and southern Illinois. 


Gibson Parts Enlarges 


Gibson Auto Parts, Harrods- 
burg, Ky., has expanded its build- 
ing 30 by 90 feet, making the en- 
tire store 30 by 130 feet, Partner 
J. P. Hatchett reported last 
month. The Hatchett brothers and 
Lee Roy Prewitt recently pur- 
chased the interest of their part- 
ner, Mitch Gibson, in both Gib- 
son Auto Parts and Liberty Auto 
Parts. 
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“I went fishing a couple of 
weekends ago with five other 
fishermen, leaving Saturday night 
and coming back Sunday night. 
What little sleep I got was in the 
back seat of a Studebaker,” re- 
ported Ned Holland, manager of 
Holland Auto Supply, Inc., 
Greenville, S. C. “Now I know 
that I’m no fisherman as I got 
very little sleep and caught no 
fish. The others seemed to rest 
well in cars and boats and they 
caught the fish. Guess I just 
haven’t got the hang of how to 
fish!” 

* * * 

“Business seems to be slow 
with everyone,” V. A. Treadway. 
owner of Treadway’s Auto Sup- 
ply, Muskogee, Okla., reported 
last month when asked about 
conditions in his area. “We are 


expecting Camp Gruber to open 
in about 90 days.” 


‘ . ae 

“We have recently added Sher- 
man-Klove tools, Pedrick rings, 
Federal-Mogul bearings, Bower 
bearings, Regal products and 
Kem fuel pumps to our lines,” 
Co-owner Morrie Giller of P-M 
Auto Parts Co., Dallas, Texas, re- 
ported last month. 

* * * 

“We have remodeled the inside 
front of the store and built an 
addition to the rear,” D. C. 
Turner, owner of Auto Parts Co., 
Forest City, N. C., reported last 
month. 

a * on 

Sherlon Hillard is now travel- 
ing the territory for Auto Parts 
& Bearing Co., Hot Spring, Ark., 
and Tommy Burke has been add- 
ed to the machine-shop crew. 

ot * * 

Auto Parts & Bearing Co,, Hot 
Springs, Ark., has been getting a 
face-lifting under its remodeling 
program, Salesman W. T. Hunt 
reported. 

oa K aa 

“We have recently added the 
Maremont muffler line and the 
Black & Decker Home Utility 
line,” President George V. Gil- 
bert of Piedmont Auto Exchange, 
Inc., Charlotte, N. C., reported. 

ok *” a 


“We recently added a crank- 
shaft grinder and _ brake-drum 
grinder to our shop equipment,” 
Alex Davis, manager of Davis 
Auto Parts Co., Inc., Greenville, 
S. C., reported. 

a » ~ 

D. C. Turner, owner of Auto 

Parts Co., Forest City, N. C., has 


a new business in Rutherford 
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The “19XX,” an experimental V-8 engine with a 12-to-one compression 


is shown 


With 


ratio, 
Laboratories. 


during break-in tests at General 
an improved Hydra-Matic transmission and 96- 


Motors Research 


octane gasoline, fuel economy is said to be improved 29 to 50 per 


cent over a stock Cadillac engine with 


7.5-to-one compression and 


using 90-octane gasoline, the rating of commercial high-test. 


GM High-Compression Motor 


Tallies 29 


AS A FUTURE contribution to 
more efficient and economi- 
cal motor-car use, General Motors 
Research Laboratories last month 
introduced publicly the “19XX” 
high-compression engine. 

The V-8 engine with 12-to-one 
compression ratio was part of a 
fuel-engine survey presented at 
the mid-year meeting of the 
American Petroleum Institute’s 
Division of Refining by Charles 
L. McCuen, vice-president and 
general manager of GM Research 
Laboratories Division. 

The engine, mounted on a 1951 
standard Cadillac sedan chassis, 
registered 29 miles per gallon at 
30 miles per hour and about 20 
miles per gallon at 70 miles per 
hour during road tests at GM’s 
Phoenix, Ariz., laboratory. At a 
40-miles-per-hour cruising speed 
it used 27.6 miles per gallon, Mc- 
Cuen said. 

In similar tests a stock 1951 
Cadillac V-8 with 7.5-to-one com- 
pression ratio covered 19.8 miles 
per gallon at 40 miles per hour. 
This stock engine is rated as one 
of the most efficient in the auto- 
motive industry today, McCuen 
commented. 

Difference in economy perform- 
ance of the two engines was attri- 
buted to these factors: 
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Miles a Gallon 


1. Combination of an increased 
compression ratio and an improv- 
ed Hydra-Matic transmission cou- 
pled with the “19XX” engine. 
McCuen said the new unit was 
developed by GM’s Detroit Trans- 
mission Division. 

2. Fuel of higher octane rating 
than is available today commer- 
cially. It was used in the “19XX” 
engine, while the 1951 stock en- 
gine burned gasoline of today’s 
octane level for which it was de- 
signed. 

Purpose of the “19XX”, and 
other Research Laboratories test 
engines, was to explore possibili- 
ties of utilizing to utmost effi- 
ciency types of fuels that petro- 
leum refiners consider feasible in 
the future. 

Impact of these economy gains 
would affect not only the passen- 
ger car, largest consumer of the 
nation’s petroleum reserves, but 
also farm tractors, military ve- 
hicles, boats and highway trucks, 
McCuen declared. 

“Large gains in economy were 
confirmed by further tests on the 
1951 and ‘19XX’ cars made under 
city - traffic and open - highway 
driving conditions,” he - said. 
“From all our experience, it 
would be conservative to say that 
a saving of 30 per cent over pre- 


sent fuel consumption is possible 
with a combination of 12-to-one 
engines and new types of automa- 
tic transmissions.” 

McCuen expressed hope that 
the “19XX” engine tests would 
help both the petroleum and auto- 
motive industries in planning 
their futures. 

“If we can reach the present ob- 
jective of 12-to-one engines in 
production cars, which will give 
us an additional 30 per cent in- 
crease in efficiency, large savings 
will result to our economy, to the 
petroleum industry and to the 
automobile industry,” he said. 

Cooperation between the two 
industries in raising fuel-octane 
levels and capitalizing on them by 
better engine design would save 
United States motorists $2,500,- 
000,000 a year in fuel bills and 
spare the economy 10,500,000,000 
gallons of gasoline annually, Mc- 
Cuen estimated. 

He said this equalled annual 
fuel consumption of approximate- 
ly 15,000,000 vehicles, or a total 
vehicle registration of 17 west- 
ern states. 


Willys Civilian Parts 
Reach All-Time High 
RECORD replacement - parts 


A business with civilian cus- 
tomers was reported last month 
by Willys-Overland Motors, Inc., 
for the three months ended March 
31. 

Parts shipments to dealers rose 
53 per cent over the December 
quarter and 57 per cent over the 
March quarter of 1950, it was 
stated by Robert Montgomery, 
general parts and service man- 
ager. 

Sales of civilian car parts were 
at a rate of better than $13,000,000 
annually during the March, 1951, 
quarter, he said. This does not 
include the substantial volume of 
spare-parts shipments to the gov- 
ernment for upkeep of World War 
II Jeeps or in connection with 
new-model military Jeeps cur- 
rently being built, the announce- 
ment stated. 


Memphis Dealers Elect Klyce 


Arnold Klyce has been elected 
president of the Memphis, Tenn., 
Automobile Dealers’ Association. 
Jeff F. Hicks, Jr., is vice-presi- 
dent and Lee McCormack is sec- 
retary-treasurer. Directors in- 
clude J. K. Dobbs, Jr., and Tom 
Hutton for the coming year. 
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News Briefs 
(Continued from page 79) 


the portable scales a counterbal- 
ancing system is employed that 
is supposed to be accurate. But- 
ler said the portable scales are 
about one per cent from actual 
weight. 

Main objection to the portable 
scales, however, is that the trucks 
are stopped and weighed on the 
highway, thus causing a traffic 
hazard. 

Why have there been so many 
violators in the past few months? 

Kirkman said he thought it was 
a combination of both ignorance 
of the law and desire to carry an 
overload despite the law. 

He said he felt it wasn’t the 
trucking companies’ fault but 
mainly the fault of the individual 
drivers. Many of them, he said, 
would rather take the chance of 
getting caught to carry a few hun- 
dred extra pounds of pay load on 
their trucks. 


Permitted Produce Overloads 


Butler said some of the Florida 
truckers have been the biggest 
violators. Following the heavy 
freeze in Florida earlier this year, 
he said he went along with truck- 
ers in the affected area on a few 
hundred pounds overload to help 
the men get their produce to mar- 
ket. 

But, he relates, as soon as the 
word got around, some trucks 
were caught carrying as much 
as three or four ton overloads. 

The patrolmen who watch for 
the overloaded trucks can spot 
them by looking at the springs or 
by listening to the labor of the 
motor, Butler said. “I can tell 
within 1,000 pounds what a truck 
weighs just by looking at it,” But- 
ler added. 

Butler’s men also enforce the 
dimensional limit law which pro- 
hibits trucks over certain length, 
width and height from operating 
without a special permit. 

These special permits are easily 
obtained from the State Road De- 
partment and few of these provi- 
sions are violated, he said. 

Trucks in Florida are not al- 
lowed to exceed eight feet in 
width, 12% feet in height and 35 
feet in length without a special 
permit. The 35-foot length is for 
one unit. Two units can be as 
long as 50 feet under the present 
state law. 

While special permits are easy 


to obtain, they are not ziven if 
the obstruction can be broken 
down. Special permits are given 
for light poles, draglines, etc. 

If a truck is stopped for operat- 
ing without a special permit, he 
has to acquire one before he can 
proceed. If the vehicle is stop- 
ped for being overloaded, the 
driver must pay his fine and in 
addition strip off the excess 
weight before he is allowed to 
proceed. 

Most of the truckers cooperate 
with the patrol, Butler said. 


Sometimes the offenders pay the 
fine themselves. In some cases, 
where the trucking company is 
known, the patrolmen will let the 
truck proceed with the assurance 
that the home office will remit 
the fine. 

Butler said the drive 
overloading trucks will not be ; 
passing fancy. The addition of 
many new permanent stations 
serves as evidence of this. “In 
fact,” he added, “I have been 
promised additional men in my 
department.” 


against 











Sorensen’s Basic 48 accounts for 91% 4 
volume sales. It’s the ideal small budget—big 
business combination. 


Contact your jobber 
for further interesting details 


P. SORENSEN MANUFACTURING CO., INC., WOODSIDE, WN. Y. 


ee 4 








low WM inventory 


SORENSEN’S BASIC 48 PFOGRAM Offers you all the 
advantages of doing a boom business in igni- 
tion—yet spares you “high inventory headache”. 


of all 


¢ ignition parts 
¢ carburetor kits 


« cable and wire 
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Aw, why try to ‘The eNerage 
push lamp sales? )\ age of care 
There are too today is 

“g@ Many new nearly 


-and there are (4 million 
more than (0 years ago 


Anybody who thinks the lamp business is 
flickering out just ain't hep to statistics. 

Lamp replacements alone are a $40 million 
baby asking you to kiss her. Get your share. 

The average age of cars today is 45% 
higher than pre-war, so the market for lamp 
replacements is growing, not shrinking. 

Get your share of lamp sales. Make it 
part of your check-up service to make sure no 
customer leaves your place with a burned-out 
lamp. And tie up with Tung-Sol, who make a bulb 
to fit every need of every car, truck and bus-—- 
new or old 

Tung-Sol bulbs are 
used by most leading 
car manufacturers 


AUTO LAMPS 


TUNG-SOL LAMP WORKS INC., NEWARK 4, N. J. 


Sales Offices: Atlanta © Chicago © Dallas *« Denver ¢ Detroit *« Los Angeles * Newark © Philadelphia 








DeSoto-Plymouth dealers from the 
Nashville, Tenn., area who spent 
two days recently visiting plants in 
Detroit included the following men, 
many of whom brought their wives: 
Nolan Northeutt, Graham Hicks, 
Turman Stark, W. L. Cary, N. E. 
Coffey, Lon Varnell, F. E. Arnold, 
J. W. Johns, J. O. Kidd, Buford 
Wright, Walter Batey, W. H. Hadd- 
leston, E. B. Glidewell, C. A. Col- 
vin, Harry D. Harrison, J. E. Davis, 
R. L. Parnell, Harold Kerr, Larry 
Copeland, Jack Porter, Jack Far- 
rar, M. R. Ragan, Banks Highers, 
and C, C. Davis, Jr., DeSoto district 
manager at Nashville. 


Parts Rebuilders to Meet 
Nov. 9-11 at Chicago 


T‘He 1951 convention of the 
A Automotive Parts Rebuilders 
Association will be held Nov. 9-11 
at the Stevens Hotel in Chicago, 
President Al Woodruff announ- 
ced last month 

Clinic meetings for engine re- 
builders will be a new feature of 
the convention. In the past, 
clinics were held on small parts 
only, but because of their popu- 
larity it was decided to allot more 
time to meetings on individual 
units, Woodruff said in his an- 
nouncement 


Texas Plans To Start 
Inspections July | 


A BILL providing for compul- 
sory inspection of moto: 
vehicles has been passed by both 
houses of the Texas legislature 
and is to become effective July 1 
Inspection will be required once 
a year 

Fee for inspection of an auto- 
mobile will be $1, of which 25 
cents will go to the Department of 
Public Safety. In addition to pri- 
vately-operated inspection _ sta- 
tions, the act provides that the 
state may establish such stations 


154 SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1951] 




















“You ain't just kidding!” 


i3-Month Credit “Floor” 


On Cars It 


I hay National Automobile Deal- 
ers Association appealed to 
Congress May 28 in its fight for 
“more realistic and equitable 
credit terms” by urging the 
House Banking and Currency 
Committee to report favorably 
“credit control floor” amend- 
the Defense Production 


ona 
ment to 
Act 

The amendment, submitted by 
Alton M. Costley of East Point, 
Ga., spokesman for NADA, 
would require the Federal Re- 
serve Board to allow a minimum 
of 18 months for automobile pur- 
chase payments, instead of the 
present 15 months 

Costley charged that the pres- 
ent terms of Regulation W are 
preventing wage earners from 
buying dependable post-war auto- 
mobiles and that they discrimi- 
nate against the car buyer by 
forcing him to bear the brunt of 
credit controls 

“Regulation W fails to 
into full consideration that the 
automobile is an essential com- 
modity,” Costley said. “Many 
factors have brought about a 
situation in which the average 
American wage earner finds that 
he cannot carry on defense or 
other work without adequate and 
dependable transportation, which 
can only be provided by automo- 


take 


Iirged by NADA 


Americans have moved 
crowded cities to spacious 
industries have been 
decentralized. Seventy-four per 
cent of all urban transportation 
is by passenger cars and 74 per 
cent of all trips by automobile 
are for transportation to and from 
work or for essential shopping.” 

He also pointed out that Regu- 
lation W fails to take different 
price into consideration 
since it is obviously more diffi- 
cult to meet monthly payments 
on a $1,200 or $1,500 automobile 
than it is for a less-essential com- 
modity costing $200 or $300. Even 
so, present terms of the credit 
control regulation provide a 15 
months’ limitation on payments 
on both purchases 


bile 
from 
suburbs; 


ranges 


Muntz Continues Output 
Of 154-Horsepower Car 


M“” Car Co., Evanston, II1., 
, is now turning out each 
month 20 to 25 “Jets,” 145-horse- 
power, four-passenger club 
coupes designed for the small, 
high-powered car trade, Earl W 
Muntz reported last month. 

The car has one-piece body 
and frame end a hardtop that is 
removable for driving in good 
weather. It has a 116-inch wheel- 
base and low center of gravity 
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The plant has a capacity of 
4,000 to 5,000 cars a year, Muntz 
said. Price of the Jet is about 
$5,500 at the present time, the 
manufacturer reported 


Parts Manufacturers Ask 
Higher Metal Allotment 


T ‘ne Automotive Replacement 
Parts Industry Advisory 
Committee asked the National 
Production Authority last month 
that the industry be allowed to 
use steel, copper and aluminum 
on the basis of 112 per cent of 
item f automotive parts 
during 1950 
NPA informed the 
that under the proposed program 
the amount of these three metals 
which the industry will be per- 
mitted to use will be based on the 
quantity of those metals consum- 
ed by the industry during the 
first quarter of this year 


sales of 


commiutee 


Roswell Dealers Hold 
Truck Exhibition 
CITY-WIDE truck 


A and fashion parade 


staged last month by the Roswell, 
N. M., Automobile Dealers As- 
sociation 

Two blocks in the heart of the 
city were roped off for the dis- 
play, which began with a parade 
at 6 p.m. and lasted until 10 p.m 
More than 100 cars and trucks 
were shown 

Programs were distributed list- 
ing the names of the participating 
dealers and pointing out that 
dealerships in Roswell provided 
employment for about 300 people 
and represented an investment 
of more than $2,000,000 dollars, 
as well as giving other informa- 
tion on the place of dealerships in 
the community 

“The show was 
cess,” said John W. Hall, Jr., in 
a report carried in the regular 
bulletin of the New Mexico Auto- 
motive Dealers Association. “The 
crowd was good and receptive. 
We wound up the evening with 
a good old-fashioned street dance 
with all the trimmings.” 


exhibition 
was 


quite a suc- 


W. Va. Group Meets Aug. 26 


annual convention of the 
Automobile Dealers Association 
of West Virginia will be held 
Aug. 26-28 at the Greenbrier 
Hotel, White Sulphur Springs, 
W. Va., General Manager Carlton 
E. Welch announced late last 
month 


The 
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Government Caused Shortage 
Of Rubber. Richardson Says 


_ United States is heading 
into a rubber crisis which al- 
most entirely has been brought 
about by government actions, W. 
S. Richardson, vice-president of 
The B. F. Goodrich Co. and presi- 
dent of B. F. Goodrich Chemical 
Co., said last month at Cleve- 
land, Ohio. 

Speaking before the Society of 
Security Analysts, Richardson 
said: 

“Today we face a rubber supply 
crisis in tires and tubes. This 
summer there is going to be a 
very tight supply situation and 
the domestic economy, which de- 
pends so greatly on rubber tires 
and tubes to keep it moving, is go- 
ing to feel the pinch.” 

He explained that the govern- 
ment owns the nation’s synthetic 
plants, supplies the raw materials 
and schedules the production, is 
the only buyer and importer of 


month and schedules shipments 
of both to the user, sets the speci- 
fications for the use of rubber, 
and determines the price and 
method of payment for all the 
rubber it sells. 

“As things now stand,” he said, 
“the government bears the sole 
responsibility for the success or 
failure of our country’s rubber 
program. Government policies 
have forced the price up and have 
brought about scarcity through 
restrictions.” 

He said that the rubber indus- 
try has consumed an average of 
22 per cent less rubber in each 
of the first four months of this 
year than it used in August, the 
last month prior to government 
regulation. 

“The net result has been great 
reduction in inventories of manu- 
factured rubber articles including 
automobile tires and tubes and 


The Visiting Lady 
Really Sold "Em 


When Mrs. L. L. “Tex” 
Colbert, wife of the presi- 
dent of Chrysler Corp., took 
her Chrysler Imperial by A. 
B. Motors, Inc., San Angelo, 
Texas, recently, the mecha- 
nic’s work was routine serv- 
ice but her work certainly 
wasn’t. 

She volunteered to dem- 
onstrate the car, with the 
FirePower engine, for sev- 
eral of the dealer’s prospects. 
She took them to ride and 
gave them a chance to drive 
the car themselves. 

Lanis Bosworth, vice- 
president of A. B. Motors, 
said Mrs. Colbert was re- 
sponsible for half a dozen 
orders during her visit of 
just a few hours, Chrysler 
Tonic reported. 


ity of crude and American rubber 


will be a 
rubber 


there 
cr ide 


indicates that 
world surplus of 
in 1951. 


high prices to the American con- 
sumer.” At the same time, he 
pointed out, a study of availabil- 


crude rubber, determines the 
amount of synthetic and crude 
that may be consumed each 





PORTABLE 
PNEUMATIC 
AUTO-LIFT 


“NOW will you remember 





to install 
PILOT REPLACEMENT 
PARTS!’ 


IDEAL FOR 

; © Steam Cleaning Racks 

| © Body and Fender Depts. 

| @ Paint ond Broke Depts. 
@ Auxiliary Greasing 


NO “OTHER Cire 
DOES THE JOB 
ee 4 Ae ae a ee 
MATTER WHAT THE 
COST OR CLAIMS 


@ Shock Absorber Service Pilot offers you a 


| © Front End Rebushing 
| @ Tightening Work 
> © Undercoating Work 


quality line of hydraulic 
brake cylinders, 
parts, repair kits and 
Bay-Lift is an air-operated lift — with capacity universal joints. 
of 3000 Ibs. Can be moved as easily as a jack 
and used anywhere, indoors or out, by simply 
attaching an air hose. Equipped with automatic 
safety lock. 
DOUBLE SAFETY FACTOR 
Lifts either end of any avtomo- 
bile with safety. No ‘‘tricky'’ ot- 
tachments required. Front axle is 


welded to frame giving addi- 
tional strength. 


Write for complete 


catalog. 





No part of the Bay-Lift extends be- 
yond area occupied by car. Thus 
saving valuable floor space. 


. MOTIVE EQUIPMENT MANUFACTURERS, INC., 5253 W Roosevelt, dines. mu 
WRITE TODAY FOR FULL INFORMATION 


A HALPERIN INDUSTRY 
, ==) -, 
if 
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Use Sand for Lubrication? 
You May Be Doing It Soon! 


6 ie last thing today’s motorist 
would think of doing would 
be to put sand in the bearings of 
his car. 

Yet there is reason to believe 
that tomorrow’s automobile, and 
many other kinds of machinery, 
may be better lubricated because 
research men in the Du Pont Co.’s 
Grasselli Chemical Department 
discovered a sand-derived mate- 
rial called GS-199S silica to 
thicken oil in the process of mak- 
ing grease. 

They first disclosed publicly 
last month some of the results of 
these studies in an exhibit at the 
dedication of the $30,000,000 addi- 
tion to the firm’s experimental 
station. 


Comes in Many Forms 


Like carbon, which occurs both 
as coal and diamond, silica may 
take many different forms, the 
most common of which is ordi- 
nary sand. The new form of silica, 
developed in Du Pont labora- 
tories, is quite different, however, 
from the coarse and gritty grains 
of which bathing beaches are 
made. It comes in the form of 
balls less than a millionth of an 
inch in diameter—so tiny, in fact, 
that when magnified 25,000 times 
they still appear scarcely larger 
than pin points. 

Unlike somewhat similar mate- 
rials made both in this country 
and in Europe, the silica floats on 
water, due to special treatment 
of the minute particles. Without 
this treatment, the silica would 
not be satisfactory as a thickener 
for grease because, under certain 
conditions, it would separate out. 

Ordinary greases are made with 
soap as the thickening agent. At 
high temperatures, however, such 
soaps become thin, and this may 
result in increased wear on bear- 
ing surfaces, and the leaking of 
lubricant from gear and bearing 
housings. 

Greases thickened with GS- 
199S silica retain their consis- 
tency as the temperature rises. 
This was demonstrated to labora- 
tory visitors by the difference in 
behavior of ordinary grease and 
silica grease when a lump of each 
was heated on an electric grill. 
The conventional grease slumped 
down. The silica-containing grease 


stood up when heated. 
Researchers emphasized that 
silica greases are still in the ex- 
perimental stage, and while prom- 
ising, have yet to be thoroughly 
tested, both in the laboratory and 
under actual service conditions. 
Experiments conducted thus far 
show that silica grease resists wa- 


ter and mechanical breakdown as 
well as heat. 

In the laboratory, silica-thick- 
ened grease has been found to 
stand up well in tests that would 
be comparable to the punishment 
inflicted on the wheel bearings 
and their lubricant in a truck 
driven in a tight turn at 50 miles 
an hour for 10,000 miles. 

One of the current objectives 
of present silica research is the 
development of a single grease 
that may be satisfactory for a 
great many grease applications. 











IT’S SAFETY ALL THE WAY 
WITH SPEAKER MATCH PATCHES 








%& THEY'RE MOISTURE TIGHT! 
& THEY'RE QUICK TO LIGHT! 
% THEY VULCANIZE RIGHT! 
& THEY'RE PRICED RIGHT! 


Four-Way Sealed Serve-and- 
sell packaging assures Match 
Patch factory freshness up 
to moment of use Wax 
nated double cellophane 
packets keep each patch 
Water repel- 


1 
lami 


moisture tight 
lent and mas- 
ter cart further add to 


dependability 


package 


The 


vides 


WHEN YOU REPAIR THE 
SPEAKER CASING PATCHES 
lik s. Criss-cross rd nst 

Feather edged. N 

BBI R ; 


g against ¢ 


heat f ent 
SPEAKER RI 
} ' < 


canr 


Match 
Predetermined pressure, no 
correctly dishes patch pan on tube — 
feather-edged 


Patch 
$12.00 — Your Service bonus 


RIVETS se 


you're 
Patches 


you sell Speaker Match Patch 
SAFETY! Once 
stay put. They're pe 

actually become part of i 
FLIP EDGE Protective Back 
clean No 


repairman s 


When 


selling 


repairs, 
applied, Match 

rmanently bonded to the tube 
Strip fusing as 
quick ignition 
fast 


sures 


ing pulls off and picking, m 


chance of fingers 
touching rubber. Available in 
DIAMOND, gular and 
OVAL There are nm 


Match Patches. 


fumbling . . . no 
regular and 
ROUND, 


substitutes 


giant 
giant regular 
and giant 


insist on Speaker 


STREAMLINE YOUR SERVICE WITH A V-65 


VULCANIZER OUTFIT 


different, fast 
and replacement 


for all 


installations 


modern, vulcanizer 


Patch 


acting 

valve 
guesswork . . Toggle 
locks in place for 


action 


Rubber 
pressure 
top-quality 


cushion pr 
ample Match 
Your cost 


repair pressure 


correct counter Includes 


units for 65 repair jobs 


TUBE, REPAIR THE TIRE TOO 


are uilt 


J. W. SPEAKER CORP. 3059 N. Weil St., Milwaukee, Wis. USA 





Kansas City, Mo.; West Virginia: E 
Maryland Bert Reeves, 

3660 W. 16th St., Indianapolis, 
P. O. Box 8186, Dallas, Tex 








DISTRICT REPRESENTATIVES — Kanses and Missouri 


L. Dye 
1126 Cathedral St 
ind. ; Arkansas, Louisiana, Oklahoma and Texas 


Robert O. Dickey Co. 8101 Lee Bivd 
Main St., Norwalk, O.; Delaware and 
Md.; Kentucky Spindler’ s Soles Co., 
W. H. Wholey, 


Co., 57 E 
Baltimore 1, 
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Petroleum Men Study 
LP Gas for Cars 


Sig use of liquefied petroleum 
gas as a motor fuel highlight- 
ed the closing session of the 16th 
annual mid-year meeting of the 
American Petroleum Institute’s 
Division of Refining at Tulsa, 
Okla., last month. 

“An ever-increasing number of 
buses and trucks in this country 
are being operated on liquefied 
petroleum gases (commonly de- 
signated LPG) as engine fuel to 
replace gasoline,” it was reported 
in a paper by Eugene S. Corner, 
Standard Oil Development Co., 
and E. H. Berg, Esso Standard 
Oil Co. 

They said that, as an engine 
fuel, it has the very desirable 
characteristics of being high in 
octane number, thus permitting 
its use in engines of high-com- 
pression ratio. It is also a very 
clean-burning fuel, permitting op- 
eration with the absence of dis- 
agreeable exhaust odors. 

An economic study of LPG use 
in typical city bus, inter-city bus, 


This 45-foot FWD logging truck, powered by a 200-horsepower Cum- 
mins diesel engine, makes it possible for Crossett Lumber Co., Crossett, 
Ark., to haul more logs the year ‘round. The truck carries a payload 
of 60,000 pounds on wet wintertime private gravel roads, with an 
average fuel consumption of 105 ton-miles a gallon. Fuel consumption 


over blacktop roads is 


112.5 ton-miles a gallon with a payload of 


45,000 pounds, according to Cummins Engine Co. 


with this fuel, including amortiza- 
tion of investment costs, is less in 
many cases than the cost of op- 
erating with gasoline-powered ve- 


with LPG are also about the 
same as with diesel fuel, which is 
less expensive than gasoline and 


gives a better mileage per gallon 


of fuel consumed 


Robert S. Lee, Twin Coach Co., 


hicles, they said. Under certain 
conditions, the operating 


and long-haul truck operations 
shows that the cost of operating 


costs 





Custom Built 
Model to fit 
all Popular 





9 WET RINGS? 


--. use the very best 


Oldsmobile 1941-1948 
Buick 1941-1950 
Kaiser-Frazer 1946-1950 


Ne. 800 





BEARINGS. 


DISPLAY 
BOARD 


mete con he in the blue box } 


No. 819 Keiser-Frazer 1951 


AMERICAN BALL BEARING COMPANY 
SOUTHERN BRANCHES: 3015 Main Street, Dollas, Texas 


MANUFACTURING COMPANY 
o 843 Memorial Drive S. E., Atlanta 3, Georgia 


2326 INDIANA AVE * CHICAGO 16, 1LL 





chive 
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also cited the advantages of pro- 
pane, a common liquefied petro- 
leum gas, as an engine fuel. He 
reported that the use of propane 
as an engine fuel promises the 
commercial fleet operator lower 
fuel costs, maintenance savings, 
the widest possible safety in 
handling, plus public acceptance 

In terms of gasoline only, the 
widespread use of LP-gas as a 
motor fuel has the potentiality of 
increasing the life of our petro- 
leum reserves by more than 50 
per cent, it was stated in another 
paper. Recalling the gasoline ra- 
tioning of World War II, an acce- 
lerated program for LP-gas as 
motor fuel could play an impor- 
tant role in the mobilization pro- 
gram by augmenting the civilian 
motor-fuel supply. 

The problems of LPG distribu- 
tion were also reported in a paper 
presented by Howard E. Felt, 
Warren Petroleum Corp. “Storage 
is the key to successful distribu- 
tion of liquefied petroleum gas,” 
Felt said 

He discussed the various types 
of storage now being employed by 
the industry, as well as the types 
of transportation now in common 
use. He also described the vari- 


ous types of distribution utilized 
in getting LPG to the ultimate 
consumer. 

Willys E apevts Reach 
All-Time Record 


xPorT orders for Willys-Over- 
land vehicles reached an all- 
time high during April, Marcel F 
DeMuller, president of Willys- 
Overland Export Corp., announ- 
ced last month 
The backlog of unfilled export 
orders also went to a new peak, 
DeMuller said. As of April 30, 
the backlog was equal to 4% 
months’ shipments at the March 
rate of shipment, he said. The 
March rate of export deliveries 
was reported as the best in the 
company’s history. 


Augusta County Dealers 
Elect Paul Freed 


AUL Freed of Waynesboro has 
been elected president of the 
re-organized Augusta County, 
Va., Automotive Dealers Associa- 
ition 
Other officers inglude: H. V 
Corbett of Staunton, first vice- 
president; Walter Schwab of 


| 


Port Neches Rubber 
Hits Billion Mark 


A billion pounds, or 500 
thousand tons, of American 
rubber in eight years has 
been produced at the gov- 
ernment’s Port Neches, Tex- 
as, synthetic-rubber plant 
operated by B. F. Goodrich 
Chemical Co., it has been 
announced by William S 
Richardson, president 

The Port Neches 
with rated capacity of 60,- 
000 long tons per year, pro- 
duced its first pound August 
18, 1943. It continued in 
production after the war 
when most other govern- 
ment rubber plants were put 
on a standby basis 


plant, 


Waynesboro, second vice-presi- 
dent, and Scott MacGregor of 
Staunton, secretary - treasurer 
Guy O. Farley and Don Barton, 
both of Staunton, will be in 
charge of program arrangements 
for the group 


(More News Briefs on page 162) 





GRINDS THE TOUGHEST JOBS...iIN THE CAR! 


OTHER 
WI-TO-CO 
PRODUCTS 





PORTABLE * EASY TO USE*ACCURATE* FAST = “~ 


Grinder can be set up and attached dle 
in 10 minutes. No 
need to raise car if oil pan can be 
removed without 
dependable precision tool for grind 


to crankshaft 


from 1!" to 244 

1.6 to 2% 

raising car. A available 
>} 


all crankpins with lengths of 
and diameters of 

2 Extra 

to increase 

range from 214" to 34 

ar work crankshaft 
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IN-THE-ROD Insert 
and Rod Boring 
Machine. 


a 


Equipment 
the diameter 


—— 


ing hard, battered and out of round 


For in-the-c: 


rear wheel 4 
drive unit shown below, or with 6 . 
special drive (not shown) for Fluid PARTS CLEANER 
Drives & Hydromatics. Crankshaft 

may be pulled and turned in lathe 

with lathe attachment or may be 

turned in crankshaft grinding Stand 

both shown below 


crankpins. Maintains original align- may be turned with 
with main bearings. Positive con 
trol. Every pin can be ground to 
same size if desired. 

SPECIFICATIONS: Grinder complete 
in carrying case with stabilizer and 
one each of 74%" and 1 grinding 
wheels. Standard models will han 


BD , 
LATHE 
ATTACHMENT NEW TYPE 


for using Grinder in REAR WHEEL 
Lothe ORIVE 


MFG. CO. 














WINONA TOOL 


WI WINONA, MINN., U.S.A. 


Export Office: 238 Main St., Cambridge, Mass., U. S. A 
Cable address: McKim, Boston 
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HELPFUL BOOKLETS FREE 


i101. WRITE FOR CURTIS LITERATURE 
ASSEMBLY KIT C-6—Gives full information 


Machinery Division of Curtis Mfg. 1938 


Kielen Avenue, St. Louis 20, Mo. 


192. TWELVE PAGE BOOKLET IN 
COLOR illustrating two specialized materials 
for ODOR CONTROL in industrial house- 
keeping and plant sanitation work. Oakite 
a ee Inc. 22 Thames St., New York 6, 


ist. FOUR-PURPOSE yy 
CLEAN booklet on Oakite Pene- 
i (1) 

ion 





way to 
transmiss 


x. of 

is, motors, Lg %) clean 
pits, areas lifte—all 
—— material. 

Thames Street, 


. Inc. S2F 
N. Y. 


that it doesn’t make much differ- 
ence which you buy is misstating facts. The 
purpose of this booklet is to give you facte— 
to w you how vitally important good spark 
plugs are to efficient operation. Champion 
La Plug Co., 900 Upton St., Toledo 1, 


105. WAGNER AIR BRAKE AND RO- 
TARY AIR COMPRESSOR BULLETIN. Dis- 
cusses in detail straight air and air-over- 
hydraulic air braking systems. Contains an 
explanation of the operation of the Wagner 
Rotary Air Compressor complete with dia- 
grams, cross section drawings, and photo- 
graphs. Lists by catalog numbers compon- 
ent parts as well as field installation; kits 
Write for Catalog KU-201, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. Louis 
14, Missouri. 


108. ATTRACTIVE FOUR PAGE FOLD- 
ER showing specifications for several models 
of Oakite solution—lifting steam guns. In- 
cludes all purpose, heavy duty and with high 
pressure air or steam. Oakite Products, Inc., 
22 Thames Street, New York 6, N. Y. 


14. AUTOMOTIVE MAINTENANCE 
TOOLS—New OTC Bulletin A-47 shows the 
easy, SAFE way to handle many automotive 
repair tuffies”—such as pulling bearings, 
bearing races, fan pulleys, axle shafts, pin- 
fon shafts, stub pinions, etc., without dam- 
age. ows many new OTC Special Tools 
designed to make life more pleasant for me- 
ehanics. For a free copy, write to Owatonna 
= Company, 889 Cedar St., Owatonna, 

nn. 


115. THREE SERVICE MANUALS cover- 
ing service operations «a _ International 
Trucks, Diamond T t ucks, and Four Wheel 
Drive Trucks. [Illustrates tools in action 
Owatonna Tool Co., Owatonna, Minn. 


sn RAMCO SERVICE MANUAL—4Sth edi- 

Gives data on pis- 
—y " ring installation—also hints on locating 
engine troub! 


overcome. Ram- 
eee. 3698 Forest Park. Blvd., St. Louis 
. Mo. 





123. pemseses } TOON-OYL t « scientifi- 
cally is @ combination 


124. _McCORD _ RADIATOR-CORE CATA- 
LOG cores for popular 
cars, trucks and tractors are listed in aipha- 





plete radiators for Ford and 
Cord Corp., Riopelle at E. Grand Blvd., De- 
troit 11, Michigan. 


125. STANDARD DUTY GENERATOR 
REGULATORS — A 16- page 8% «x 11 inch 
booklet Sms an 
ance of Delco-Remy regulators. (62 pictures) 
Contains illustrations showing various steps 
of adjustment. Will help automotive elec- 
tricians understand and service regulators. 
; lco-Remy Service Department, Anderson, 
ndiana. 


127. HYDRAULIC BRAKE FLUID SERV- 
IVE — HOW _TO CHECK, DRAIN, FLUSH, 
REFILL, BLEED Easy reference book 
that contains helpful service instructions as 
well as detailed descriptions and illustrations 
of the latest methods and procedures for 
profitably servicing hydraulic braking systems 
Send for Bulletin HU-17, Wagner Electric 
Corporation, 6362 Plymouth Avenue, St. 
Louis 14, Missouri. 


131. BURD HANDY HANDBOOK FOR 
MECHANICS—Information on piston ring 
installation ; also “No Job for a Dub’ for dis- 
tribution by garages to their tomers. Burd 
Piston Ring Co., Rockford, Ill. 


134. STREAMLINER CATALOGS on Moog 
Coil action front and parts, coil springs, 
chassis parts and electrically heat-treated 
springs for cars and truc Moog Indus- 
tries, Inc., 6651 Easton Ave., St. Louis 14 
Mo. 





135. HYDRAULIC BRAKE SERVICE IN- 
STRUCTIONS AND MAINTENANCE HINTS 
—Explain fundamental! principles of hydrau- 
lic brakes and their operation. Outlines cor- 
rect procedures for brake inspection and ad- 
justment. Gives cause and remedy for com- 
mon brake troubles. Ask for HU-197. Wag- 
ner Electric Corporation, 6362 Plymouth Ave- 
nue, St. Louis 14, Missouri 


136. McCORD MUFFLER CATALOG—Con- 
tains a complete listing of mufflers, tail « and 
exhaust pipes and 
on how to make more money replacing muf- 
flers and pipes. McCord Corp., 2587 Riopelle 
at E. Grand Blvd., Detroit 11, Mich. 


137. DELCO-REMY ELECTRICAL SERV- 
ICE—A 20-page 8%xll-inch booklet covering 
essential steps in servicing the electrica! sys- 
tem on an automobile. Profusely illustrated 
(84 pictures.) A must for the automotive 
electrician. Deleo-Remy Service Department, 
Anderson, Ind.. 


141. NEW PISTON RING CATALOG and 
full Power Story on Moog X-Plus ‘iston 
Rings for motor reconditioning. Moog Pis- 
ton Ring Co., 6161 Easton Ave., St. Louis 
14, Mo. 
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Please send to me without obligation, free booklets No. , 
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Atlanta 6, Ga. 
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Catalog on Automotive 
and cable backed by 
since 1921 Guaranteed 
924 S. The Ave 


142. IGNITION — 
ignition parts, wire 
customer satisfaction 
by Andrews Mfg. Co. 
St. Louis 3, Mo. 


144. AUTOMOTIVE SERVICEMEN’S HAN- 
DY HAND BOOK — a simplified reference 
book for the operation, checking, tune-up and 

repair of auto, truck, and tractor engines 
Burd Piston Ring Company, Rockford, Il. 


149. NEW PAMPHLET DESCRIBING UNIT 
CONSTRUCTION OF 
and Seal Assemblies, 
Repair Units, Transmission Case 
and Special — 
Chevrolet cars, 
pickups. National lanchins Works, P. O. Box 
4305, Oklahoma City 9, Oklahoma. 


161. WHIZ CATALOG NO. 48-C-—Describes 
the complete line of Whiz Automotive Chemi- 
cals designed to make cars run better and 

R. M. Hollingshead Corp., 840 
Camden, New Jersey; Toronto, 


rena 


175. HO TO MAKE MORE MONEY 
REBU ILDING CARBURETORS — Describes, 
for the first time, how an average mechanic 
can become a carburetor expert in one week, 
with the revolutionary “Hygrade Fingertip 
System of Carburetor Rebuilding.” Tells how 
he can earn an extra $2.75 per carburetor 
and chop 25% off work time. Hygrade 
Products Division, Standard Motor Products, 
Inc., Long Island City 1, a 


180. The LAMSON NO. 
TIVE CATALOG—A complete reference book 
on the most popular sizes of cap screws, nuts 
ock nuts, cotter pins, s pits, lock wash- 
flat washers, plugs, studs, 
starter bolts and gear, rivets 
tractor bolts, high rods, spring 
clip and spring center battery bolts 
license plate bolts List weights, 
mensions and package are given 
The Lamson & Sessions 917 W. 35th 
St.. Cleveland 3, Ohio 


185. SERVICE MANUAL FOR THE DOC- 
TOR OF MOTORS — A comprehensive and 
thorough reference book which puts special 
emphasis upon the diagnosis of excessive oil 
consumption and the proper procedure for 
piston ring installation. It includes special 
instructions to follow when working upon 
certain makes and models of cars, « listing 
and description of recommended ring tools, 
and an interesting, informative account of 
the development of the modern automotive 
piston ring It is @ non-technical explana- 
tion of a technical subject. Perfect Circle, 
Hagerstown, Indiana. 


186. BATTERY SERVICE MANUAL—Pre- 
pared by Association of American Battery 
Manufacturers as an authentic reference and 
guide for everyone interested in automotive 
storage batteries. It is complete in its cover- 
age of the subject and so simply written and 
so profusely illustrated that service men and 
car owners will find it easily understand- 
able. Distributed by Auto-Lite Battery Corp- 
oration, P. O. Box 981, Toledo, Ohio. 


198. WIRE & CABLE CATALOG—A % 
page catalog covering every automotive use of 
electric wire and cable, complete with specifi- 
cation data—Electric Auto-Lite Co., Merchan- 
dising Division, Champlain & Chestnut St., 
Toledo 1, Ohio. 


197. SPARK PLUGS Condensed four 
page specification folder for passenger cars, 
including 1961 models. “Plug Chek” Indi- 
eator and Data Book also available This 
service tool is designed to assist service men 
in diagnosing spark plug heat range prob- 
lems. The Electric Auto-Lite Co., Merchan- 
dising Division, Champlain &@ Chestnut Sts., 
Toledo 1, Ohio. 


203. POROUS CHROME PISTON RINGS 
--A 4-page folder answering pertinent ques- 
tions concerning Porous Chrome—the newest 
development in piston rings. Koppers Com- 
pany, Inc., Piston Ring Division, P. O. Box 
626 Baltimore 3, Maryland. 


50-A AUTOMO- 


ring 
bolt 


bolts, 


204 AMERICAN HAMMERED PISTON 
RINGS—A five color descriptive catalog cov- 
ering American Hammered Piston Rings and 
Koetherizing. Included with current specifi- 
cation catalog giving list prices of available 
sets. Koppers Company, Inc., Piston Ring 
— P. O. Box 626, Baltimore 8, Mary- 
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250. CATALOG NO. 50-G describes our 

aaa line of generator and starter mo- 

lete car application data is in- 

cluded in this booklet for all passenger cars 

and popular trucks through 1960. Arrow 

Somatares Co., 15 Fordham Road, Boston 84, 
ass. 


262. OIL FILTER MERCHANDISER—Those 
Extra Dollars and how to get them in oil! 
filter service sales. the facts on new 
Wix sales tools . . the Cabinet Merchan- 
diser and Wix Director. Wix Accessories 
Corp., Gastonia, N. C. 


279. COLD SOLDER USED FOR BODY 

An attractive folder describing 
« uses in the body repair shop of the new 
KWIKM TAL Cold Solder. Folder describes 
the fool-proof use of the new metal filler 
that applies like putty and hardens almost 
immediately into metal. Atomized Materials 
Company In Magee Building, Pittsburgh, 
Pa 


z00. THE ABC’S OF SELLING SHOCK 
ABSORBERS — A 20 page, pocket-size “brass 
tacks” guide to shock absorber sales. brief, 
humorously fllustrated and down-to-earth, it 
wives full facts on shock inspection, seiiins 
techniques and important data on Briggs 
Shocks with patented piston and new O- 
—— Seal. The Briggs Shock Absorber Com- 
Division of The Gabriel Company, 
Cleveland 3, Ohio. 


300. THE RICHLITE MFG. CO. has avaii- 
able for distribution a colorful and fully illus- 
trated 28 page catalog of exhaust deflectors, 
rear view mirrors, inside door handles clothes 
hangers, gas door guards and many other 
quality automotive accessories an parts. 
Richlite Mfg. Co., 2326 Indiana Avenue, 
Chicago 16, Illinois. 


304. ILLUSTRATED FOUR-PAGE COL- 
OR FOLDER—Showing the operation and con- 
struction features of the new Storm-Vulcan 
Turbo Blast, a parts and motor block clean- 
er, with handy specification table. Storm- 
h age Inc., 2504 Commerce Street, Dallas, 
exas. 


305. KOTAFIN CRANKSHAFTS IN- 
CREASE BEARING LIFE — a new service 
booklet, “Stop Bearing Failures,” for the 
benefit of users of reconditioned crankshafts. 
Booklet clearly shows the cause of most early 
bearing failures, and how the KOTAFIN pro- 
cess prevents them, also the lengthens bearing 
life. Storm-Vulcan, Inc. 2504 Commerce 
Street, Dallas, Texas. 


307. VAL-VIN-HED — Attractive catalog 
sheet containing information ebout the new 
VAL-VIN-HED-SILENCER designed to per- 
form three important functions in a motor 
with overhead valves and rocker arms. Si- 
lences valve clicking noise, provides overhead 
lubrication and protects against moisture con- 
densation. Joe Estes Co., Winder, Ga. 


314 WAGNER BRAKE PARTS CATALOG 

A handy ONE-POINT reference to fast- 
moving brake parts and lining, covering 
popular models of cars and trucks. Catalog 
also lists complete stock of shoe exchange 
sets, as well as CoMaX bonded lining seg- 
ments available to those interested in bond- 
ing lining in their own shops. Wagner Elec- 
tric Corporation, 6362 Plymouth Avenue, St 
Louis 14, Missouri. 


315. BETTER IGNITION by Delco-Remy— 
16-page, 8% x 11 inch booklet covering theory, 
operation and maintenance of Delco-Remy 
ignition equipment. Contains 71 illustrations 
Will help automotive electricians understand 
and service ignition equipment. Delco-Remy 
Service Department, Anderson, Indiana. 


317. GRIZZLY BRAKE BONDING CATA- 
LOG—Describes equipment for eonditioning 
shoes for bonding; power pressure gas heated 
automatic bonder; clamping devices and gas 
and electric ovens for bonding. Complete list- 
ing of Saftibond segments and applications. 
Grizzly Mfg. Co., Paulding, Ohio. 


320. NEW DEALER CATALOG OF MU 
TOR REBUILDING EQUIPMENT features 
the complete Storm-Vulcan jobber line of en- 
gine rebuilding machines. Attractively print- 
ed in two colors, punched and slotted for 
inclusion in salesmen’s cata 
| Waa Inc., 2504 Commeree St., Dal- 
a8 


321. COMPLETE CATALOG DATA BOOK 
ON SPRAY PAINTING — Binks Catalog 101 


is packed with 24 pages of spray painting 
equipment . . . everything required for auto- 
motive refinishing . Spray guns, spray 

. air compressors, complete outfits, ex- 
tracters, respirators, and accessories. 
Also car washing guns, dusting and ciean- 
ing guns. Binks Mfg. Co., 3136 Carroll Ave., 
Chicago 12, Ll. 


322. NEW 32 PAGE any yt of light- 


ing and ref) — 
upon reques Camp Co, 1468 8. 





Do-Ray 
Michigan pa Chicago 6, I 


324. ATTRACTIVE FOUR PAGE CATA- 
LOG FEATURING method of operation of 
the ~~ Wavewash Automatic Jet Car Wash- 
er. Phillips Pump & Tank Oo., 1432 State 
Ave., Cincinnati 4, Ohio. 


331. CELLO GRILLE GUARD catalog 
pages showing the many types available for 
both cars and trucks from 1946 to 1951 mod- 
els. Cello Products Co., E. Boston 28, Mass. 


334. “StylEngineered Lubrication Depart- 
ments”—A 32-page booklet describing and il- 
ee various size lubrication departments 

tion o t for most 
efficient and economical operation dependent 
on available floor space. Lincoln Engineering 
Company, 5708 Natural Bridge Avenue, St. 
Louis 20, Missou 





335. POWER AND MANUAL LUBRICA- 
TION IN THE FIELD is fully described in 
Lincoln Engineering Company’s new cata 

o. 74. Catalog contains all newest types of 
grease guns, fittings and accessories for fast, 
clean, economical lubrication of farm ma- 
chinery. Lincoln Engineering Company, 5708 
Natural Bridge Avenue, St. Louis 30, Mis- 
eou 


336. NEW FILKC IGNITION PARTS 
CATALOG — Big 160-page catalog contains 
complete listings of all Filko Ignition Re- 
placement Parts for practically every make 
and model of car, truck, bus and tractor. 
New simplified listings make the new Filko 
Catalog exceptionally easy ‘to use. Pr. > 
Hite, Ue. 4248 W. Chicago Avenue, Chicago 
1, 


337. FOLDER DESCRIBING may. LIFT 
PORTABLE PNEUMATIC AUTO LIFT—An 
attractive presentation of uses, specifications, 
and features of the Bay-Lift portable pneu- 
matic Auto Lifts for Cars and Trucks. Bay 
Manufacturing Co., 316 Arlington Ave., Tor- 
rance, Calif. 


SIGNAL SYSTEMS 


step procedure in 


338. DIRECTIONAL 
GUIDE showing step by 
servicing direction signal systems. Includes 
circuit diagram as well as TUNG-SOL flash- 
er unit replacement chart. Tung-Sol Lamp 
Works, Inc., 95 8th Avenue, Newark 4, N. 


339. COMPRESSOR BOOKLET containing 
twenty-four pages analyzing the features em- 
bodied in the construction of equipment used 
and correctness of the related design. Book- 
let features two stage bal! or roller bearings, 
single stage ball or roller bearing, two stage 
automatic, single stage automatic as well as 
compressors for paint spraying, car washers 
and other related equipment. Champion 
Pneumatic Machinery Co., 825 North Pleasant 
Street, Princeton, Illinois. 


340. RADIATOR AND WATER CLEANER 

catalog describing new radiator and water 
cleaner. Unit easy to install, priced eco- 
nomically, two models fit all cars, trucks and 
buses. Cartridge easily and quickly que. 
Fram Corporation, Providence 16, 


WHEEL BALANCING 
CHART A 2 color Chart suitable for plac- 
ing on wall or shop, service station or garage 
shows the pounding forces developed in “Out 
of-Balance” Wheel Assemblies at various 
speeds. This free chart is available from 
Mid-Western Auto Parts, Manufacturers of 
Snug! Wheel Balancing Weights, P. O. Box 
605, Kokomo, Indiana. 


349. SNUGL 


350. MOBILE INFRA-RED OVEN — Tech- 
nical Brochure describes Avuto-Brake, Mobile 
infra-red oven which dries cars to mirror like 
finish, granite like hardness in under 30 
minutes. Shows profit possibilities from in- 
creased refinishing business. American Brake 
Shoe Co. Kellog Div.. 97 Humboldt St., 
Rochester 9, N. Y 


351 PACKAGED SPRAY BOOTHS — 
different packaged automotive spray booths 
designed to fit spraying requirements of al! 
ear and body shop dealers. Four-page spe- 
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cification brochure give complete technical 
details. American Brake Shoe Company, Kel- 
logge Div., 97 Humboldt St. Rochester 9, N. Y. 


354. AIR COMPRESSOR CATALOG covers 
complete line of air compressors for autome- 
tive service industry b with jects 
eharts and date to insure o— ef ade 
quate com: capacity. ‘tinghouse Air 
—_— Industrial sy Div., Wilmer- 
ing. 





355. TUBE AND TIRE REPAIR CATALOG 
in a handy 4” x 6” edition. Contains 32 pages 
item aitetreted and fully described 
Catalog is punched for hanging near telephone 
for easy reference. J. W. Speaker Corp., 3059 
North Wail St., Milwaukee 12, Wisc 


360. “DOLLARS FROM DIAGNOSIS" 
Tells how to set up and operate a profit pay- 
ing Diagnosis Department Shows how Diag- 
nosis increases all-round efficiency and 
builds customer goodwill Ask for “Dollars 
from Diagnosis” and copy of latest Sun Cata- 
log! Sun Electric Corp., 6323 Avondale Ave., 
Chicago 31, Ill 


362. NEW AUSCO JACK CATALOG 
Shows complete line of hydraulic and me 
chanical jacks, including Floor Jacks, Curb 
Jacks, Bumper Jacks, new Saf-Lift bi-pod 
Jack and mapsy others. 18 pages, fully illus- 
trated with complete descriptions and speci 
fications Auto Specialties Mfg. Co. St. Jo 
seph, Michigan. 


363. IGNITION TROUBLE SHOOTING 
A technical manua! plus catalog on ignition 
and fuel pump lines, including Bunalon life- 
time diaphragm for fuel pumps and parts 
Kem Mfg. Co., Fairlawn, N. J. 


370. EMEROL MFG. CO.—Complete print- 
ed information on entire line: Marvel My- 
stery Oil, Marvel Inverse Top Cylinder — 
Hi-Rev --% ey Oil. Shows 
prices, description, dealer information. Emerel 
Mfg. Co., 242 wv. 69th St, N. Y., N. Y. 


372.—FAULTY BRAKES — P 1 Breakes 
cause more accidents than an mechan- 
A free PEDAL "BLOK is yours 
. American Brakeblok Div., 
4616 Merritt Ave., Detroit 8, Michigan. 
373.—NEW CATALOG ready for distribu- 
tion. A new four page folder 
and describing new Model “B” 
One-End Lift. Automatic Steel 
Inc. Canton, Ohio. 


379. SHOP ~_ IPMENT 
Bulletins on ne Lif 
»perated auto ont lift; Lee 
Lee Stands. Automotive Equipment 
turing Co 11000 So Alameda, 
Calif 


LITERATURE— 
t portable air 
Handy Lift and 
Manufac 
Lynwood 


380. SOLVENT CLEANING—New fully il- 
lustrated 24 page Oakite booklet giving speci- 
fic date and procedures for economical re- 
carbon, grease, dirt and paint from 
surfaces Oakite products Inc 152 


New York 6, N 


roval of 
metal 
Thams St 


382. V BELTS—Full information and cat 
alog on “Facto sh” V Belts, V Belt 
Displays ot At Co. Dept SAS5 
Minneapolis Minn 

383. TIME SAVING, LABOR-AIDING IM- 
PACT TOOLS—Price list omplete details 
on electric Impacttools, sockets & accessories 
and thirteen common jobs where Impactool 
can save up to 90 of time required by hand 
wrenches. Ingersoll-Rand Company, 11 Broad 
way, New York Y 


COVERS A 
showing the 
f 


384. TO INSTALL SEAT 
well illustrated folder, § pages, 
step by step method for proper installation o 
seat covers, each shion and back handled 
separately. Also catalog on seat 

vers showing t wedge 
ions and door shields. Whitehall Mfg 
pany, Atlanta, Georgia 


385. STEAM 


Fully illustrated 


LETERGENT CLEANING— 

folder in describing 
the time and cost saving of steam detergent 
cleaning in connection with industrial main- 
tenance ope rations. Describes and defines the 
three simultaneous actions of steam detergent 
cleaning Onkite Products, Inc. 22 Thams St 
New York 6, N. ¥ 


color 


386. KAR-VAC—Auto interior cleaning 
—. easy with the Karvac wor k horse clean- 
Rolls to the job with 2 cord and 9 

tt hose. For illustrated folde write Southerr 


Kar-V a : W. Amelia Ave... Orlando, Fla 
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The Consul, a British-built car with a 100-inch wheel- 
92-horsepower engine, is 
being introduced in the United States by 100 Ford and the 


base and a four-cylinder, 





More News Briefs 
(Continued from page 159) 





Kaiser-Frazer to Build 
Airplane Assemblies 


ANUFACTURING of sub-assem- 

bly sections for Fairchild 
C-119 Packet airplanes will start 
at its Willow Run plant this 
month, Kaiser-Frazer Corp. an- 
nounced. The planes will be pro- 
duced concurrently with automo- 
biles. | 


Lincoln-Mercury 


cording to General Manager John 
Hallett. The first planes are 
scheduled for completion late this 
year. 


Smith and Woodfin Open 


Baton Rouge Company 


ARVIN L. Smith and Ira J 
Woodfin have opened 
Woodfin-Smith Pontiac Co. at 759 
North 21st St., Baton Rouge, La. 
Smith was associated with Gen- 
eral Motors for ten years and had 
been a Pontiac dealer at Blythe- 
ville, Ark., since 1947. Woodfin 
of Pon- 


dealers. 
be $1,700 to $1,800 at port of entry. 


five-passenger sedan model only. 


is expected to 
It is made in 


Price range 


Oare Heads Finance Firm 

Robert L. Oare, former vice- 
chairman, has been elected chair- 
man of the board of Associates In- 
vestment Co., South Bend, Ind. 
He succeeds Ernest M. Morris, 
founder of the company, who died 
last month. 


Fudger Dies at Jacksonville 


George Bruce Fudger, 59, vice- 
president and credit manager of 
the Burwell Motor Co., Jackson- 
ville, Fla., died last month. A life- 


long resident of Jacksonville, he 
had been with the firm 29 years. 


was formerly manager 
tiac’s zone office at Dallas, Texas 


About 1,000 employees are en- 
gaged in the tooling program, ac- 











NO MORE CARBON SCRAPING 


The Plant Behind AMKO Products! 


*DUNK 
AND 
DRIER 
BASKET 
INCLUDED 


Shown above is our main plant 
and warehouse at 556-570 W. 
Fulton St., Chicago 6, Illinois. 


e 
We are one of the largest suppliers of 
Universal Joints for the Army and 
Ordnance Department. 


Every AMKO PRODUCT Is Carefully Engineered and Ac- 
curately Machined to Original Equipment Specifications! 
For All Popular Cars and Trucks We Can Furnish 


@ KING BOLT SETS @ UNIVERSAL JOINTS 

@ FRONT END SPRING @ TIE ROD ENDS 
SUSPENSION PARTS @ RUBBER BUSHINGS 

@ WATER PUMPS & KITS © SPRING SHACKLE SETS 


We Also MANUFACTURE Original Equipment Replacements 
for ARMY & CIVILIAN JEEPS 


Every Item Unconditionally Guaranteed for Service. 
Send for Our New Catalog 


U. S. PAT. #2318842* 


New — Improved — 
GUNK DUNK BENCH Carburetor and 
Parts Cleaning Kit New 6'2 gal wy 


* 
More Potent 
deep “Vapor-catcher’ design pecil 


GUNK HYDRO-SEAL 


Faster Terrific penetration new 
improved odor 

Quickly digests and removes carbon gum, 
paint, lead, makes possible accurate visual 
inspection and fitting of delicate meter- 
ing mechanisms, jets, orfices, and diesel 
nozz.es without etching 
Lasts more than one year 
water blanket 
Works hot or cold 
Patented . Double 





A _ WORD OF 
CAUTION 


if it doesn’t bear 
the Genuine GUNK 
trademark, it may 
be a partly diluted 
imitation — end 
will not give you ‘the 
Safety and Adven- 
tages of Genuine 
GUNK and should 
be flatly refused 


due to 


Rinses wet or dry 
Barrel Performance 











SOLD BY BETTER JOBBERS EVERYWHERE 
Write for Name of Nearest Stocking Jobber 
— Flatly Refuse Substitute imitations — 


AUTOMOTIVE MANFG Co. inc 


s70Ww FULTON sT CHICAGO 6 me 
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Battery Additives Useless. 
Standards Bureau Declares 


ECENT investigations by P. L 

Howard and G. W. Vinal of 
the National Bureau of Standards 
have shown that battery additives 
—preparations frequently sold 
with claims that they will reju- 
venate “dead” batteries—in fact 
have no effect on battery life or 
performance, a report from the 
bureau stated. 

“Extensive laboratory tests sim- 
ulating actual service conditions 
were made on a wide variety of 
commercial additives,” the report 
said. “The results show no signi- 
ficant difference between the bat- 
teries treated with these mixtures 
and similar untreated batteries 
used as controls. 

“During the last 30 years, more 
than 100 different battery addi- 
tives, both powders and solutions, 
have appeared on the market. 
Most of the solutions have con- 
sisted of sulfuric acid, sometimes 
with additions of sodium sulfate, 
magnesium sulfate or coloring 
matter.” 

In connection with a broad pro- 
gram of research on the proper- 
ties of batteries, the bureau inves- 
tigated the liquid preparations 
several years ago and found that 
they produced no essential differ- 
ence in the charging, voltage, ef- 
ficiency or operating temperature 











YOU bn Hh NEED THE ROCK, 


SOUTHERN FIBER BLOCK 


FRICTION MATERIALS CO -CHARLOTTE.NC 
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of a battery. Today, however, 
most of the common additives 
consist of combinations of mag- 
nesium and sodium sulfates in 
various states of hydration. The 
present investigation was there- 
fore concentrated on these sub- 
stances as representative of the 
powdered additives, it was ex- 
plained in the report. 


Added to Each Cell 


“In general, the directions for 
using the additives specify that 
each cell of the battery be treated 
with the contents of the package, 
filled with water, and charged by 
means of the automobile genera- 
tor for a certain length of time,” 
the bureau reported. “A test is 
usually specified in which the 
starter motor drains the battery 
until it will no longer turn the 
motor; then, after a rest period, 
the ignition is turned on, and the 
starter will usually turn the mo- 
tor over long enough to start it. 
Although untreated batteries can 
be expected to react in the same 
way to such a test, the purchaser 
is likely to believe that an im- 
provement has been caused by 
the additive. 

“Obviously, a more objective 
method for determining the ef- 
fect of the additives on battery 
performance was required. The 
bureau therefore developed a 
series of simulated service tests 
designed to cover the principal 
characteristics of a battery and 
the claims most often made for 
the additives. To establish a valid 
basis of comparison between the 
treated and untreated batteries, a 
complete check was made on the 
characteristics of the batteries 
studied both before and after 
treatment.” 


Maryland Dealers to Meet 
June 15 at Ocean City 


EMBERS of the Automobile 

Trade Association of Mary- 
land and their wives will have a 
get-together at the Commander 
Hotel, Ocean City, Md., June 15- 
1%. 

Doc Gouldman, eastern shore 
director, is in charge of arrange- 
ments. Other committee members 
are: Ralph Smith, Frank Mars- 
den and Web Griebel 


for JUNE, 1951 
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Yes, the trade's preferred permanent 
surface solder is Kwik-Metal . . . the 
100% answer to easier, low-cost 
metal-repair work. It’s the nation’s 
most dependable COLD solder. No 
heat, no flame, waterproof, rustproof, 
shrink proof. Unconditionally guoran- 
teed! 


KWIK-PATCH KITS 


Here is the perfect 
combination for 
large-area patching 
jobs. 3 profitable 
$3.25, =< 
and Ecoaomy $13.00 


SEE YOUR JOBBER OR WRITE KWIK-MET 


PN fe) 17448) MATERIALS co. 
2002 Magee Bidg., Pittsburgh, Pa.; Distributed by 


wy Keen; Alton Sales Co Clair Cornwell; 
Henry 8. Swaob Co; J. H. Heiry 
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Mills-Morris Issues 
Painting Catalog 


32-PAGE catalog on painting 

equipment and supplies has 
been issued by Mills- Morris Co., 
Memphis, Tenn. “We believe this 
is the only catalog issued by an 
automotive paint distributor de- 
voted entirely to the sale of 
‘everything for the paint shop,’ ” 
commented Treasurer Leo R. Ja- 
lenak. 

The catalog has 11 pages on 
automotive lacquers and enamels 
and two pages on wall cabinets 
and cabinet assortments. One 
page lists advertising material and 
another features a color-mixing 
outfit. 

Illustrations are included for 
painting equipment, such as elec- 
tric polishers, spray units, infra- 
red lights, electric sanders, vibra- 
tors, jacks, body tools, welders, 
air compressors and steam clean- 
ers. 

Listings of supplies include 
masking tape, adhesive, metal 
patch, filters, strippers, paint re- 
movers, wiping rags, lead, rub- 
bing compound and welding ac- 
cessories. 

“Although the catalog has been 


The whole gang turned out for a banquet when W. A. McElveen won 

the Better Dealer award for his operations as a Pontiac dealer at Sumter, 

S. C. The dealer appears at right of the chief’s painting and on the 

other side of the painting, in black coat, is E. M. Krotine, zone man- 
ager for Pontiac Motor Division at Charlotte, N. ¢ 


in circulation only three weeks, 
the results have far exceeded ex- 
pectations,” Jalenak said last 
month. In connection with the 
program, the firm is conducting a 
contest for the salesmen at its 
eight branches 


Powerglide Hits 500,000 


The Chevrolet Motor Division 
has produced 500,000 Powerglide 


automatic transmissions, T. H. 
Keating, general manager, disclos- 
ed last month. The milestone 
model was reached in 17 months 
and 17 days after the unit was 
placed in production, Keating 
said. 

Since 1900, when 4,192 passen- 
ger cars were produced, U. S 
automotive firms have built more 
than 116,000,000 motor vehicles. 








The Preferred Hotel in 


NEW YORK 


CITY 


At Times Square. 


Walking distance to 
everything worthwhile. 
1400 Rooms, each with 
private bath, shower. 


Special rates 


| CROFT DP-104 


FOR YOUR BEARING 
MAINTENANCE SERVICE = 


The CROFT DP-104 pumps lubricants direct 
from the original 100 ib. container into the 
bearing, leaving it free from moisture and 
dirt ‘o halt filled drums—no transferring of 
lubricants. Easy to operate. No air pressure to 
cause moisture or separation. Lead screw fol 
low plate insures 100% efficiency. Lubricates 
ball or roller bearings 12" O0.D. to 7'2"° O.D 
Other capacity models available 


ASK YOUR JOBBER OR WRITE TO 


William Turk Co. 


11070 So. Alameda, Lynwood, Calif 
Mfrs. of CROFT 


Send for catalog showing 





<= 


equipment 








50 


TRAINING... 
makes the men who “KNOW HOW”! 











for servicemen 


HOTEL 


NCOLN 


44th to 45th Sts. at 8th Av. 





PRACTICAL SHOP TRAINING in 
AUTOMOTIVE MECHANICS 
AUTO BODY & FENDER REBUILDING 


For full details and catalog SAJ11 write, wire or phone CY press 8516 
ATLANTA MOTIVE TRADES INSTITUTE 
254 IVY ST. N.E., ATLANTA, GA 
Member: Southern Association of Private Trade Schools 





VETERANS ASK ABOUT G! TRAINING 
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Industry Attendance Hits 
Reeord at Southeast Show 


NDUSTRY - ATTENDANCE figures 

for the 1951 Southeast Auto- 
motive Show, held in Atlanta 
May 10-13, were greater than for 
the 1948 and 1949 shows com- 
bined, according to Show Direc- 
tor Foster B. Steward. 

That’s just one indication of a 
successful 51 show that the direc- 
tors will have in mind when they 
meet this month to begin mapping 
plans for the next Southeast 
Automotive Show. 

New officers and directors will 
also be announced at the June 
meeting of the 1951 board. They 
are elected by mail ballot, with 
only sponsoring wholesalers eligi- 
ble to vote. 

“In my opinion we had quite a 
successful show as it was well at- 
tended and there was more inter- 
est taken than in any of the past 
shows,” said President Arnold J 
Siegal of Birmingham, Ala. 

“T talked to the majority of the 
exhibitors and most of them prais- 
ed our show. They stated that 
they had more jobber interest 
than at any other show. Several 
said that they wrote more busi- 
ness than they anticipated. 

“All in all, the officers and di- 
rectors of the Southeast Show feel 
the show was a general success.” 

Registrations for the show 





ALL SPONTANE 
STEAM CLEANERS 
ARE NOW EQUIPPED 
WITH 
HYDRO-THERM FLOW 


Your jobber will be glad to 
supply additional information. 


HALLS, INCORPORATED 


110 Pear Street, S. E © Atlanta, Georgia 








totaled 10,603, as follows: repre- 
sentatives of exhibiting manufac- 
turers, 1,076; representatives of 
sponsoring jobbers, 1,191; repre- 
sentatives of non-sponsoring job- 
bers, 408; tradesmen, 6,925; repre- 
sentatives of non - exhibiting 
manufacturers, 156, and guests, 
39. 

There were 183 exhibitors and 
412 sponsoring jobbers, including 
185 branches. 

Daily attendance for the four- 





’"Twas a Real Show! 


“We really did enjoy the 
Southeast Automotive 
Show,” M. D. “Buck” Tay- 
lor, president of Taylor Parts 
& Supply Co., Inc., Andalu- 
sia, Ala., commented in a 
news report. 

“Our ten men agreed that 
the sales meetings were bet- 
ter and that they got more 
out of this show than any 
previous show,” said the 
past president of the Auto- 
motive Wholesalers Associa- 
tion of Alabama. 











day show totaled 13,989. In com- 
puting daily attendance for ex- 
hibitors and _ sponsors, figures 
were tabulated from hotel rec- 
ords, Steward said, since the sin- 
gle registration form for each par- 
ticipant did not indicate how 
many days he attended. 

According to these figures, the 
highest daily attendance for rep- 
resentatives of sponsoring jobbers 
was on Friday, the second day of 
the show, when 727 were present 

Trade attendance was _ good 
throughout the open hours of the 
show with the peak attendance in 
this category on Saturday, when 
2,280 tradesmen registered. Sun- 
day ranked second, with 2,068 
tradesmen attending. 

Most exhibitors seemed 
fied with jobber and trade attend- 
ance and with business done. A 
number of jobbers commented 
that the ’51 show, with fewer ex- 
hibitors than the 1949 show, was 
more “workable” and better ar- 
ranged. 


Satis- 
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LEE 
END.;’ LIFT 


A LIFT FOR THE WORLD 


A Portable 
Air-Operated 
Auto End Lift 


mply hook the Lee End Lift into 


your air line and you have a port- 


able hoist which lifts either end of 


any automobile safely, quickly and 


se 


curely. Use it indoors or outdoors, 


roll it to where you need it, put it in 


use. It’s the handiest 


corner out of the way when not in 
time-saving, 


money-making piece of equipment 


you can have in your shop 


ESPECIALLY DESIGNED FOR 


Features 
Safety 


Body and Fender Work 
Steam Cleaning 
Undercoating 

Auxiliary Grease Lift 
Front End Work 

Shock Absorber Service 
Body Tightening 

All Under-Cor Work 


Patented 


2552965 ) 


Original and 
Latch. (Pat. No 


Lifts front or rear of car 51”. Has 


10 different working heights. Capa- 
city, 3600 Ibs. Also available in truck 
model with 6000 Ib. capacity 


See your jobber or write 
for Bulletin SA and prices 


AUTOMOTIVE 
EQUIPMENT MFG. CO 


Formerly Lee Reising Co. 
11000 So. Alameda Street 
Lynwood, Calif. 














A cafeteria set up in a building 
across the street from the two 
main show buildings at Lakewood 
Park drew favorable com- 
ment. 

Approximately 450 sponsors 
and exhibitors attended the 
“kickoff” banquet at the Biltmore 
Hotel on the night before the 
show opened. The affair was 
strictly for fellowship and enter- 
tainment and there were no 
speeches. 


also 


Registrations in April 
May Reach New High 


A registrations of new pas- 
senger cars may establish a 
record for the month, instead of 
going downward as had been ex- 
pected, R. L. Polk & Co., Detroit 
statisticians, reported May 25 on 
the basis of complete tabulations 
for 16 states. 

It appears that total registra- 
tions for the month may be ap- 
proximately 503,000 units. This 
would compare with 471,215 new 
passenger cars registered in April, 
1950, and 488,460 cars registered 
in April, 1941. 

A projection of 90,000 new 
trucks for April was estimated. 


Alonzo G. Decker, co-founder of 
The Black & Decker Manufacturing 
Co., has been elected president to 
succeed S. Duncan Black, who died 
in April. Decker had been vice- 
president and general manager 
since the firm was founded in 1910. 





General Tire Opens Lab 


A tire-service research center, 
dedicated to devising improved 
methods of recapping and repair- 
ing tires for motor vehicles, has 
been opened by The General Tire 
& Rubber Co. The laboratory is 
near the firm’s Akron, Ohio, 


manufacturing facilities. 


Auto-Lite Gets Contract 
For Shell Casings 


HE Electric Auto-Lite Co. has 
T announced receipt of a direct 
military contract for the produc- 
tion of 90mm shell casings. The 
casings will be made at the Lock- 
land, Ohio, plant 

This contract brings to 
than $55,000,000 the value of de- 
fense contracts for the firm 


more 


L. T. Russell of Canton 
Killed in Accident 
T. Russet of Canton, N. C., 


Lue was killed when a truck 
collided with his car near Forest 
City last month. He was return- 
ing from a Chevrolet meeting in 
Charlotte when the accident 
curred. 

Russell was a director of the 
North Carolina Automobile Deal- 
Association 


Oc- 


ers 


Whelchel Speaks in Chicago 


David P. “Doc” Whelchel, 
ecutive vice-president of the Ten- 
nessee Automotive Association, 
spoke to the Chicago Automobile 
Trade Association May 28 


ex- 


ANOTHER AUTOMATIC PRODUCT 


SOLD BY YOUR AUTOMOTIVE JOBBER 
ee 


WRITE FOR CATALOG S-5 








Linmar 
WATER PUMPS 


DUAL-DUTY cold tube <-" 


shows 


repair produces ‘ane | 
hot-shot «“e@ | 





TOLERANCES . . . As low os .0002"' on critical operations 
BEARINGS . 
notionaliy known ond advertised bearings and 
lubrication 

SEALS . Bellows type, of synthetic rubber impervious 
to oil and reinforced to prevent cracking 

SHAFTS . . . All grease-type pumps equipped with long 
wearing, precision-ground shafts 

GUARANTEE . . . Every Linmor Water Pump is guoranteed 
fully against defects in material and workmanship and to 
fit exactly the cor for which it is designated. 


. All bearing-type pumps equipped with 
fetime 


A cold repair is quick, easy and conven- 
and the 
cold repairs that are superior to any other 


Buxco Dual-Duty makes Linmar Division AUTOMATIC STEEL PRODUCTS, INC. « CANTON 6, OHIO’ 


cold or hot repair. 





That's because of the Dual-Duty’s feather- 
edge construction and highest grade rub- 
ber content. Used as a cold repair, the 
Dual-Duty vulcanizes itself during wheel 


FOR BETTER SAFETY LIGHTING 
AND REFLECTING EQUIPMENT 


RS @ TRUCKS @ TRAILERS 


positively avoids bumping. CA 
For. fracrors "ano EMERGENCY 


spin... 


Yes, the cold patch story is a strong-selling 
one, and you can tell it and sell it best, 
because you’ve got the best cold or hot 
patch working with you .. . that’s the 
Dual-Duty! 
BY THE MAKERS OF OTHER HIGH GRADE 
RUBBER AND PLASTIC AUTOMOTIVE PRODUCTS 
Write for free sample 


THE BUXBAUM COMPAN 








1292 
CATAPHOTE 
Nobby Reflex 


No. 70 
GIANT.-LITE 
Adjustable Angle 
Bracket 


$i 
WRITE FOR NEW DO-RAY CATALOG 


DO-RAY LAMP CO. 31.5 egtean, Avenue 
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OHIO 














McCord Corp. has purchased this property in Wyandotte, Mich., from 
All Metal Products Co. Around Sept. 1 the MeCord Gasket Division 
will move into the plant from the site it has occupied more than 30 
years. The plant includes 140,000 square feet of manufacturing space, 
about 60,000 more than the present site, also at Wyandotte. 


Passenger-Car Steel Quota 
Is Reduced to 65 Per Cent 


JD ASSENGER-CAR production will 
be maintained at a relatively 
high level in the third quarter de- 
spite the heavy demands of the 
military and industrial-expansion 
programs and the need for large 
amounts of critical materials for 
transportation, communication, 
machinery and other essential 
uses, the National Production Au- 
thority told a conference of auto- 
mobile producers last month. 
Basic metals estimated to be 
available for car production in the 
third quarter are, according to 
Administrator Manly Fleisch- 
mann: 








Stands Alone 
—Has no Equal 


ll LZ 


The origine! liquid metallic preparation for repair- 
ing cracked engine blocks, cylinders end valve 
ports. 


MILLER MANUFACTURING CO. 
Dept. SA Camden 5, N. J 





Steel—65 per cent of the rate 
of use during the base period, 
which is the first;six months of 
1950. 

Copper—60 per 
base-period rate 

Aluminum—50 per cent of the 
base-period rate. 

In the second quarter, use limi- 
tations for automobile production 
were 70 per cent on copper and 
65 per cent on aluminum. The 
steel rate was 80 per cent in April 
and May but was lowered to 75 
per cent of.the base-period rate in 
June. 

Fleischmann assured the indus- 
try that the government recogniz- 
ed that automobile production 
should be maintained at the high- 
est levels consistent with the 
needs of the mobilization pro- 
gram. 

The automobile 


cent of the 


manufacturers 


That Benjamin Lad 
Has Wings Early 


Bet you didn’t do at nine 
years of age what George H. 
Benjamin, Jr., son of the 
manager of the Arkansas 
Automobile Dealers Asso- 
ciation, did May 24. 

He hopped a plane, trans- 
ferred at Atlan’a and went 
on to Tampa, Fla 

“Just fine, everything’s 
fine,” said he when inter- 
viewed between planes at 
Atlanta 
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expressed an almost unanimous 
desire for continuation of limita- 
tions on the amount of material 
used rather than on the number 
of units produced 

“These shortages and regula- 
tions we regard as of comparative- 
ly short duration,” Fleischmann 
said. “Additional production may 
make it possible to relax restric- 
tions on aluminum next year, and 
the same will be true of steel eith- 
er in 1952 or early in 1953.” 


Brownell Dies at Birmingham 


Edward West “Ted” Brownell, 
pioneer car dealer and iater man- 
ager of the Municipal Auditorium 
at Birmingham, Ala., died last 
month. He opened a Ford dis- 
tributorship in Birmingham in 
1911, said to be the first in Ala- 
bama, and later held a Dodge 
franchise in Birmingham 


Gas Use Sets Record 


Domestic demand for gasoline 
rose 8.26 per cent during 1950 to 
an all-time high of 40,613,400,000 
gallons, the American Petroleum 
Institute reported last month in 
its annual survey on consumption. 


DERN 





ARM RES 
COVERS 


A ragged arm rest has stopped the sa.e of 
many used cars. Modern Arm Rest Covers are 
applied They help sell used 
cors — and you'll sell enough with segt 
covers to pay for those you use on your used 
cars. Top quality and construction — wide 
range of colors — a glove-fitting model for 
every car. Sold nationally by the best jobbers 
—a postal will bring the name of one near 


im @ minute 


you 


MR. JOBBER:— 
OUR SOUTHERN REPRESENTATIVES ARE: 


SOUTHEAST 


Roy E. Hefner, 1300 N. Morningside 
Drive, Atlanta, Ga. 


SOUTHWEST 


Brockenbrough & Sanders, 291 Ami- 
cable Bidg., Waco, Texas 


MODERN ACCESSORIES CO. 


Norwood, Cincinnati 12, Ohio 
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This is the new home of Pearson Motor Co., the Ford dealership at 
Picayune, Miss., managed by H. E. Pearson. 


D. E. Fitzgerald Heads 

Missouri Association 

D*% E. Fitzgerald, Pontiac 
dealer of Kansas City, was 

elected president of the Missouri 

Automobile Dealer’s Association 


was chosen treasurer. 

Other members of the execu- 
tive committee include: Herbert 
Kincaid of Kansas City, Paul 
Johnson of West Plains, Roland 
Pundmann of St. Charles and C. 
M. Kinder of Poplar Bluff. 


William K. Norris, honorary chair- 
man and founder of the MeQuay- 
Norris Manufacturing Co., died at 
his home in St Louis, Mo., last 
month. He was 75 and had been 
ill for many months. Norris organ- 
ized the company in 1910. He re- 
tired from the presidency in 1945 
and from active chairmanship of 
the board in 1950. 





tors, Inc., since last November, 


at the annual convention last 
month. 

George Weber, Jr., of St. Louis 
was elected first vice-president 
and Hubert L. Tate of Gallatin 
was elected second vice-president. 
J. M. “Tom” Allton of Columbia 


James A. Gorman is secretary- 
manager of the association. 


Reo Advances Struble 


A. L. Struble, who had been 


general sales manager of Reo Mo- 


has been elected vice-president in 
charge of sales. William M. Wal- 
worth, chief engineer, has 
been elected a_ vice-president 
Formerly chief engineer for Mack 
Trucks, Inc., he joined Reo three 
years ago. 


also 








. 
Design 
tells the story 


Your customers know 
a good thing when 
they see it. And 
they'll quickly see 
the extra value in 
Aero-Seal Hose 
Clamps. Aero-Seal 
superiority shows in 
its design. 

Worm drive gives 
uniform clamping 
pressure — no chance 
of leakage. Self-lock- 
ing feature proof 
against vibration. 
Extra long take-up 
reduces number of 
sizes and inventory 
required, Screwdriv- 
er and thumb-grip 
types. 


pu 


Worm Drive 
Never Works 
Loose 


fhew-Seat’ 


® Stainless Steel Bands 
® Easy to install 
© Use again and again 
@ Will not loosen 
® Costs a little more 
+++ pays you a lot more profit. 


BREEZE CORPORATIONS, INC. 


29 South Sixth St., Newark 7, N. J. 








SHOCK WATER 
ABSORBERS ¥ PUMPS 


REBUILT & GUARANTEED 


By 
SUPERIOR 
PARTS REBUILDERS, INC. 


2547 W. GRAND BLVD., 
DETROIT 8, MICH. 


Out in Fromt 


HIRSIG 


%n the South 














FACTS! 


1. In this issue over 300 advertisers are placing their an 
nouncements before the jobbbers, dealers, garages and service 
stations of the nineteen Southern and Southwestern states 

2. The 28,000 copies of this issue reach over 5,500 towns and 
cities in the South. This means a very thorough coverage of 
the small town trade as well as that of the larger cities 

3. This is very important to advertisers, jobbers and distribu 
tors because over 71% of the cars in the South are owned 
and operated in and around towns of 25,000 population or less 


Southern Automotive Journal 
ATLANTA, GEORGIA 
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This model statement of ceiling 
prices was prepared specifically by 
OPS as a guide for the automo- 
tive trade in meeting the filing re- 
quirements of ceiling price regu- 
lation 34. It is not submitted as 
being complete for all sellers in 
the trade nor to cover all individual 
and peculiar circumstances. Prices 
shown are for the purpose of il- 
lustration only, and are not ceil- 
ing prices set by OPS. Each estab- 
lishment must determine its own 
ceiling prices. 


OPS Requires Filing 
Of Ceiling Prices 


FFECTIVE May 16, ceiling prices 
A. for automotive services at all 
levels—retail, wholesale, indus- 
trial and commercial—were cov- 
ered by Ceiling Price Regulation 
34. All automotive and farm- 
equipment services supplied by 
each seller are controlled and all 
must be filed with the Office of 
Price Stabilization by June 15. 

The five main requirements for 
shops to comply with are: 

1. Charge no more than you did 
during the base period, Dec. 19, 
1950, to Jan. 25, 1951, or charge 
no more than you would have 
charged during that period for 
services offered but not sold. 

2. Keep all records showing 
prices charged at that time. 

3. File immediately with your 
district office of the OPS a list of 
your prices for base period. 

4. Post your retail ceiling pric- 
es in a prominent place in your 
establishment by June 15. You 
have 30 days to post after you 
have determined your prices for 
new services. 

5. Furnish sales slips and re- 
ceipts to customers if this was 
your practice during base period 
and furnish sales slips and re- 
ceipts when requested by anyone 








(Prices used are only examples) 


Hometown Motor Company 
00 Main St. 
Hometown, Mich. 


Statement of Ceiling Service Prices 


In all cases the prices listed below were the highest charged during the 
base period, December 19, 1950, to January 25, 1951. Prices for services 
regularly supplied at a fixed charge are as follows 


Chassis lubrication—done according to factory recommendation $1.00 
Lubricants, when supplied, charged for at applicable ceiling prices 
Minor brake adjustment—parking brake, take up and adjust only _ $1.00 
Car wash—black tires $1.00 
Car wash—white-wall tires $1.25 

Washing and polishing of body and bright work with liquid 

polish only $3.00 
Changing tires (per tire) 25 
Patching tubes (per cold patch) 25 
Patching tubes (per hot patch) 50 
Call for and deliver car within city limits $1.00 
Call for and deliver car outside city limits per mile one way 10 


We do general repair and maintenance work on automobiles and trucks, 
including body and fender work, painting, radiator repairs, welding, battery 
and ignition work, lubrication, washing and patching inner tubes. Prices 
for labor and material are listed separately on our repair bills except: We 
bleed brake lines at all wheels and fill master cylinder for $2.50, including 
material, on any passenger car. 

All prices for mechanical repairs are based on a fixed charge of $2.00 
per hour for labor and all body and paint work is based on a fixed charge 
of $2.50 per hour for labor (these charges include overhead or indirect costs 
and profits), plus the charges at our established ceiling prices for parts and 
material used. 

We charge for parts supplied in connection with services in accordance 
with the proper commodity regulation 

We use the 1950 flat rate manual published by Company, 
a copy of which is available for inspection, for work on all makes of cars 
and trucks except cars and trucks on which we use our 
factory manual. On all operations listed in these manuals we compute our 
labor charges for mechanical work by multiplying the hours specified, by 
our customers’ hourly rate of $2.00. On all operations listed as body shop 
operations we compute our labor charges for this work by multiplying the 
hours specified by our customers’ hourly rate of $2.50 

The following is a complete list of all operations in both manuals where 
we do not charge the specified time: 

(Here list all the operations and the prices charged for each, where you do 
not charge a specified time) 

On all operations not listed in the manuals, prices are computed by mul- 
tiplying the actual time the job takes, by the hourly rate of $2.00 for mechani- 
cal work and by the hourly rate of $2.50 for body and paint work 


Towing Charges 
Towing to shop from any point within the city limits—$3.00; outside the 


city limits—$3.00 plus $1.00 per mile for the first five miles beyond the city 
limits; beyond five miles from the city limits—$8.00 plus $0.50 per mile 


Hometown Motor Company 
(signed) John Doe 
John Doe, President 














RAJAH PAT. HAND CRIMPING TOOL 


SF =m 


NOTE—The simplicity of this Tool 
It strips and also crimps Rajah Terminals to 7 Nalional poe ue 


Ignition Cable 


Order from your jobber or direct from us. Sold Nationally By Leading Automotive Wholesalers 
Send for circular and prices. 


The Rajah Company, Bloomfield, N. J. 
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Comserve Vitac Mareriats 
RE-USE Original Automotive Assemblies 


For Chev. Cars & Pickups, Most GMC Pickups 
As Advertised in the Saturday Evening Post 








NATIONAL MACHINE WORKS, INC. 


OKLAHOMA CITY 9 OKLA 





aT Write or wire for full information. Dept S ae 





SOUTHERN AUTOMOTIVE JOURNAL for JUNE, 1951 





The Advertiser’s Index is published as a convenience, and not as a part of the advertising contract. 
Every care will be taken to index correctly. No allowance will be made for errors or failure to insert 


A 


Aaron Co., Wesley O 

A. C. Spark Plug Division 
(Spark Plug) 50 and 
Accurate Parts, In 
Advertising Council 

Airtex Automotive Corp 
Ajax Auto Parts Co 

Alan Sales Co 

Albertson & Co 

Alemite Division 

Alton Sales Co 

Aluminum Co. of America 
American Bal! Bearing Co 
American Brakeblok Division 
American Brake Shoe Co 
(Kellogg Div.) 

Ammeo Tools, Inc 

Anchor Rubber Prod., Inc 
Andrews Mfg. Co. 

Anthes Force Oiler Co 
Aro Equipment Corp 
Arrants, A 

Arrow Armature Co 
Atlanta Motive Trades 
Institute 

Atomized Materials 

Auto Specialties Mfg. Co 


Auto-Lite Battery Corp and 


Automatic Steel . 

ne 1 and 
Automotive Mfg. Co., 
Automotive Equip 
Automotive Sales Co 


Raker, William 

Baldwin, Roy 

Barringer, F. D 
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THE NEW FAST WAY 


To Clean and Renew Used Car Interiors 
With 
TIPTON’S MIRACLE WASH 


JUST SPRAY ON — 
SPONGE OFF 


Clean, INVITING INTERIORS 
command higher resale prices 


BOOST USED CAR SALES and 


TIPTON’S miracle WASH will cut your USED CAR Reconditioning 
costs. FAST, SIMPLE, EFFECTIVE FOR ALL TYPES UPHOLSTERY 
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F SUDS TO STREAK THE 
DLINER. 


COMPLETE $25. 00 KIT 


INCLUDES 2 CANS FORMULA “A” CONCENTRATE, 2 CANS 
FORMULA “B” CONCENTRATE, BRUSH, SPONGE, AND MEA 
SURE. MAKES 168 OR MORE GALLONS OF SOLUTION WHICH 
WILL CLEAN THE COMPLETE INTERIOR ON 50 OR MORE 


R. M. TIPTON & CO. 


4125 JOLIET AVE LYONS, ILL 
Represented in Southeastern 9 States by 
Kitchens Co., 788 Spring, Atlanta, Go 














IMPORTANT 
NOTICE 


The subscription price of SOUTHERN AUTO- 
MOTIVE JOURNAL will be increased effective 
July 1, 1951. It will be the first increase in 30 
years. 


This increase has been forced on us by rising costs 
of paper, printing etc., and we are reluctantly 
compelled to charge more for our magazine. 


BUT — if you are not already a subscriber, you 
can still enter your order at the old rate of $2.00 
for three years RIGHT NOW. Immediate action 
on your part is essential to get your order in 
before the deadline. 


Just send a penny postcard telling us you wish 
to subscribe and we'll bill you later. 


SOUTHERN AUTOMOTIVE JOURNAL 


806 Peachtree St., N. E. 
Atlanta 5, Ga. 











MOST UNITED MOTORS LINES 


ARE 


ORIGINAL EQUIPMEN| 
MORE THAN HALF THE CARS 


IN AMERICA! 


THE BIGGEST PRE-SOLD MARKET 

When you handle the United Motors lines, you have 
a ready-made market consisting of over 50° of today’s 
car-owners—men and women who know from experi- 
ence that these products provide utmost satisfaction. 


BUSES AND TRUCKS, TOO 


What is true of these famous products with owners of 


i 
: 
t 
; 
i 
: 
f 
; 


passenger cars is every bit as true among operators 
of buses and trucks ... their previous satisfaction 
opens the door for easier sales and more profitable 
business. 


SOUND MERCHANDISING HELP 


As a United Motors dealer, you get continual assist- 
ance from aggressive merchandising programs com- 
bined with accurate data on service and parts—for 
old-model as well as current-model vehicles. 


QUALITY DISTRIBUTION 

Your United Motors distributor has long and valuable 
experience in the automotive service business. You 
will find it profitable to talk to him about United 
Motors lines—how one or more of them can fit into 
your picture to make your business more profitable. 
Make it a point to see him at your earliest convenience. 


NITED MOTORS SERVICE 


Division of General Motors Corporation « General Motors Building, Detroit 2, Michigan 
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it’s Never a Pressure Question 


when you use Ramco 10-Up Rings! 














MULTIPLE WALL 
CONTACTS 
count them 


1 


CAST-IRON, 
OIL RING 


Not a space! \ 


Double-Life 7 
Principle \ 


RECONDITIONED OR 
NEW CYLINDER CYLINDER 








Always__.___ Automatically Right... 


RAMCO RE-POWERING* 
Program Helps You to 
Help America Fight 
Premature Engine Wear 


Use the Ramco RE-POWERING 
Program to show customers 
that oil pumping is a warning 
sign which, if unheeded, will 
result in Premature Engine Wear. 
Sign up for the RE-POWERING 
Station Sign. Get the help of 
this nationally advertised 


program to sell more piston rings, 
Carburetion, Ignition, and Cooling services, 
See your Ramco Jobber Today. 


*Nationally Advertised in 


MODERATELY WORN 





BADLY WORN 
CYLINDER 


an exclusive reason why in addition to controlling oil... 


RAMCO actuauy CURBS WEAR 


STABILIZATION instead of pres- 
sure is the key to the Ramco Method 
of oil control that not only controls 
oil but minimizes further wear! Pat- 
ented Ramco Principles developed 
through 25 years of specialization in 
the problems of compensating for 
wear in used engines plus extreme 
precision in manufacture are the 
answers. Instead of high wall pres- 
sures, Ramco employs multiple wall 
contacts, patented Double-Life Prin- 


ciple with full fledged cast-iron oil 
ring, and the automatic adjustment 
action of Spiro-Seal, the ring that 
“bridges the gap.” 


That’s why you can back all your 
10-Up jobs with the famous Ramco 
10,000 Mile (or 1 year) Guarantee 
on rings and labor. That's why: 


Ramco 10-Up Piston Rings are Right for 
ANY Job Re-Bore or Re-Ring ... Car... 
Truck... Bus... Tractor 


Ramsey Corporation, St. Louis, Mo. R5491 





